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PUT LATCH 


MEANS 


MIRE 
VOCS 





POTLATCH has three big sawmills 
operating to meet your demand for fine lumber 
and a wide variety of specialty items. The 
POTLATCH mills, modern in every respect, 
process both pine and hardwood. Fora 
dependable source of supply featuring top 


quality and wide variety—buy POTLATCH! 
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For Lia lhing In Lumber 


BRADLEY -SOUTHERN DIVISION 


POTLATCH FORESTS 


INC. 
WARREN, ARKANSAS 


Home of Famous Bradley Straight-Line oF \ ae ilololsialo ter, Folate lal 1a} 











Something New and Unique in the industry offered by... 
UALCO LIFETIME ALUM/INUM WINDOWS 











Enlarge your profits and speed the growth of your firm. 
Become a UALCO ALUMINUM WINDOW DEALER. 
Take advantage of our complete promotional program 
offering thousands of advertising and sales aids 
Geared for selling UALCO WINDOWS." 


vroviomn ve SOUTHERN SASH 


SALES and SUPPLY CO., INC. e@ SHEFFIELD, ALA. 


FLORENCE, ALABAMA SAN LEANDRO, CALIFORNIA 
HUNTSVILLE, ALABAMA TAMPA, FLORIDA 
Only the world’s largest manufacturer of aluminum MONTGOMERY, ALABAMA ELIZABETH, NEW JERSEY 
windows can make this unique offer. VAN NUYS, CALIFORNIA CANTON, OHIO 
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TOBACCO BARN FIRE IN JULY 
Problem: CALLED FOR QUICK ACTION 
° BY THIS DEALER 


Solution: 


MR. CLIFFORD E. BULLARD, prominent North 
Carolina tobacco farmer, lost a tobacco barn by fire early 
one Sunday morning in mid-July. With a valuable crop 
ready to barn, he had to have a replacement without de- 
lay. He called Marvin Dorman, owner of Dorman Hard- 
ware Company, Pembroke, North Carolina, that same 
afternoon and told him about his plight. Mr. Dorman, a 
dealer-erector for Reynolds Aluminum tobacco barns, got 
in touch with Bob Noble, our sales representative in his 
territory and, together, the two men took measurements 
for the new building. 


BOB CALLED IN THE ORDER from Mr. Bul- 
lard’s office while Mr. Dorman returned to Pembroke to 
collect his crew. They began work on the framework 
early Monday, and by the time they were ready for the 
Reynolds aluminum farm roofing, the material had been 
delivered to the site from stocks at our warehouse. The 
job was finished by Tuesday afternoon, and because of 
the prompt service offered by the Reynolds Aluminum 
Supply Company Branch, along with the quick work of 
Mr. Dorman’s men, not a single leaf of tobacco was lost. 
Mr. Bullard was barning his crop less than three days 
after the old building was destroyed. 


BESIDES NOT LOSING ANY TOBACCO, 
Mr. Bullard got the added benefit of the last word in 
tobacco barn construction. Rust-free, maintenance-free 
Reynolds aluminum, with its fine heat-reflective qualities, 
offers the ultimate in performance. A Reynolds aluminum 
tobacco barn does everything a tobacco barn ought to do, 
and does it better than any other kind of barn. 


OUR BRANCHES have many case histories on file that 
repeatedly show how our complete stocks of building 
materials and our staff of over 140 experienced repre- 
sentatives have assisted many dealers with routine opera- 
tions as well as with special problems. You will find that 
our men and our inventories can help you meet your 
customers’ needs. If you are not now doing business with 
our company, it will pay you to call the branch nearest 
you and talk to the representative in your area. The ad- 
dress and phone number of the nearest Branch is given 
below. 


REYNOLDS te ALUMINUM 


Established 1914 


REYNOLDS ALUMINUM SUPPLY CO. 


GENERAL OFFICES: ATLANTA, GEORGIA 





ATLANTA, GA., 1530 Ellsworth Dr., N.E., SY 4-9511 MIAMI, FLA., 3690 N.W. 52nd St., NE 5-0647 
BIRMINGHAM, Ala., 2828 Fifth Avenue, N., FA 2-5461 RALEIGH, N. C., 1431 Courtland Dr., TE 4-6221 
JACKSONVILLE, Fla., 1612 E. Eighth St., EL 6-7636 RICHMOND, VA., 1910 Petersburg Pike, BE 2-6748 

MEMPHIS, TENN., 703 North Royal Ave., JA 5-4717 SAVANNAH, GA., 309 Stiles Ave., AD 6-2461 
LOUISVILLE, KY., Fern Valley Rd. & Crittenden Dr., EM 6-0314 « NASHVILLE, TENN., Harrison St. at 7th Ave., AL 5-1152 
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a TREATED! 
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REDUCES PAINT REQUIREMENTS 


Noyo treated siding needs no back-priming on 
the job site. Paint flows on easier, covers more 
because oils are held in the paint coat and not 
absorbed by the wood. 

@ IMROVES NATURAL WEATHERING 

@ INCREASES RESISTANCE TO MILDEW 


@ PROTECTS AGAINST WARPING, SPLITTING, 
SHRINKING, SWELLING, SPOTTING, STAINING 


If your customers build in wet weather, stock 
and sell Noyo Water Repellent Mill Treated 
Siding. Contact your Union Lumber Company 
redwood source today! 


e CERTIFIED KILN DRIED 
© CHOICE OF PATTERNS 
e CHOICE OF GRAIN 


UNION LUMBER COMPANY 


TREE FARMERS AND MANUFACTURERS 
FORT BRAGG - CALIFORNIA 


SAN FRANCISCO PARK RIDGE, ILL. 
LOS ANGELES NEW YORK 


Sales Representatives Throughout the Nation 


Member California Redwood Association 
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WHAT'S NEW 
in Building Trends 





Stainless Steel Chimney, Smoke Stack 


A stainless steel fireplace chimney and smoke stack, 
believed to be unique in the home building field, has 
been completed in this Pittsburgh home. 


Actually, the chimney is composed of two stainless 
steel pipes. The outer pipe is 14” in diameter, about 14’ 
high, and extends 2’ beyond the roof. The inner pipe 
is 12” in diameter. One inch of insulation material 
surrounds the inner pipe. 

The chimney was made by forming and welding the 
pipe lengthwise. The weld bead was then buffed down, 
and the entire chimney was given a buffing to create 
a satiny, soft-looking finish. 


Fiberglass Canopy Adds Style, Protection 


Shatterproof Alsynite translucent fiberglass panels 
are used in this canopy and covered walkway, pro- 
viding both weather protection and distinctive style 
to the building. 


Alsynite’s application in modern school buildings, 
such as this, is reportedly increasing because of its 
shatterproof, long-lasting qualities and minimum 
maintenance. The panels require no painting. 
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Refrigerator-Freezer Is Built-In Type 


A sleek exterior design, featuring anodized ribbed 
aluminum touch strips to reduce finger marks, and 
a few minor engineering changes mark the debut of 
a new Bilt-in refrigerator-freezer from Thermador 
Electrical Manufacturing Co. 


It has a 10.2 cubic-foot capacity in the automatic 
defrosting refrigerator, and four cubic-feet in the 
separate lower freezer section. Storage is provided 
in the door, and a separate dairy shelf, capable of 
holding 19 quarts of milk, rolls out on nylon casters. 

Available in right- or left-hand door models, it 
comes in stainless steel or five colors: copper, white, 
turquoise, yellow, or pink. 


Vertical Plank Half-Wall Divides Areas 


Pastel planks of plastic-surfaced Marlite form a half- 
wall which divides an area serving as combination 
living-dining room. The planks are especially useful 
in creating a look of continuity to the room. Built 
during remodeling, they avoid the “added on’”’ look. 


Blocks of Marlite in matching colors likewise are 
designed for use on ceilings. Pre-decorated hardboard 
in woodgrain design covers the counter top and cabi- 
net doors. The material can be installed by do-it- 
yourselfers, and reportedly is easy to clean and con- 
venient to handle. 
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THRESHOLDS and 
Dy WEATHERSTRIPS 


This modern 

sweep-over type of 

threshold is completely 

water proof, protected at 

all floor contact points with long 
lasting vinyl inserts. 

We manufacture 45 threshold 

types. Send for new catalog— 

57A. 


A Jour Southern Latch Track 


a ~ 


A750 
A750 Aluminum 5” x 4” B750—Brass 5” x 14” 
A new, effective latch track that will 
fill the growing school building demand. 


Built 

for long- 
lasting 
satisfaction 


4 
Mow Bronze 
Ww/S 
12 coils in handy 
dispenser with nails. 


1775 AIRWAYS « PHONE FA 7-8431 * MEMPHIS, TENN 


5 





WHAT adds the extra quality and 
value to complete window units? 


How would you decide which quality-built window units to 
use in your home since all exceed Department of Commerce 
standards for construction, grade of wood, toxic treatment 
and water repellency? 

If your choice would wisely be the window units that guaran- 
tee the highest degree of protection against the weather, they 
would probably be equipped with Monarch Metal Weather- 
strip. By choosing these best of all windows you would in- 
sure against excessive infiltration of dirt, wind and weather, 
and thereby be rewarded with more economical heating, air- 
conditioning, redecoration and cleaning costs, in addition to 
greater comfort and a cleaner home. 

MetaLane® weatherstrip makes even the best windows better. 
It will never lose its resilient weather-tightness; will never 
wear, corrode, stain masonry and woodwork; will never cause 
windows to stick and bind. 

Insist on MetaLane weatherstripped Complete Window and 
Door Units from your Sash & Door Jobber—the kind you 


METALANE 


weatherstrip is made from A \ | | 7F | 
><: ALUMINUM 


weatherstrip 


MONARCH METAL WEATHERSTRIP CORP. + 6343 ETZEL AVENUE « ST. LOUIS 14, MISSOURI 
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| fewer nails ona 


PAO) 


d fast application 








Strong tabs hold 
each shingle se- 
curely in place 

warranted in writ- 
ing against wind 





Vider, 8’ exposure means only 75 shingles per 
square ,.. 100 fewer'shingles to apply on a 20 
quare roof compared with ordinary strip shingles. 














eaves and rakes 














refeluirelers 


Ruberoid Lok-Tabs are backed by the most 
powerful sales feature in the industry — a 
written warranty against wind damage! This 
exclusive warranty covers wind damage even 
from cyclones and hurricanes. It’s another 
outstanding product design from Ruberoid— 
the industry leader since 1886. But that’s not 
all! You get more than top-quality products. 








AVAILABLE IN 


frend Colors 


FOR VOLUME SALES 
WITH PROFIT! 


Ruberoid supports your sales efforts with na- 
tional and trade advertising . . . promotions 
and merchandising aids... a complete line of 
roofing and siding .. . All substantial reasons 
why dealers count on Ruberoid for profit, 
year after year. Contact your Ruberoid rep- 
resentative today. Or write: 


The RUBEROID Co. 


® 
RUBEROID 500 FIFTH AVENUE, NEW YORK 36, N. Y. 


For more details on above items, use Coupon on Page 83 
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All over the country, as well as in the South, you 

sro Lames elsrelacelsiie mm comslvilicM-t-l(-1-m-laleMslelel tai elace) be 
- its with Keywall. Tie in with this fast-selling, 

widely-accepted masonry reinforcement today. 















Tm 


Yi 





the South turns to 





KEY WALL 


GALVANIZED MASONRY REINFORCEMENT 


to get stronger reinforcement at lower cost 





MISSISSIPPI— Choctaw County High School, Ackerman. Ex 


terior and interior partition walls are reinforced with Keywall 


One of the many Keywall jobs specified by Raymond Birchett 
EW del cbt (-Yoi MN E-Vol <-0) s WL @'1-3 1-3 ¢-1 ON Qo) st 0 ¢- (ol (o) oN -) 4 0 :l Glo) ol-0 a0 Toi ole) ME OXe 
Philadelphia, Mississippi 















MISSISSIPPI~— Whisenton 
School, DeKalb. Keywall used in 
every third course of exterior 
ED ele bet (-bale) dlere) «Von d-3(- Wo} (ole) ann e-VI ES 
Architect: Bill Archer, Meridian 
General Contractor: B & M Con 
struction Company, Meridian 









MISSISSIPPI—One of the four- 
teen apartment buildings being 
constructed for married students 
on the University of Mississippi 
campus, Oxford. The buildings 
Eb d-Me) Mere) sYod-1(-M- belo Mb ret Te) sb a mole) oe 
struction, reinforced throughout 
with Keywall. Architect: Thomas 
H. Johnston, Jr., Starkville. Gen- 
eral Contractor: J. W. Rith 
Construction, Humbolt, Tenn 





All over the South, architects and 
builders are using Keywall masonry 
joint reinforcement in increasing 
numbers. Such unanimous approval 
of Keywall is typical of the entire 
country. You find this superior rein- 
forcement on jobs everywhere, giving 
greater crack resistance and increased 
lateral strength at lower cost. 


It will pay to use Keywall on your 
next job. Your masons will really like 
it. They’ll use it right. For more com- 
plete information, write 


KEYSTONE STEEL 
& WIRE COMPANY 


Peoria 7, Illinois 


Keywall « Keymesh® + Keycorner + Keystrip » Keydeck 
Welded Wire Fabric + Nails 


ALABAMA~— Dil! Hall, student 
dormitory, Troy State College 
Troy. Keywall is adding greater ie 
crack resistance to this attractive 
building. Architect: Pearson, Tittle w 
& Narrows, Montgomery. Gen- 
eral Contractor: Henderson, 


Black & Greene, Troy 


ae 






eeutets 


















TENNESSEE—Pine Hill Community Center, built for the Memphis 





Park Commission. By reducing shrinkage cracks, Keywall gives longer 
life to the beauty of this building. Architects: Mann & Harrover, Memphis. 





a 


General Contractor: W. F. Jameson Construction Co., Memphis 


MISSISSIPPI—The Northside Elementary School, Kosciusko. One of 


the many buildings designed by William I. Rosamond, architect, Colum- 
bus, on which Keywall was specified. General Contractor: Fenwick 


Brothers Construction Company, Kosciusko 














NEW 





FOR ‘A’ 


@ Priced in the same range as the famous “‘A”’ series Plymouth design 


@ Designed to match the California “F”’ series Tulip design interior lock 


The addition of the Bell design fills a need for residential builders. 
The combination of the Bell design with the low-cost “F” series California 
interior locks gives you an integrated series of locks for your budget- 
minded builder. Get the details from your Schlage representative or 


write P. O. Box 3324, San Francisco 19, California. 


“SCHLAGE: LOCK COMPANY SAN FRANCISCO...NEW YORK...VANCOUVER, B.C. 


For more details on above items, use Coupon on Page 83 SOUTHERN BUILDING SUPPLIES for SEPTEMBER, 1959 





Builders save, you sell more Qs high-profit Georgia-Pacific 
GRoRr 


Factory-Sealed Bevel Siding. G-P special immersion-sealing process eliminates 


= 


on-the-job priming — saves up to $40. per M feet! \essS po™ Paint or 
Y@e@@ 


stain finish coats flow on faster, cover better, last longer. New plastic-coated, 


= 
jan 


heat-sealed package \ = Sse a *” cuts handling time and damage loss! 
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RETAIL DEALERS IN THE 60's WILL FACE A NEW KIND OF HOUSING MARKET, if one places 
stock in the omniscient crystal ball- -gazing of Fortune magazine editors. 
Already on a marked upsurge is rental construction, actually rivalling the 
apartment=-house boom of the 20's. Today, point out Fortune editors, Americans 
are spending no less than $108-billion to build new houses and apartments, 
and to operate, maintain, furnish, and equip homes already built. And by 
1970, this figure may well rise to $160-billion or more. 











Main reason for swing to apartments in the 60's will be the significant increase 
in the two age groups which prefer renting — 20 to 24 and over-65. These 
renters, it is explained, are bachelors (male and female), young couples whose 
children haven't arrived yet, older couples whose children have left home, and 
widows and widowers. 


By 1970, there will be 6-million more people between 20 and 24 than there are 
today. According to the 1950 Housing Census, 85 per cent of the households 

in this age group are renters, rather than home-owners. Renting will also 
receive a boost because of lengthening of life-expectancy. The over-65 popula- 
tion will be expanding by nearly 4-million, and the growth in social-security, 
pension-fund and life-insurance benefits will enable a rapidly increasing pro- 
portion to live alone, rather than with relatives. Consequently, over the next 
10 years, the number of single-person households over 65 years of age will 
increase by 2.3-million. 








Finally, expansion of the 25=- to 29-year-old group, which also has a strong 
preference for renting, will add to the demand for apartments. If this new 
demand for apartments is to be satisfied, furthermore, builders will have to 
provide accommodations suited to special needs of each of these groups, 
rather than the uniform, tasteless, and expensive barracks now built in most 
cities. Most new apartment houses, for example, are fully air conditioned, 
and a rapidly growing number in the South are built around swimming pools, 
yacht basins, or clubs of some kind for exclusive use by tenants. 


"SECOND-TIME HOUSE BUYER' IS APT TO DOMINATE BUILDING SCENE DURING 60's, likewise 
predict Fortune authorities. This 45-55 age group — then to be at the peak 
of its earning potential — in growing numbers is coming into the new-house 
market, if not already dominating it. More exacting on builders, the second- 
time buyer is usually particular about such factors as room size, number of 
bathrooms, thickness of insulation, adequacy of heating and hot-water system, 
ad infinitum. As has been indicated, second-time buyers tend to be more 
discriminating because they're not in need of shelter. And to find exactly 
what they want, they appear willing to look for four or five years. 








Biggest obstacle to selling second-time buyers, it now appears, may be the 
aifficulty that some are likely to find in selling houses they already own. 
Decline in the 30-40 year-old population — the usual first-time buyers — 
could well put a crimp in the market for second-time buyers. Thus, a vicious 
circle presents itself. 








SOUTHERN BUILDING SUPPLIES for SEPTEMBER, 1959 





Southern 
Building 
Supplies: 


Striving to serve these Associations 
which serve building supply 
dealers throughout the South 


Alabama Building Material Exchange — 519 Stallings Building, 
Birmingham 3, Ala. Executive Secretary: Mrs. Mary K. Harless. 
Tel. ALpine 2-3195. President: Emanuel J. Vakakes, Birming- 
ham, Ala. 


Arkansas Association of Lumber Dealers — 727 Pyramid Build- 
ing, Little Rock, Ark. Secretary: £E. DeMatt Henderson. Tel. 
FR 5-8283. President: John Hammerschmidt, Harrison, Ark. 


Building Material Merchants of Georgia — 35] Highway 41 
South, Perry, Ga. Tel. GArfield 9-2472. Executive Secretary: 
Herbert G. Drews. President: Harrell C. Murray, Savannch, Ga. 


Carolina Lumber and Building Supply Association — 3909 Mon- 
roe Rd., Charlotte 5, N. C. Secretary-Manager: E. M. Garner. 
Tel. FRanklin 6-1503. President: M. R. Bagnal Jr., Columbia, 
S,. 


Florida Lumber and Millwork Association — 2218 Edgewater 
Drive, P. O. Box 7125, Orlando, Fla. Secretary-Treasurer: Mrs. 
Marie M. Bennett. Tel. GArden 2-3761. President: Arthur C. 
Bivins Jr., Miami, Fla. 


Kansas Lumbermen’s Association — Room 212, Farmers Na- 
tional Bank Building, Salina, Kan. Secretary: Marvin Van Fange. 
Tel. 4607. President: C. Price Berryman, Coffeyville, Kan. 


Kentucky Retail Lumber Dealers Association — Marion Na- 
tional Bank Building, Lebanon, Ky. Executive Vice-President: 
Donald A. Campbell. Tel. 72. President: Robert B. Congleton, 
Lexington, Ky. 

Louisiana Building Material Dealers Association — 528 Florida 
Street, Baton Rouge, La. Executive Vice-President: R. Needham 
Ball. Tel. 2-4080. President: Arthur W. Foss Jr., Lafayette, La. 


Lumbermen’s Association of Texas -— P. O. Box 5222, 25th and 
Lamar Blvd., Austin 31, Texas. Executive Vice-President: Gene 
Ebersole. Tel. GReenwood 2-1194. President: S. S. Forrest Jr., 
Lubbock, Texas. 

Middle Atlantic Lumbermen’s Association — 2 Penn Center 
Plaza, Philadelphia 2, Pa. Executive Director: Robert A. Jones 
Tel. PEnnypacker 5-5377. 


Mississippi Retail Lumber Dealers Association — 607 North 
State Street, P. O. Box 1968, Jackson 5, Miss. Secretary- 
Treasurer: E. B. Lemmons. Tel. 3-2077. President: Harry H. 
Lott, Winona, Miss. 

National Retail Lumber Dealers Association — 302 Ring Build- 
ing, 18th and M Streets, N.W., Washington 6, D. C. Executive 
Vice-President: H. R. Northup. Tel. NAtional 8-6757. President: 
Herbert W. Blackstock, Seattle, Wash. 


Oklahoma Lumbermen’s Association — 815 Leonhardt Build- 
ing, Oklahoma City, Okla. Secretary-Manager: W. M. Morgan. 
Tel. 7-0338. President: Fred Templeman, Enid, Okla. 


Southwestern Lumbermen’s Association — 512 City National 
Bank Building, Kansas City 6, Mo. Secretary-Manager: G. 
Kenneth Milliken. Tel. Victor 2-2265. President: D. J. Fair, 
Sterling, Kans. 

Tennessee Building Material Association — 711 Broadway, 
N. E., Knoxville 17, Tenn. Secretary-Manager: R. O. Brownlee. 
Tel.: 2-0185. President: H. Alpha Doak, Greeneville, Tenn. 
Virginia Building Material Association — 3305 Monument Ave- 
nue, Richmond 21, Va. Secretary-Manager: Harris Mitchell. 
Tel.: EL 8-1749. President: Milton M. Maddux, Marshall, Va. 
West Virginia Lumber and Builders Supply Dealers Association 
— Box 230, Upshur Bldg., Buckhannon, W. Va. State Secre- 
tary: Sherman West. Tel. 1414. President: L. Thomas Williams, 
Elkins, W. Va. 
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Our SCFeeNns are 


MACHINE MADE 


by Rudiger-Lang Co. 


This way we get improved 
quality and a better price”’ 


Only Rudiger-Lang Co. is equipped to offer you a 
screen program based on the advantages of auto- 
matic machine production. These include greater 
uniformity... better quality control...ample volume 
for seasonal peaks . . . and lower cost. Until you 
discuss your screen requirements with a Rudiger- 
Lang representative you won’t know how greatly 
you can improve your present position. So write, 
wire or phone now. 

Manufacturers of America’s 

best selling window screens 


Tra-frame. 
TENSIONCite 


RowAwar® 


Screen specialists since 1923 


Rudiger- 
Lang 
Co. 


2701 Eighth St. - Berkeley 10, Calif. - TH 3-0340 


International Trade Mart * New Orleans, La. « TU 7186 


Distributed in Southern California by: Rudiger-Lang Screen Products Co. 
7831 Haskell Ave. « Van Nuys, Calif. « TRiongle 3-3937 
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Advertised 
Nationally 


National advertising makes West Coast Lumber 
known and used in every community in America. 
Full color advertisements featuring distinctive, 
new home designs appear in mass circulation 
magazines such as American Home, Better Homes 
and Gardens, House Beautiful, Life and Living for 
Young Homemakers. 





SEND FOR FREE FOLDER. Gives infor- 
mation and handy order form for free 
literature, TV spots, radio announce- 
ments, etc. Helps sell lumber! For free 
folder, ‘Advertising and Promotion 








Natural choice for 
tstanding homes... 


Douglas Fir « West Coast Hemlock 
Western Red Cedar « Sitka Spruce 


Nothing matches wood for modern home building. The warmth, 
natural beauty and versatility of America’s traditional building 
material are never outdated. 

Living achieves new dimensions in striking home designs like 
that above...new designs made distinctive with the popular, 
practical species of Douglas Fir, West Coast Hemlock, Western 
Red Cedar and Sitka Spruce... outstanding lumber combining 
economy, durability and distinction. And remember . . . lumber 
is your one large volume, exclusive product. 


WEST COAST 
LUMBERMEN’'S 
ASSOCIATION 


si o> 1410S.W. Morrison « Portland 5, Oregon 
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CABINET HARDWARE CREATIONS BY MEDALIST 


reaturING YZ mover AND PERIOD- 
INSPIRED MATCHING pesions. YYW sevect 


GROUPINGS FOR MINIMUM INVESTMENT. 


YG DISTINCTIVE, COMPACT DISPLAY 


BOARDS FOR EACH GROUP 


Today, the big demand is for cabinet hardware that expresses 
individuality and distinction. That's why you'll want to stock and sell 
these brilliant new modern and period creations by Medalist. Ten 
groupings in all. Write us for information and prices, then place your 
display board order for the groupings that will return the biggest profits to you. 
with each 


grouping 





\ HARDWARE DIVISION 


Nationa! Lock Company, Rockford, Illinois 
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BARRETT 


FIBREBOARD PRODUCTS 


stronger...smoother...more uniform in size 
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CEILING TILE IN 3 NEW PATTERNS 


... Sparkler, Fissure and Tattersall. Decorated in 
tasteful multi-colors, these new Barretonet Tiles 
are backed by heavy promotion in The Saturday 
Evening Post! 





.“RIGIDWALL” 
SHEATHING RIGIDWALL® is the new 


Barrett Insulating Sheathing that exceeds FHA 
requirements for application without corner brac- 
ing, by 23%. Also exceeds FHA requirements for 
direct nailing of siding...and by 47%! Tell 
your builder customers. 


EASY TO APPLY...BUILDING BOARD 
AND PLANK. Here’s just the thing your 


customers are looking for when they decide to 
finish a basement or attic. Plank is factory-painted 
in a choice of colors. Nail directly to framing for 
finished walls. 


STRENGTH THROUGH CHEM-FI 


PROCESS The CHEM-FI Process is the 
Barrett method of fibreboard manufacture that 
makes all these products superior to others. Try 
holding other ceiling tiles by the flange, as above, 
and watch them break in your hand. Barrett 
Insulating Tiles are proved stronger! 


t Trade Mark of Allied Chemica! Corporation 

Your Barrett representative can show you how the extra strength of these fibreboard products can mean more sales . . . less wastage 
...and bigger profits for you. FOLLOW THE BARRETT LINE. Asphalt Shingles and Roll Roofing + Asbestos-Cement Siding 
Shingles + Rock Wool Insulation + Sheathings and Building Papers » Roof Insulation + Built-Up Roofing Products « Bituminous 
Coatings and Cements + Translucent Plastic Panels. 36th & Grays Ferry Ave., Philadelphia 46, Pa.; Merchandise Mart, Chicago 54, 
Ill.; 1327 Erie St., Birmingham 8, Ala.; 323 S. 67th St., Houston 11, Tex. 


llied 
BARRETT DIVISION hemical 


40 Rector St., New York 6, N.Y. 
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WEYERHAEUSER 


Profit Contor BA Weytataweas 


FOR | 
RETAIL LUMBER DEALERS DISTRIBUTING YARD 


1360 DURRETT LANE, LOUISVILLE 13, KENTUCKY 
telephone: EMerson 88-3331 


it The new Weyerhaeuser Louisville Distributing 
Yard can be your profit center for First Choice build- 
ing materials at competitive prices. 
ONE STOP. You can cut truck expense by pickup of 
quality Weyerhaeuser 4-Square kiln-dried lumber and 
many basic building materials with just one stop. 


CONVENIENT LOCATION...at the crossroads of north- 


south and east-west expressways. See map. 


FASTER SERVICE. Specially-designed end-loaders for 

fast handling of lumber and other products . . . truck- 

height loading docks with hydraulic platform levelers 
. abundant hard-surfaced turning area. 


QUALITY LUMBER. Large stocks of the nation’s best 
known lumber— Weyerhaeuser 4-Square kiln-dried- 
to supplement shipments direct from mills. 


MANY PLYWOODS. Complete stocks of Weyerhaeuser Here in the mods efficient new Weyerhaeuser Louisville Distributing Yard 
4-Square Fir plywood Exterior, Interior and Ore: many OF TH building materials dealers stock and sell every day— 
Sheathing ... preferred for appearance, glueline per- 
formance and precision manufacture. Decorative ply- 
woods, too, including a broad line of prefinished panels. 


ANDERSEN WINDOWALLS. The full line of Andersen 

Windowalls. Complete stocks . . . precision assembly 

by Weyerhaeuser . . . fast, reliable service. Experi- - Vayeraeuser 
enced, enthusiastic personnel to help detail installations. aa 
SALES LEADERS. Weyerhaeuser stocks broad lines of EE cn ool 
wood panelings, Versabord (particle board), insula- 


tion, millwork and related building products. Use them 
to attract business—let us carry the inventory. 


LOW UNIT PRICES. You save 3% to 4% from by-the- 
piece prices when you buy lumber and other materials 
in convenient, bundled units. And you save truck 
time . . . cut handling costs .. . and get clean, ready eyerha¢ ville Yard transports travel regular truck routes 
tallied stock. o supply de f Kentucky and Southern Indiana. Service is fast 


DEALER SERVICES. Our display room is available for 

Ralaes age lean i ae ail cin : : e typical examples of yard efficiency. They 
dealers tao use in selling contrac tors and consumers. on aloha 2 500 Seat ob inches od & tiem: Ine aeeitia 
Product literature, speakers, movies and practical £ ‘alee 

demonstrations can be supplied for sales meetings. 


RELIABLE DELIVERY. Weyerhaeuser trucks deliver many 
First Choice building materials and products to outly- 
ing dealers on regular, reliable schedules to help dealers 
service customers better, save time of dealer trucks. 
RAIL CARLOADS. Either mixed cars or straight cars 
can be supplied quickly and economically from the 
Weyerhaeuser Louisville Yard. Many standard and 
special items can be put in the car to supply immediate 
needs, fill in dealer stocks. Rail rates are low for out-of. 
yard shipments east, north and south. 


read ly avail 
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Stocks include a full line of Weyerhaeuser 4-Square lumber and build 
ing products. Warehousing costs are kept to a minimum to supply 
dealers quickly, economically 


Fi Chote BUILDING MATERIALS 


STOCKED FOR FAST DELIVERY TO 
RETAIL LUMBER DEALERS 


LUMBER 


] 


lumber is Weyerhaeuser 4-Square Kiln-Dried 


All 
unless otherwise noted 


SIDING 
Water-rey nt treated West Coast Hemlock 
vast Hemlock 

1 Red Cedar 


Douglas Fir drop siding 


DIMENSION — 
Construction, Standard & Utility 
ir to 2x12, 8'-24 


Coast Hemlock to 2x12, 8 


las Fir, const. & std 
Fir green —Anti-stain treated 


LONG LENGTHS... GREEN 


D is Fir to 2x12, 26’-32 


SMALL TIMBERS . . . GREEN 


las Fir 4x4-6x8, 10’-24 


BOARDS 


Ponderosa Pine #2 and Lx6-1x12 


FINISH LUMBER 
igias Fir 8/4 ind. clrs., to 12’ 
Douglas Fir D to B&Btr, to 12 
NU-LOC vertical grain Douglas Fir—Glued-up C&Btr 1x6-1x12, 
12’-16 
Ponderosa Pine C&Btr—1x8-1x12 and 1x13 & wider 
Ponderosa Pine C&Btr, 5/4-8/4 
Ponderosa Pine D—1x8-1x12 and 1x13 & wider 
Ponderosa Pine D, 5/4-8/4 
Douglas Fir stepping, 5/4—Vertical grain, B&Btr and C 
Douglas Fir ceiling, C and D 
Douglas Fir flooring, C and D 
Douglas Fir car siding 
Center-matched Douglas Fir—2x6 edge-vee one side, const 


PANELING (also see ‘“‘plywood”’ below) 
Driftwood Douglas Fir—1x6-1x10 ... R/W and R/L 
Ponderosa Pine #2 and #3—-WP-2 & WP-4 patterns, 1x6-1x10 


Inland a Cedar clear & knotty—End-matched & end-veed, 8’ 
lengt 


Perimeter Vee paneling (end-matched and ends beveled) . .. Western 
Red Cedar and West Coast Hemlock. 


Nu-Wall packaged paneling . . . Ponderosa Pine 
Aromatic Red Cedar closet lining . . . %x34 
FENCING 


Patty-O-Panels . . . ready-to-assemble fence section 


PLYWOOD 
Douglas Fir . . . Exterior, Marine, Sheathing, Interior, Ext. Plyform 
Decorative plywoods . . . Knotty Pine and Knotty Cedar 


LOC-WALL slip-together plywood panels . . . Idaho White Pine, 
Inland Red Cedar and Inland Larch 


OWENS-ILLINOIS prefinished plywoods 


HARDBOARD 
Standard, Tempered, Wallboard, Underlayment, Pegboard 


INSULATION BOARD 
NU-WOOD .. . Impregnated Sheathing, Impregnated and coated 
l-side Sheathing, Predecorated Plank & Ceiling Tile, and 
Acoustical Tile—Regular and Random 


SEALED INSULATION 


Balsam-Wool, regular & reflective 


VERSABORD 
(VERSABORD is the new brand name for Weyerhaeuser Silvatek particle board.) 
This is a new Weyerhaeuser Silvatek Engineered Panel Material . . . 
Underlayment & core stock 


COATED SHAKES 


Kolorite Double-coated 18" Western Red Cedar, grooved, 9 new 


Kolorite colors 
FIBERGLAS PANELS 


FILON, translucent building panels ...2 thicknesses, many colors 


DOORS 
Birch flush doors . General Plywood Corp., Super-Satin Surfaced 
& unselected. Coffman lights 
Glazed Doors Rimco (Rock Island Millwork Co. 
Louver Doors . . . Rimco (Rock Island Millwork Co. 
Window & Door Blinds . . . Rimco (Rock Island Millwork Co. 


WINDOWS 
Andersen Windowalls... Assembled by Weyerhaeuser 


New Strutwall component windows... New Beauty-Line Units. . 
Casements, Flexivents, Flexiviews, Gliding, Pressure Seal, Com- 
binations, Basement Windows 

Shop for Window Assembly 


MOULDINGS 
Ponderosa Pine, 8000 Series 





Weyerhaeuser 
Distributing Yard 
1360 DURRETT LANE 
LOUISVILLE, KY 
Emerson 8-333! 











WEYERHAEUSER LOUISVIlle DisTRIBUTING YARD 


1360 DURRETT LANE, LOUISVILLE 13, KENTUCKY 
Beside Watterson Expressway just east of the Kentucky Turnpike 


telephone: EMerson 8-3331 
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Barcli ee. 
isa 
natural 








Yes, translucent Barclite Decorative Panels 
are a natural for year ‘round, high profit 
sales! Offer endless versatility for home 
and industry as screens, light panels, slid- 
ing doors, dropped ceilings. Leaves, ferns, 
butterflies, decorator fabrics in the finest 
reinforced fiberglass panels. So easy to 
install. Contact your distributor now! 


BARCLITE CORPORATION OF AMERICA 


Box SB9, Barclay Bldg., New York 51, N.Y 
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PManufacturers, Wholesalers, Associations 











South's Building Outstrips Nation 


New houses started in the South during the first five months of 
1959 actually constituted 34.3 per cent of the nation’s total — a 30.6 
per cent increase over that for the same period last year. 

That was the just-released estimate by the U. S. Dept. of Com- 
merce, which, for tabulation purposes, divided the United States into 
North Central, South, and West. 
Comprising the South in USDC grouping were Alabama, Arkansas, 
Delaware, District of Columbia, Florida, Georgia, Kentucky, Loui- 
siana, Maryland, Mississippi, North Carolina, Oklahoma, South Caro- 
lina, Tennessee, Texas, Virginia, and West Virginia. 

Number of new homes started during the first five months of this 
year and reported, in thousands, by USDC were, in the South, 200.7; 
in the West, 150.3; North Central, 124.9, and Northeast, 105.8 — in 
all, a 581.7 total for the United States. 


four specific regions: Northeast, 








Four Dixie State Executives to Direct 
NRLDA Convention Discussion Clinics 


Bennett Mitchell 


Executive directors of four south- 
ern federated associations of the 
National Retail Lumber Dealers 
Assn. will serve as program man- 
agers for business sessions at 
NRLDA’s sixth annual building 
products exposition in Cleveland, 
Ohio, November 14-17. 

The management-level subjects 
to comprise the clinics were select- 
ed by dealers in a survey follow- 
ing the 1958 NRLDA show in Chi- 
cago. 

Building activities and control 
of land by dealers will be devel- 
oped by Marie Bennett, Orlando, 
Fla., executive secretary of the 
Florida Lumber and Millwork 
Assn. Mrs. Bennett recently an- 
nounced her resignation, effective 
December 1, as FLMA executive 
secretary. This activity, therefore, 
essentially will serve as her “swan 
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Ebersole Jones 


song” in NRLDA circles. 

Long-term financing — where to 
get it, how to get it, and how to 
use it in increasing dealer sales — 
will be covered in a panel to be 
led by Gene Ebersole, Austin, Tex- 
as, executive vice-president of the 
Lumbermen’s Assn. of Texas. 

A separate program on short- 
term credit will be conducted by 
Harris Mitchell, Richmond, Va., 
secretary-manager of the Virginia 
Building Materials Assn. 

Robert Jones, Philadelphia, Pa., 
executive vice-president of the 
Middle Atlantic Lumbermen’s 
Assn., will head up discussion on 
the customer’s-eye-view of the 
building material dealer. 

Relationships with the buying 
public, including over-the-counter 
contact, telephone impression, cor- 
respondence, and the increasing 


Houstonians Select Site 
For Displaying Materials 


Houston Retail Lumber Dealers 
Assn. has taken an option on a 
12,500 sq. ft. building for display- 
ing building materials, products, 
and construction services. 

Called the Houston Building 
Materials Center, it will provide 
a permanent, centralized display 
center. Product demonstration by 
a staff of trained personnel who 
know the finer points about build- 
ing materials and services will be 
available to the general public. 

The display floor is divided into 
65 demonstration sections, averag- 
ing 10’ x 8’ each on nine-foot aisles. 
In addition to display areas, office 
space will be offered to firms allied 
in the building materials field. 

Primary objective is to combat 
unscrupulous business practices of 
some firms and individuals, plus 
affording the average retail lum- 
ber yard an opportunity to render 
greater diversification of materials 
and services. 


Delaware Shows 61% Gain 
in June Building Contracts 


Delaware led four other South- 
ern states in future construction 
contracts in June with an increase 
of 61 per cent over June, 1958, 
according to F. W. Dodge Corp. 

Oklahoma showed the greatest 
decrease in June, with a drop of 
42 per cent as compared to last 
year. 

States topping the ’58 mark were 
Kansas, up 17%; Georgia, up 12%; 
and Texas, up 9%. 

Falling below the June, 1958, 
level was the District of Columbia, 
down 33 per cent. 





importance of the woman custom- 
er, likewise will be discussed. 

Case histories of outstanding 
promotional activities by lumber 
and building materials dealers will 
be presented by Edwin W. Elmer, 
executive secretary of Midwest 
Lumber Dealers Assn. 
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For strong, lightweight sheathing... 
suggest WHITE FIR 


stays straight and flat while in storage and after placed in use 





WHITE FIR- fine 5 ways for sheathing. In addi- 
tion to being strong and lightweight, White Fir has good 
insulating qualities and works and nails easily to make it 
an excellent lumber for sheathing. Any grade of No. 4 
Common or better develops more than sufficient strength 
to meet all accepted strength standards for wall or roof 
sheathings. 

White Fir furnishes you one of America’s most versa- 
tile softwoods. Carefully dried, it is readily adaptable for 
siding, framing, industrial uses, roof decking, architec- 
tural woodwork, paneling and mouldings. Because of its 
light weight and soft texture, it is economical to handle 
and work on the job site. Order White Fir from Western 


Pine Mills in straight or mixed carloads. 
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Write for FREE illustrated book 
about White Fir to: 

WESTERN PINE ASSOCIATION, 
Dept. 705-K, Yeon Building, 
Portland 4, Oregon. 


Western Pine Association 


i member mills manufacture these woods to high 
standards of seasoning, grading and measurement 
idaho White Pine - Ponderosa Pine - Sugar Pine 
White Fir - Incense Cedar - Douglas Fir - Larch 
Red Cedar -Lodgepole Pine-Engelmann Spruce 


Today’s Western Pine Tree Farming Guarantees Lumber Tomorrow 


For more details on above items, use Coupon on Page 83 






















































































PLAN YOUR OWN MIXED 








Get everything you need in a single truckload; 
choose from 646 Quaker State metal building items! 


Now you can order a single mixed truckload of Quaker State metal building 
products. You can order any quantity you wish of as many items as you need: 
balance them in correct proportion to meet your own individual inventory re- 
quirements. And you can realize big savings when you order by the truckload. 

You save on warehouse space. You balance your inventory to match your 
turnover. And you buy for less! 

This new plan is possible because all 646 Quaker State metal building product 
items are manufactured and warehoused in a single location. Your complete 
order can be loaded at our plant in Lancaster, Pa., and dispatched to your ware- 
house .. . and you get fast service, too. 

Look over the list of Quaker State metal building products at right. Select only 
those you need, in the sizes you wish. And order your first mixed truckload now! 

This is your opportunity to sell the complete QSM Line . . . at an increased 
profit. Write for prices. 


The most complete line of Metal Building Products manufactured at one source 


QUAKER STATE METALS CO. © LANCASTER, PA. 
Division of HOWE SOUND COMPANY 


TRUCKLOAD FROM THIS LIST OF 
_ QSM METAL BUILDING PRODUCTS 


Aluminum Rain Carrying Products 
Galvanized Rain Carrying Products 
Aluminum Roll Valley and Flashing 
Galvanized Roll Valley and Flashing 
Aluminum Reflective Insulation and Vapor Barrier 











Copper Flashing and Vapor Barrier 
Aluminum Building Shapes and Roof Edging 
Galvanized Building Shapes and Roof Edging 
Aluminum Termite Shields and Accessories 
Galvanized Termite Shields and Accessories 
Aluminum Formed Roofing and Siding Sheets 

Aluminum Roll Roofing and Siding 

Aluminum Roofing and Siding Accessories 
Galvanized Footer Forms 
Aluminum Soffit Materia! 
Galvanized Wall Ties 
Aluminum Weatherboard Siding and Awning Stock 
Aluminum Utility Sheet 
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HARRY V. BALCOM of Shreveport, La., has 
been selected to head a discussion on dealer 
land control and building at the sixth annual 
Building Products Exposition of the National 
Retail Lumber Dealers Assn. in Cleveland, 
Ohio, November 14-17. Balcom, a former 
NRLDA director, is a member of the Lumber 
Dealers Research Council and a past-presi- 
dent of the Louisiana Building Material Deal- 
ers Assn. 


Southwest Dealers Raise 
Net Profits 3.3% in ‘58 


Building material dealers in the 
Southwest increased their average 
net profits in 1958 from 2.5 per 
cent to 3.32 per cent. 

This fact was revealed recently 
in the Southwestern Lumbermen’s 
Assn. “Cost of Doing Business Sur- 
vey,” conducted by Carl R. John- 
son, C.P.A. and resident partner, 
Wolf and Co., Oklahoma City. 

Dealing with the four states 
serviced by the Association (Mis- 
souri, Kansas, Arkansas, and Okla- 
homa), the survey report showed 
that slightly over 10 per cent of 
participating dealers suffered a net 
loss. This, however, represented 
considerable improvement over the 
year 1957. 

Minimum requirements for a 
sound and profitable management, 
indicated by the survey, included 
experience in industry, adequate 
records, adequate monthly finan- 
cial and operating statements, and 
prepared budgets or forecasts. 


CLBSDA Session Is Scheduled 


Carolina Lumber and [Building 
Supply Dealers Assn. will hold its 
annual convention in Asheville, 
March 8-10. James E. Divelbiss 
Jr., Asheville, first vice-president, 
was named general chairman of 
the 1960 convention committee. 
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a LOW-PRICE transit-mix line from Johnson: 


ROUSTABOUT 


Portable, and rugged as its name implies, 
Johnson Roustabout handles 3 aggregates 
(tot. 38 cu. yds.) plus 60 bbls. cement 
— has 3-yd. Concentric batcher. Largest 
plant unit only 9 ft. wide — max. erec- 
tion lift is only 414 tons. Sets up, ready 
to work in less than a day’s time! 


ECONOPLANT 


At a minimum invest- 
ment you now get high-quality 
transit-mix plants that meet strict 
specifications on weighing out ce- 
ment and aggregates. Low-priced 
Johnson® Econoplant® with man- 
ually-operated 3-cu. yd. Concentric 
batcher weighs cement on an inde- 
pendent scale — separate from ag- 
gregates. All-welded bin has 3 
aggregate compartments (tot. 45 
cu. yds.) plus 70-bbl. aerated ce- 
ment compartment. The 180-bbl.- 
an-hour cement bucket elevator 
has 3 h.p. gearmotor with roller- 
chain drive, and boot hopper for 
bulk or bag cement. All units de- 
signed for quick assembly and con- 
venient moves to new market areas. 





2 cu. yd. bin JUMBO 


Largest in this new series 
of Johnson low-cost packaged transit-mix 
plants, the Jumbo has bin storage for 3 
aggregates (105 cu. yds. tot. agg. cap.) 
and 110 bbls. cement. Available with 3- 
yd. or 6-yd. manual Concentric batcher. 
Complies with most rigid concrete specs. 











c.s. JOHNSON co. 


A DIVISION OF 


CHAMPAIGN IMLINOTS 
STOCKTON, CALIFORNIA 
KROEHRING COMPANY 
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INDUSTRY NEWS 


Southwestern Selling Clinics to Spark 
Association's Long-Range Program 





Secretary-Manager Kenneth Milliken of the Southwestern Lumbermen’s Assn. directs an initial 
follow-up sales clinic for Hutchinson, Kans., retail building supply dea-ers and their sales per- 
sonnel, in connection with the Association's long-range “Dynamics of Selling System.” The 
system was launched to improve selling effectiveness of retailer-members and their sales staffs 
in the Association's four-state area of Missouri, Kansas, Oklahoma, and Arkansas. 


“Dynamics of Selling System” 
reportedly has been installed to 
date in thinking processes of near- 
ly 800 managers and their selling 
people at the retail level in the 
Southwestern Lumbermen’s Assn.’s 
four-state area of Kansas, Missouri, 
Oklahoma, and Arkansas. 

Following indoctrination, the sys- 
tem presumably has become basis 
for communicating all selling ap- 
peals, selling-points, and selling in- 
formation — the common pattern 
and language for selling-point dis- 
semination — to improve selling 
effectiveness of retail dealers. 

Another distinctive feature of 
the system is that each individual 
retail yard can use the basic pat- 
tern and language for sales com- 
munication to build mutually the 
strength of its own selling team. 
After the system is installed, it is 
then possible under guidance and 
control of a firm “leader,” one 
thoroughly meeting leadership re- 
quirements, to hold sales meetings 
at frequent intervals on various 
products and packages sold. 

The follow-up selling clinics, held 
in July, gave dealers and their 
staffs, already “in-the-know” about 
fundamental principles and tech- 
niques of the system, opportunity 
to participate in actual demonstra- 
tions of such principles as applied 
to everyday selling problems faced 
at the yard. 

Demonstrations were presented 
in a new, refreshing, and unique 
way to certify that the system was 
locked-up permanently as a selling 
habit. It enabled participants to 
become more confident, enthusias- 
tic, and productive—assuring their 
firms of a continuous increase in 
profitable sales volume. 
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In the three hours of each two 
selling clinics, participants got 
factual and easy-to-use sales in- 
formation on wood, wood products, 
and hardboard — probably the 
most dramatic ever presented to 
retail building supply dealers. 

This was made possible by co- 
operation of Weyerhaeuser Sales 
Co. and Masonite Corp., who have 
been working closely with South- 
western in practical application of 
the “Dynamics of Selling System” 
among retail dealers. 

Executives of both manufactur- 
ers actively participated in clinics 
by demonstrating features of prod- 
ucts sold by retailers every day. 

Southwestern Lumbermen’s 
Assn. is currently planning to 
schedule additional installation 
meetings and follow-up clinics in 
the Association’s four-state area. 


Dodge Appoints Kitchens 
Southern Vice-President 


A. W. Kitchens has been ap- 
pointed southern regional vice- 
president of F. W. Dodge Corp.’s 
Construction News & Statistics Div. 

Kitchens, whose headquarters 
will be in Atlanta, Ga., was man- 
ager of the Dallas district for five 
years. He began his career with 
Dodge as a reporter-salesman in 
Atlanta in 1939, later serving in 
Georgia, South Carolina, and 
northern Florida. 

He was manager of the Bir- 
mingham branch office, before 
being named Dallas district man- 
ager in 1954. He is succeeded by 
J. Dexter Bowers Jr., formerly 
Miami district manager. 


(Continued from page 22) 


U. S. Steel Joins Program 
On Porcelain Enamel Homes 


U. S. Steel has joined with Ferro 
Corp., Cleveland, to design and 
construct quality homes of porce- 
lain enamel on steel, said to be 
made available at lowest possible 
cost. 

Carl Koch & Associates of Cam- 
bridge, Mass., has been retained to 
design the home series. Porcelain- 
enamel-on-steel applications being 
considered include exterior walls, 
roof panels, and interior bathroom 
and kitchen walls. 

Porcelain enameled components 
for homes will be fabricated by 
Fenestra Inc., Detroit. U. S. Steel 
is collaborating in technical mat- 
ters including consultation and 
advice on selection and specifica- 
tion of steels best suited for the 
particular application. 


First-Half Contracts Hit 
All-Time High in 1959 


Construction contracts in the 
first half of 1959 set a new all-time 
record for the period, with large 
increases in residential and non- 
residential building categories off- 
setting declines in heavy engineer- 
ing, according to F. W. Dodge Corp. 

Total contracts in the first six 
months of this year reached a re- 
markable $18.9 billion, some 12 
per cent ahead of the same period 
last year. 

The firm’s economists said the 
most significant feature of the peri- 
od was the strength showed by the 
private sector of the industry, 
which rose sharply despite a drop 
in government projects. 


Hayes Elected President, 
Valley Lumbermen’s Assn. 


M. B. Hayes, San Benito, Texas, 
has been elected president of the 
Valley Lumbermen’s Assn., suc- 
ceeding Wayne D. McCluskey. 
C. B. Scott, Raymondville, is vice- 
president; and Gene Kelly, Elsa, is 
secretary-treasurer. 

The board of directors is com- 
posed of Bill Haubolt, Brownsville; 
Tom Dye, McAllen; Arthur Pike, 
Weslaco; and Paul George and 
A. H. Schmidt, both of Harlingen. 
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TRUSCONOMY 


New economy line offers traditional Truscon quality at low purchase price 


Great new products—designed especially for today’s home 
building market—with excess costs engineered out and Truscon 
quality built in. That's Trusconomy—Truscon’s brilliant new 
economy line of metal windows and doors. 


~ 
NEW! Series 500 Aluminum Awning Window. Loaded with 
uality features usually found only in the highest priced merchan- 
dhe. Sturdy, substantial operators. Top vent moves down and out, 
away from the frame, leaves space to reach through for washing 
from inside. Beautifully finished. A window you'll be proud to 
show. Low purchase price buys it. 


NEW! Aluminum Horizontal Sliding Window, Series 700. 
Nothing flimsy about this beauty. It’s rugged. And it’s graceful. 
Glides easily, weathers wonderfully. Sash slips out for easy wash- 
ing from inside. It’s a window you'll be proud to demonstrate. 
Trusconomy applies throughout Truscon’s big line. Twenty-five 
warehouses assure prompt, on-time shipment. There’s new “go” 
in Truscon. Try it. You'll approve. 
\ 
~ 
\ 


\ 
\ 














su 
~\ 


REPUBLIC STEEL CORPORATION 

TRUSCON DIVISION 

DEPT. C-8113-A 

1050 ALBERT STREET « YOUNGSTOWN 1, OHIO 
Please send me more TRUSCONOMY information: 
O Series 500 Aluminum Awning Window 

0 Aluminum Horizontal Sliding Window 


, REPUBLIC STEEL 


TRUSCON DIVISION 





Youngstown 1, Ohio Name Title 


Firm 





Address 





NAMES YOU CAN BUILD ON 


ee State. 
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NEW! 
WABASH 


-— Years-ahead window: 


STA 


a oa 
Sus 
" 


MODERN VISTARAMA PICTURE-AWNING WINDOW —a single unit combining fixed upper 
sash and ventilating lower sash, for a picture view and fresh air, too, 


ADVANCED DESIGN and unique engineering 
‘“firsts’’ make Wabash Vistarama the most talked- 
about wood windows of the year. Here are windows of 
the 1960’s . . . with more trulv modern features than 
any other line. That’s wh , .wwama is setting stand- 
of quality for the entir. .ndustry. 
. In addition to_the styles shown above, the Vista- 
rama line includes elegant slim-line casement win- 
dows with maximum glass area. Exclusive “unitized”’ 


frame permits sturdy, rigid installation singly or in 
any casement grouping. 

All Wabash Vistarama units, crafted of preserva- 
tive-treated Ponderosa Pine, are backed by 75 years 
of Wabash wood production know-how. Ask your 
jobber about his complete Vistarama stocks . . . his 
arsenal of ‘‘on-target’’ promotional and selling aids. 
A eall will convince you-it pays to handle the line 
that’s prompting the talk— Wabash Vistarama. 


A 


& 





woop 
WINDOWS 





VERSATILE VISTARAMA PANEL WINDOW— can be in countless groupings; 
installed as awning, hopper, fixed unit, or as e: asement. 



















Features like these put Vistarama years ahead: 

MORE WEATHER-TIGHT-~ neoprene weatherstrip, DISTRIBUTED BY: 

applied to frame for tighter seal. Retains flexibility WABASH > Addison-Rudesal, inc,, Atlanta, Ga. 

at temperature extremes; will not deteriorate. j entral Warehouse Corporation, Bristol, Va. 
NYLON SHOE HINGES—factory-installed. Smooth, : entral Woodwork, inc., Memphis and Jackson, Tenn. 
silent; never need oiling. Adjustable tension. Cad- STA RA { vhe Oem, taanen Sa a 
mium-plated; will not corrode, \arris-Webber Sash & Door Co., Nashville, Tenn, 
WOOD BEAD GLAZING—glass set in glazing com- , erve Warehouse Corporation, Chattanooga, Tenn. 
pound; anchored with attractive wood stops. Tighter ott Sash and Door Co., Little Rock, Ark. 

seal; faster, easier to reglaze. 








WABASH VISTARAMA (S THE REGISTERED TRADE-NAME OF 


THE WABASH SCREEN DOOR COMPANY 210s0u igan Avenue + Chicago 4, Illinois 





Here’s why 
stocking Insulite 
Ceiling Tile 

will help build 
your sales 

and profits 


New Insulite program sells the contractor... 
sells the do-it-yourselfer! 


UP 30% EACH YEAR! That’s the story of ceiling tileboard 
sales! And the dealers who are stocking and displaying 
Insulite tileboard are reaping the benefits—because Insulite 
complete sales and advertising program is developing the 
two prime markets for them—contractors and do-it-your- 
selfers. And it’s increasing volume in related items. 
INSULITE comprehensive sales help program can help 
you increase your share of this profitable business. BETTER 
HOMES & GARDENS tells and sells the Insulite story to the 


The pay-off is in your showroom—where 
the customer comes for help and the ma- 
terials he needs for remodeling. This dis- 


play can work for you! after remodeling. 


Individualized presentation book helps 
contractors close remodeling jobs. Packed 
with helpful photographs taken before and 


homeowner, the do-it-yourselfer. And YOU—the lumber 
dealer—are featured in every advertisement as the one to 
see about remodeling. Insulite “Stop that Noise’ cam- 
paign is a real stopper. The advertisements are in beautiful 
full color . . . and they’re backed by a solid program of 
follow-up sales aids for you and your remodeling contractors. 

Display Insulite Tile now and cash in on the big Insulite 
selling program. See your Insulite representative or write 
Insulite, Minneapolis 2, Minnesota for complete details. 


Insulite builds business and loyalty 
with your contractor customers through 
sales contacts and local meetings tailored 
to your individual needs. 





National advertising program in 
BETTER HOMES & GARDENS pinpoints you 
the lumber dealer—as the one to see 
about remodeling plans. 


/ 


sells easy...sells fast...stays sold 


INSULITE. 


= | Insulite Division, Minnesota and Ontar npany, Minneapolis 2, Minnesota 


Complete direct mail program by Insulite 
is preselling your contractor and builder pros- 
pects now . . . directing the business to you, the 
lumber dealer. 


im  » 


Stocking and displaying Insulite Ceiling 
Tile has boosted this dealer’s business 50%. 
The Insulite advertising and selling program 
can do the same for you! 








INDUSTRY NEWS 





IT’S A NEW INSIGNIA for Georgia-Pacific-Corp., forest products company, held by William 
H. Hunt (left), vice-president of plywood and specialty sales. President Robert B. Pamplin 
holds the myriad designs investigated before new trademark was selected. Modified triangle 
bearing the modern letters “G-P” replaces the log-end and crowns with stencil lettering. New 
symbol will be used on all packaging, plants and warehouses, stationery, displays, and films. 





WHOPPING “POSTCARD” — Charles Silvers, president, Adams Engineering Co., Inc., Miami, 
displays what is probably the largest “postcard” ever sent through building channels. Perrine 
Industries of Hialeah, Fla., jalousie door rim producer and jalousie glass processor, picked this 
novel way to introduce its new Fiberlite entrance door to distributors. The door line includes 
c range of insert designs permanently molded between fiberglass panels, either 12” x 48” 
or 1134” x 1134”. 





ALUMINUM EXTERIOR HOME — Utilizing more than 5,000 pounds of aluminum, this 
Chateau model home is one from the new Viking line of the National Homes Corporation. 
The dwelling is sheathed with Alcoa aluminum roofing and siding. The roof is finished in a 
dark blue baked enamel; the sidewalls are light gray. The aluminum exterior homes are 
promoted as providing years of maintenance-free service. 
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CONVENTION 
CALENDAR 





SEPTEMBER 13-16: International 
Concatenated Order of Hoo-Hoo, 
Hotel Duluth, Duluth, Minn. 


OCTOBER 17-18: Oklahoma Lum- 
bermen’s Assn., Municipal Auditori- 
um, Oklahoma City. Exhibits. 


NOVEMBER 14-17: National Re- 
tail Lumber Dealers Assn., Cleve- 
land, Ohio. Exhibits. 


NOVEMBER 16 - 18: National 
Building Material Distributors Assn.. 
Edgewater Beach Hotel, Chicago, III. 


NOVEMBER 16-18: Southern Sash 
& Door Jobbers Assn., Shamrock 
Hotel, Houston, Texas. 


JANUARY 18-20: Kentucky Retail 
Lumber Dealers Assn., Kentucky 
Hotel, Louisville. Exhibits. 


JANUARY 24-27: Southwestern 
Lumbermen’s Assn., Municipal Audi- 
torium, Kansas City, Mo. Exhibits. 


FEBRUARY 3-5: Middle Atlantic 
Lumbermen’s Assn., Chalfonte-Had- 
don Hotel, Atlantic City, N. J. Ex- 
hibits. 

FEBRUARY 17-19: Virginia Build- 
ing Material Assn., Hotel Chamber- 
lin, Fort Monroe. Exhibits. 

MARCH 8-10: Carolina Lumber 
and Building Supply Assn., Munici- 
pal Auditorium, Asheville, N. C. 
Exhibits. 

MARCH 22-24: Louisiana Building 
Material Dealers Assn., Jung Hotel, 
New Orleans. Exhibits. 





Two Southern Territories 
Are Established by Crane 


Crane Co.’s move toward dis- 
tribution through independent 
wholesalers gathered speed re- 
cently with creation of five ter- 
ritorial zones, two of which are 
in the South. 

According to R. W. Lindsay, re- 
cently-appointed general manager 
of wholesaler sales, zone offices are 
being organized at New York City, 
Atlanta, Chicago, Dallas, and Los 
Angeles. 

Heading up the Southern zones 
are M. F. Du Chateau of Atlanta 
and R. G. Hunter of Dallas. 

Crane in the past distributed 
mainly through company-owned 
branches. 

(More INDUSTRY NEWS on page 54) 
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ANNOUNCING 


FLINTKOTE’S NEW CREVATEX 
AND SKYLINE’ ACOUSTICAL TILE... 





with exclusive new installation and 
decoration features that are made 
to order for your contractor and 
“do-it-yourself” customers! 











EXCLUSIVE ''TWIN-TILE” FEATURE 

IN CREVATEX TLE—Tile comes 

with two design directions in a 

single unit—each non-repeti- 
tive for superb high style. “Twin-Tile” feature cuts 
installation time in half because you install two 
pieces of tile at once! 





EXCLUSIVE ‘'FOUR-PATTERN’’ FEATURE IN SKYLINE TILE. 
Tile comes in four beautiful star-design perforation 
patterns. 1200 to 1500 perforations per tile in star 
clusters eliminate mechanical look, improve styling. 





For complete information and samples, call your 
Flintkote supplier or write: The Flintkote Company, 
Building Materials Division, 30 Rockefeller Plaza, 
New York 20, New York. 





$A trademark of The Flintkots 





LINTKO 


4dmerica’s Broadest Line 
of Building Products 


a ee 
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Calling all dealers to the great Johns-Manville 


—a full-scale National Campaign 
hum this Fall 


Cash in now on this exciting 
SALES-MAKING PROGRAM TYE NEW MBS AMEDIC 


THIS DRAMATIC PROGRAM urges every homeowner to protect 'S h 

and increase the market value of his home, as a safe hedge ? ee W at 

agairist possible inflation. ; } 
It is a hard-hitting campaign designed to channel a larger Calling all home 

share of the homeowners’ dollars into building materials for 

modern home improvements. 


The Johns-Manville Fall Fix-up Festival will be launched New ceiling that can 


with a personal message by Mr. A. R. Fisher, Chairman and 
President of Johns-Manville, entitled ‘Your Number One in- never crack _easy as this! 
vestment opportunity today is your own home.” The message 
will appear in Life, September 7. 

This initial advertisement will be followed by a 2-page, full- 
color ad (illustrated at right) in Life, September 21. And,through- 
out the Fall, powerful full-page J-M building products ads will 
appear in Life and Better Homes and Gardens. 








GET FREE Promotion Kit 


It contains sales builders such as: colorful store pen- Ads like this in 


nants . . . window or wall poster . . . special mats and 
mastheads for local newspaper ads . . . 4-color 
magazine ad reprints . . . publicity release . . . reprint 


of public interest iiessage by Mr. A. R. Fisher. 
et 
help you g 
P Johns-Manville_ 


/ 

W: ness 

AcT_NOM more Temeowne! 100000 noise traps! 
, cracked ceiling — 


Cash in on the extra sales and profits generated by from a a oe 
this greatest home improvement promotion in years. come pre-painted, ready to use ...ab- MAGE CEILING 
Call your Johns- Manville representative today. Or ~ ote waa, ae ae an ‘oa 

write for free promotion kit to: Johns- Manville, SGAMINGMEE Widen etteme ieee 


Box 111, New York 16, N.Y. 


} Send 25¢ for 4 Booklets that can save you time and money!“How to design { 
* and install a beautiful floor”"—“How to build an acoustical ceiling”— | 
“Johns-Manville Fiber Glass Insulation” —“Johns-Manville Colorbestos 


i 
' Sidewall for New Homes and Remodeling Old Homes i 
ow JOWNS MANVILLE | All4 booklets for only 25¢. Address Johns-Manville, Dept. L-9, Box 60, | "y 
1 New York 16, N.Y. In Canada, Port Credit, Ontario. j @ 
i s 
i / 


' Name 








VISIT JOHNS-MANVILLE EXHIBIT. PRODUCTS , cee peat TF | p 


i 





BOOTH No. 602 
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to make your business 
and Winter 





an have... 


ors to your Johns- 


m in a day— 
eon it tonight! 


the gleaming heauty of gold- 
w Johns-Manville floor tile! 


old, drab floors with hand 
Metallic floor tile by Johns- 
Hi Terrafiex™ floor tile, it's 
pesto. specially par ya to 
beauty for years mong 

t 


AS LITJLE AS 
$37.50 FOR AN 
AVERAGE FLOOR 


t your aa euier’s Smartest new color 
Samak a create sia deg deeds be 


cinch. . . 


Jour J-M dealer, now!" Get expert advice “how-to” 
. world’s easiest to use, home-improvement products! 
; 


yee" —-~Protect your number one growth investment 
++. your own home 
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in just a few easy hours!" 
Manville dealers great FIX-UP FESTIVAL 


Wake up snug tomorrow- 
save up io 30% on fuel! 


Nail up new beauty today_ 
cut upkeep cost forever! 


[a1 14 





Now one man insulates whole attic in hours 


New Colorbestos Sidewalls by Johns-Manville 
with new, lightweight Johns-Manville Fiber Glass 


never need paint to preserve them , 


Save up to We on every fuel dollar every win 
uth miraculous Jobns-Manville Fiber ¢ wed 
tee 


uD them with life- 
veles. : eee of asbestos, 
sof, termute-proof 
can't ever warp, peel orale ‘jon adios 
four chowe of handsome, built-in colors. Add 
a fot of new value to your home for relatively 
insulation. See your Johns- Manville dealer You can probably carry little cost. For a free estimte, see your J-M Building Materials 
enough in the back of your car to do your whole attic your J-M Certified Home tmprovement Comvactor 


AS LITTLE AS AS LITTLE AS 
$125 F 


AVERAGE ATTIC 


YS 3. : 
CR mrvar, {| Jouns-Manvite 


PRODUCTS — BETTER PRODUCTS FOR 1 


TIES FOR OVER ONE INORED YEARS 
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Contoct Your Neorest 
Dierks Representative: 
ARKANSAS 
EL DORADO 
Gordon Couch 
2207 Helena 
FT. SMITH 
Bill Chisholm 
P.O. Box 744 
LITTLE ROCK 
Ray Glover 
©. Box 2098 
Guy F. Landes 
P.O. Box 2098 


GEORGIA 
ATLANTA 
D. C. Schaefer 
P. O. Box 6267 
667 Greenwood Ave. N.E 


KENTUCKY 
OWENSBORO 
Russell McAlister 
P.O. Box 391 


LOUISIANA 
ALEXANDRIA 
Lloyd Click 
#6 Caroline Drive 
NEW ORLEANS 
Doyne Smelser 
242 Little Farms Avenue 
SHREVEPORT 
Buddy Neal 
P.O. Box 631 
413 Louisiana Bank Bidg 


MISSISSIPPI 
CRYSTAL SPRINGS 
Cc. E. Klumb Lumber Co 
P.O. Box 391 


MISSOURI 


Luc 
1006 Grand Ave 


LIBERTY 
W. M. Hall 
481 E. Kansas St 
SPRINGFIELD 
Jack C. Carter 
National Station 
P.O. Box 2047 


NORTH CAROLINA 
CHARLOTTE 
Fred Carder, Jr. 
3139 Willow Oak Road 


OKLAHOMA 


Ams 
W. Nims, Jr 

P. O. Box 823 
LAWTON 

John G. Burnett 

1622 No. 24th St 
ogee CITY 

Duncan 

5 O. Box 8672 

2201 Classen Bivd 
TULSA 

W. B. Campbell 

P. O. Box 253 


TENNESSEE 
MEMPHIS 
Duke Forest Products, inc 
P.O. Box 6251 
213 Plaza Building 
3387 Poplar 


TEXAS 

ABILENE 

J. Hunter Lamb 

Wooten Hotel 
AMARILLO 

R. H. Kelly 

P, O. Box 214 
om CHRISTI 

Joe T. Holland 

P.O. Box 1956 

101 W. W. Jones Bidg 
DALLAS 

Clay Burnett 

— Forest Prod. Sales 


oO. 

Meadows Bidg. 
HOUSTON 

D. J. Saunders 

P. O. Box 1654 
SAN ANTONIO 

J. P. Hart 

P.O. Box 2165 

Gibbs Building 
TYLER 

Morris C. Wells 

P.G. Box 461 

105 E. Hillsboro 
WICHITA FALLS 

Clarence L. Moore 

P.O. Box 982 
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SNAPTITE 


Tan) o)aeh acre! WOOD window unit 


Here’s the removable window unit 

with all the quality features of the 

best double hung window units! 

Check these advantages: 

Frame is made of Arkansas Pine b ad 

from Dierks vast tree farms; sash of © 

Western Pine. All wood parts are 

steam kiln-dried, treated with a penta 
a 

and water-repellent wood-preserving 

chemical which acts as a partial 

primer. 

New improved hardware makes 

window removal and replacement 

easier than ever. Patented spring 


balance gives noiseless finger- 
touch operation. 


@ Complete weatherstripping—Cross 
metal weatherstrip in service 
position at top rail, check and 
bottom rail. Side jamb weatherstrip 
is full width one-piece aluminum with 
four points of contact with sash. 
Balances attached. 


@ Bedded and glazed sash — SSB 
glass and the finest glazing and 
bedding compounds are used to give 
the sash a glaze that retains its 
resilience, does not become brittle. 


Kiln-dried, penta-treated wood — 


@ Easy assembly — frame assembly is 
quick and easy and Dierks Pine has 
excellent nail-and screw-holding 
qualities. Only 8 wood screws are 
needed; these are furnished. Jambs 
are pre-drilled; frames are adjustable 
to wall thickness. Triple and triple- 
picture sills are pre-drilled at mullion centers. 


@ Smart modern styling blends with any decor — 
can be easily refinished or repainted to 
complement change in color scheme. 


Dierks Forests, — 


Phone NAtional 3-7766 


810 Whittington Ave. 


Easily assembled 


with 8 wood screws 


Hot Springs, Arkansas 
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Administration building of R. L. Sweet Lumber Co. in Kansas City, Kan., opens to display and 
sales area, in addition to offices. Company operates another yard on city’s Missouri side, where 
large volume of drop-in trade is reflected in Saturday morning sales. 


Kansas City Dealer 


With Matchless 


Lyrics for the well-known song from 
“Oklahoma,” “Everything’s Up-to- 
Date in Kansas City,” were not 
written especially for the R. L. 
Sweet Lumber Co., of Kansas City, 
Kan. But they well might have 
been. 

These are some of the recent 
accomplishments of R. L. Sweet 
Lumber: 

1. First dealer in town to guar- 
antee bright, shiny, dry millwork 
to customers by using enclosed 
vans for delivery; 

2. First local dealer to design a 
rafter machine for precision pro- 
duction; and 

3. First among Kansas City lum- 
ber dealers to install a door unit 
machine. 

Through the years, since the 
company was founded in 1935 by 
the late Robert L. Sweet, many 
“firsts” have been credited to the 
company and its former president. 
Sweet, who was recognized na- 
tionally throughout the lumber 
industry as a leader, believed in 
planning ahead and setting his 
sights to accomplish the goals. 

“He was always ten miles down 


By Dan B. McCarthy 


the road, way out front and ahead 
of the rest of us,” commented Pro- 
duction Manager Francis D. Hatch- 
er, who has been with the company 
20 years. 

“He never asked one of his em- 
ployees to do anything he wasn’t 
willing to do himself; nothing wa 
too big or too small,” said Mary R 


Reidy, his secretary for fifteen 


years. 

In talking to members of Sweet 
Lumber, one immediately sense 
devotion and loyalty to a founde: 


who obviously was, and continues 


to be, an inspiration to the organ 
ization. 
Wife Succeeds Husband 
Mrs. Robert L. Sweet, who as 
sumed the presidency after her 
husband’s death, plans to carry out 
policies and programs outlined by: 


him for the future. This esprit de 


corps seems destined to carry the 


R. L. Sweet Lumber Co. on to 


many more “firsts” in the industry 
How does a lumber dealer solve 
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BUILDING 
SUPPLIES 


September, 1959 


Succeeds 


irsts 


the problem of assuring delivery 
of bright, dry millwork at all 
times? The answer was simple to 
Sweet Lumber. Designed by Robert 
L. Sweet, two vans — 18’ long, 12’ 
high, and 8%’ wide — were cus- 
tom-built and added to the fleet. 
Interiors are sectioned so that mill- 
work may be stacked upright for 
compact carrying. Doors, windows, 
frames, jambs, moldings, and 
kitchen cabinets are the bulk of 
items transported. 

The first van was added in Jan- 
iary, 1958, and the second, this 
year. Since then, the idea has been 
duplicated by another firm in the 
Kansas City area; thus, with a 
following, there is proof enough 
that the idea is sound. 

While the uniquely - designed 
vans cost a little more initially 
than conventional open-bed trucks, 
there are no extra maintenance 
factors. The company feels that the 
lightly higher cost is well worth 
the satisfaction expressed by con- 
tractors and hcme-owners when 
their millwork is delivered clean 
nd dry — on rainy days, as well 
1 sunny. 





Sew 


Two vans — 18’ long, 12’ high, and 812’ wide — were custom-built to assure delivery of 
bright, dry millwork, even in wettest weather. While uniquely designed vans cost little more 
initially than conventional trucks, there are no extra maintenance factors. Company is con- 
vinced that cost difference pays off in customer satisfaction. 


When the problem of dry mill- 
work delivery was solved, the 
management personnel concentrat- 
ed on methods to increase output 
of finished doors. 


Turn-A-Bore Installed 


This represented a large invest- 
ment, but the suggestion was given 
the green light, and in March, an 
$8,000 Turn-A-Bore was installed 
in the millwork production depart- 
ment. 

Results? Sweet Lumber has dou- 
bled its daily output of finished 
doors and tooled up for increasing 
production even more so as vol- 
ume demands. The automatic pro- 
duction of finished doors, as op- 
posed to past manual door-finish- 


ing methods, is getting the work 
done in half the time. This means 
money saved in any business, of 
course; although, exact figures are 
not available. 

Normally, one operator and a 
helper run the machine. But in an 
eight-hour shift, three to four per- 
sons may be assigned to production 
at peak periods when volume needs 
to be stepped up for orders. “We 
fee] that the Turn-A-Bore provides 
more precision finishes to the doors 
besides doubling the output,” said 
Donald E. Walker, foreman. 


Rafter Machine 


Another major improvement in 
production facilities is a_ rafter 
machine, designed by the company, 


In March, an $8,000 Turn-A-Bore machine was installed in company’s millwork production 
department to increase output of finished doors. Since installation, Sweet Lumber has doubled 
its daily output, even now preparing to increase production as volume demands. 
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Truck interiors are sectionalized, with mill- 
work stacked upright for compact carrying. 
Special compartment construction holds ma- 
terials securely. 


and custom built for Sweet Lum- 
ber. An innovation in itself, the 
rafter machine is virtually 100 per 
cent safe, speeding up production 
several times over, and eliminating 
variance factor down to an im- 
measurable tolerance. 

The company’s 8'%-acre site, at 
4500 Roe Blvd., covers a modern 
expansive operation. Quick action 
on filling orders in the yard is 
supplemented by a public address 
system, controlled from the yard 
office and the administration office 
in the main building. 

Searching for other means to 
save time and money while pro- 
viding more efficient service to its 
customers, Sweet hit upon the idea 
of having night crews load trucks 
for ready deliveries first thing the 
following morning. Night shift of 
one foreman and two assistants has 
been used for two years, proving 
to be an asset to over-all operation. 

“Now, when we tell a contractor 
his load of dimension will be on 
the job by 8 o’clock the next morn- 
ing, we know it will be there,” 
said James R. Graham, sales man- 
ager, Builders’ Division, ‘‘and our 
salesmen all have confidence in the 
night crew program.” 


Night Crew Loads Trucks 


The sole work of the night crew 
is to load trucks, which are then 
ready to leave the yard at 7:30 
each morning when the drivers re- 
port for work. Five nights a week, 
Monday through Friday, the crew 
works from 4:30 to 11:00 P. M. 
Trucks begin arriving back at the 
yard, at the end of the delivery 
schedule for the day, around 4:00 
P. M. The night crew has its load- 
ing orders and is ready to start 
on the first trucks available. 
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Sweet Lumber’s prefabrication division, expanded into pre-cut homes 
field, offers 12 basic designs with more than 100 variations. Duplicate 
plans for the basic models are produced on this machine, a sizable 
investment which has paid for itself many times. 


According to Victor L. Ford, 
shipping clerk, Sweet Lumber finds 
the night crew has no interruptions 
such as are part of the busy day- 
time period in the yard. Though 
al’ trucks leave at the same time 
in the morning, they return to the 
yard at staggered intervals, de- 
pending upon the distance their 
deliveries cover, enabling the day 
crew to keep trucks moving to 
jobs. 

This system eliminates the nec- 
essity of drivers standing around 
during the day, waiting for trucks 
to be loaded. With a fleet of 32 
delivery trucks, this is a most im- 
portant element in cost-saving. 

Cost of maintaining huge flood 
lights in the yard is negligible, 
compared to the time saved by 
having trucks ready for the road 
early each morning. Another facet 
of savings lies in the fact the night 
crew can act as night watchmen. 

In Sweet Lumber’s operation, 
there are approximately 35 men 
assigned to the manufacturing 
plant, handling pre-cut homes and 
manufacturing millwork. Forty are 
in the yards, unloading box cars, 
operating lifts, and running strad- 
dle trucks, while 32 drivers are 
on routes. Although deliveries are 
made out-state in Kansas and Mis- 
souri, the bulk of the day’s dis- 
tribution is within a 25-mile radius 
of the main yard. 

Dividing the Greater Kansas 
City metropolitan area into zones 
has been a time- and money-saver 
to the shipping department. Each 
driver is assigned a numbered box 
where his deliveries for the day 
are inserted through a slot. Each 
delivery ticket has a zone number, 
and a master file is kept during 
the day so that the shipping clerks 


at all times know in which zone 


each driver is operating. 
Open for Retail Trade 
The yard on Roe Blvd. is 
wholesale type operation, set uj 
primarily to fill the needs of big 
ger builders and industries. Ther 


is, however, a section in the main 


building open daily for retail drop 


in trade. On Saturday, a brisk busi- 


ness flourishes from 8:00 A. M 
until noon. 


Across the state line in Missouri, 
Sweet Lumber operates anothe: 


yard. In this area of 50,000 square 
feet, close to the popular Country 
Club Plaza district of Kansas City 


there is a larger volume of drop-in 
trade, a factor reflected in large: 


Major factor in company’s volume is its production of prefabricated 
homes, manufactured by its Standard Homes Division. The Skyliner, 
a split-level three-bedroom home is open to the public on the com- 
pany’s 8'2-acre premises 


Saturday morning sales over the 
‘ounter. 

A major factor in the Sweet 
Lumber volume is the production 
if prefabricated homes, manufac- 
tured by the company’s Standard 
Homes Division, under the direc- 
tion of Eugene D. Smith, manager. 

From a limited beginning in 
1952, when only wall sections and 
oof trusses were produced, Sweet 
Lumber’s prefabrication division 
has expanded into the pre-cut 
homes field, now offering 12 basic 
lesigns with more than 100 varia- 


tions. 


‘Our Standard Homes Division 
howed a substantial gain in 1958 
yver 1957’s volume,” said Smith. 

(Continued on page 109) 


Planning Center display area in front office is utilized as showroom for samples of company’s 
products. Although yard is primarily wholesale operation, this section is open daily for retail 


drop-in trade. 
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Golden Rule’ Trebles 


Monthly D-I-Y Profits 


Here, Manager Mannarino planes some teakwood which his customer had brought from Africa 


and wanted to make into a table. Mannarino believes that assistance rendered his customers 
by his firm builds future sales for the company. 


By FRANK MANNARINO 
Manager, General Millwork, Inc. 
Kensington, Md. 


General Millwork, Inc., of Kensington, Md., 
has trebled its monthly profits on do-it-your- 
self cash sales in the past year. Manager 
Frank Mannarino attributes the large increase 
in his small business to application of the 
“Golden Rule” in helping customers with 
their home-improvement projects. At left, he 
saws a piece of wood to size for an anxious 
customer. 


It has become practically a per- 
sonal hobby with me to give my 
community and neighbors the as- 
sistance and instruction they need 
in carrying out their personal 
woodworking projects. 

A couple of years ago, we were 
doing about $1,000 a month in re- 
tail cash sales to do-it-yourselfers, 
making cabinets, boats, gun racks, 
recreation rooms, workshops, and 
other home improvement, repair, 
and construction jobs. 

Today we do better than $3,000 
a month. Most any Saturday or 
Sunday we see no less than 200 
people, each with a problem of his 
own trying some wood job for the 
first time. 

We are not a big operation. But 
word about our willingness to take 
time and patience to instruct our 
neighbors on how to build a car- 
port or stairway or how to hang 
a window or door has spread be- 
yond our local trading area. Our 
home-owners report that occasion- 
ally a building materials dealer in 
another neighborhood will say on 
some personal project: ““Take it to 
Frank.” 


Cabinetmaking Background 


Having grown up with cabinet- 
making — supplemented with at- 
tendance at an architectural school 
— Ihave spent a great many years 
in the business. Moreover, I enjoy 
people and the personal relation- 
ship with them that my assfstance 
brings. 

When I keep my yard, shop, and 
office open seven days a week, 
until 8:00 p.m. weekdays, and 6:00 
p.m. Saturdays and Sundays, I’ve 
got their interests in mind. 

Size of sale does not matter. This 
morning, for example, a home- 
owner wanted to learn how to 
frame in a door with a 3” opening. 
We showed him how to put in door 
jambs, and since there was a 2” 
opening, the door had to be shim- 
med so that the frame would fit. 

(Continued on page 103) 
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By S. W. Ellis 


Built like a home, show room of Gunter Retail 
Lumber Co., Hope, Ark., invites women to 
enter. Previously, few women came into store; 
but since new display floor was built, more 
women customers than men drop in. 


Paint and Wallpaper Displays — 


Add $20,000 to Annual Sales 


Emphasizing attractive walls and 
woodwork for the home has added 
$20,000 to annual sales volume for 
Gunter Retail Lumber Co. of Hope, 
Ark. 

Planned promotions for these 
two profitable lines began with 
radio advertising, thence including 
a new display floor built around 
wall supplies. 

Salesman W. A. Mudgett, who 
devotes much of his time to selling 
paints and _ wallpaper, stated: 
“W. H. Gunter Sr. planned a dis- 
play floor for paints and wallpaper 
when he built this new store. On 
one side — from the front door 
almost to the end of the floor area 
of 3,000 square feet — we feature 
paints and accessories. The idea 
was to impress customers with our 
large, complete stocks of three 
well-known paint lines.” 

On the other side of the store 
many of the 90 wallpaper patterns 
in stock are displayed, plus the 
sample books which most women 
like to consult before making their 
decision about wallpaper. 

It is a complete building sup- 
plies store, offering everything 
that goes into home construction. 
The display floor around beautiful 
walls was planned for the steady 
repeat business derived from wall- 
paper and paints. Throughout pro- 
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motions, the company sells wall s a popular trend towards panel- 
beauty for both old and new homes, ed walls in new homes. Many sales 
for modest farm homes, and fo! are made when the prospect can 
expensive city homes. ee actual paneling in use, finished 
Walls of the store are of yellow in several different ways. 
pine paneling, in natural finish on For older homes and farm homes, 
three sides and painted on one the preference is for wallpaper. 
side. In the Arkansas area there Forceful promotion conducted con- 


Salesman W. A. Mudgett points out some of the 90 wallpaper patterns in stock. People are 
often attracted to store by low prices offered on discontinued patterns. Seeing new pattern 
samples and impressive sample book display, they frequently buy more expensive patterns, 
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One wall — from front door almost to end of floor area of 3,000 sq. ft. — is lined with paints 
and accessories. Idea of display was to impress customers with large, complete stock of three 


well-known paint lines. 


tinuously has influenced people to 
redecorate at least every three or 
four years. Redecorating calls for 
paint as well as wallpaper. It also 
includes accessories, such as paint 
brushes, paint cleaners, sandpa- 
per, caulking compounds, and 
waxes, all promoted on the attrac- 
tive Gunter sales floor. 


Variety of Wallpaper Patterns 


The secret of successful wall- 
paper sales, Mudgett points out, is 
a variety of new patterns in stock, 
with occasional promotion of dis- 
continued patterns. People are 
often attracted to the store by cut 
prices offered on discontinued pat- 
terns. When they come in and see 
the samples of new patterns and 
the impressive display of sample 
books, they often buy more expen- 


Regarded as part of beautiful walls promotion, picture framing dis- 
play adjoins wallpaper. Work is done in back room, with frames up 
to 8’ long made in variety of styles. This service is profitable, and 


helps to build floor traffic. 
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sive patterns, however. 

On the wall display Mudgett 
always shows some patterns at a 
cut price, prominently displayed. 
Women like to look at these, but 
are easily influenced to buy more 
expensive patterns. 

Mudgett says that one salesman 
should be thoroughly acquainted 
with wallpaper and paints if these 
lines are promoted. He then waits 
on customers interested in redec- 
orating, aids them in determining 
how much wallpaper and paint is 
needed, and also recommends a 
skilled interior decorator. 

Four interior decorators work 
out of the store. They are skilled 
craftsmen who have developed in- 
to excellent salesmen. 

Gunter values painters and wall- 
paper hangers who work with him. 


Twice a year he gives a luncheon 
for the men who help him promote 
beautiful walls. One is for interior 
decorators, the other, for carpen- 
ters. Supper, consisting of a picnic 
lunch and cold drinks, is served in 
the store on the sales floor. Much 
general discussion is held on ways 
to promote interest in interior dec- 
orating. 


Radio Advertising 


Radio advertising is the favorite 
medium of the company. Every 
morning, Monday through Friday, 
Radio Station KXAR carries two 
or three Gunter announcements on 
the newscast. These announce- 
ments are heard between 7 and 
7:30 a.m., the hour when most peo- 
ple of the area are having break- 
fast. Direct results are proved by 
the number of regular customers 
who have been developed within 
a radius of fifty miles. 

Radio advertising has been used 
for four years. Backed with sea- 
sonal newspaper advertising, it 
keeps people interested in redec- 
orating their homes every three 
or four years. At a monthly cost 
of $80.00, it does much to maintain 
and increase yearly volume of 
$20,000 in paints and wallpaper. 
It tells listeners about beauty and 
permanence of pine paneling for 
construction or remodeling. 

The story of pine paneling vol- 
ume is a separate one for this 
dealer, who is now convinced that 
promotion pays. In its own right, 
it adds another sizable amount to 
yearly volume. It is specified for 
many of the homes that the owner 
and his two sons build on a specu- 
lative basis, as well as for custom- 
ers. Pine paneling is a part of the 

(Continued on page 110) 


Yellow pine paneling in various finishes covers walls of display floor, 
built to show paints and wallpaper effectively. Adding sizable amount 
to yearly volume, pine paneling is part of beautiful walls program 


sponsored continuously by store. 
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Farmers who buy completed building like idea 
of a company inspection afterward. At top, 
Manager Carl Drake checks a finished job. 
Walk-in hog feeder, above, is made in shop. 


A farmer confers with Ray Ferguson, outside salesman, about a new building. Ferguson has 
plans and pictures, and can make special plans when necessary. Specializing in farm struc 
tures, he helps select site, approves all preliminary plans, writes out order, and supervises 
building erection. Dimensions on most type materials may be cut in company shop. 


Profits multiply when you 


Sell Prefabs to Farmers 


By L. H. Houck 


A farmer's barn, 20 miles from 
Maryville, Mo., burned down one 
Friday. A salesman from Maryville 
Lumber Co. was on the site Tues- 
day. On Wednesday, material for 
a new barn was delivered, and by 
Friday night the barn was com- 
pleted. 

That is just one example of fast 
field service performed by the 
Maryville Lumber Co., managed 
by Carl C. Drake. 

A new field service and sales 
department, opened about a year 
ago, has increased farm business 
45 per cent, according to Drake. 
One man spends four days a week 
in the field, selling barns and 
buildings, plus checking erection 
and finished jobs. 

This department was an out- 
growth of a yard fabrication de- 
partment which built wood trusses, 
used mainly in pole barns, on pro- 
duction line basis. 

It has been developed to a point 


where dimensions on many typ 
farm buildings can be cut in the 
shup. At first, these pre-cut mate 


rials were sold to farmers who 


completed erection. While that i 
still done, Maryville Lumber erect 
so much faster with its own crews 
that busy farmers can better af- 
ford to buy the complete package 
The present system has afforded 
100 per cent customer satisfaction, 
relieving the buyer of details. 


Field Man 


Ray Ferguson, the field man, i 


uniquely prepared for the job, due 


to experience in lumber business 
and selling to farm trade. He 
spends four days each week in the 
field and two days, Monday and 
Saturday, in the store, workin 
with customers who want esti 
mates and ideas. 
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Paid on commission basis, he 
handles sales outside the city. 
Regular sales force serves the city. 
Ferguson specializes in farm 
iildings. He goes to the farm, 
helps select the site with an eye 
ward ultimate use and drainage, 
pproves all preliminary plans, 
rites out orders, and supervises 
ection. When the job is com- 
leted, he sees that the buyer is 
fully satisfied, both checking the 
lilding for quality materials and 
ynstruction. 


Typical Structure 


Typical structure is a pole barn, 
8’ x 40’, using 25 pre-cut roof 
usses, asphalt shingle roof, 10 to 
14 pressure-treated poles, and three 
ides finished with car siding. It 
ntains about $1,100 worth of ma- 
erial and $450 labor. Erection 
ews usually consist of two men. 
renerally, the structure can be 
(Continued on page 105) 





By George W. Phinney 


Little more than a year ago, when business 
started falling off alarmingly at Chaffin Bros. 
Lumber Co., Manager V. P. Vannostran work- 
ed out a system of crafts coordination, cus- 
tomer consultation, and one-package building 
plan which has since rejuvenated this Okla- 
homa City firm. 

At right, with coffee cups at convenient 
distance, Manager Vannostran, President 
W. M. King, and Secretary-Treasurer Jobyna 
Shreve scale a plan for future blueprinting. 


Customer Consultation 


A system of crafts coordination and 
customer consultation, plus a one- 
package building plan, has reju- 
venated the pioneer Oklahoma City 
lumber firm of Chaffin Bros. Lum- 
ber Co., regained nearly all its pre- 
viously lost customers, and increas- 
ed over-all business by 50 per cent 
in a matter of months. 

A little more than a year ago 
business started falling off alarm- 
ingly at the Chaffin Bros. firm. 
When old-time customers started 
going elsewhere to do their buy- 
ing, to have building estimates 
figured, and to buy do-it-yourself 
materials, newly-appointed Man- 
ager V. P. Vannostran decided it 
was time to do something, and 
fast. 

“With the backing and complete 
support of President W. M. King 
and other officials of the company,” 
Vannostran said, “I worked out a 
system of crafts coordination, cus- 
tomer consultation, and evolved a 
one-package building plan which 
is becoming the most popular deal 
in this part of the country.” 


Cooperative Architects 


When a prospective customer 
inquires about plans, price, and 
cost of materials, one of two archi- 
tects at Chaffin Bros. Lumber Co. 
gladly will rough out a sketch of 
whatever floor plan the customer 
has in mind. If he has no definite 
plan, the architect will show any 
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Means Good Business 


number of plans already on hand, 
and make whatever changes nec- 
essary to meet customer needs and 
wishes. 

“You’d be surprised,” comment- 
ed firm architect Richard Mackey, 
“how few people know exactly 
what they want in a home vhen 
they come to us. Maybe they have 
already been a half-dozen places 
looking at plans, blueprints, and 
sketches. A lot are confused and 
have only a vague idea of what 
they really want.” 

“We take plenty of time with 
them,” added Richard’s brother, 
John, who was a building contrac- 
tor before joining the Chaffin 
Brothers firm. “We show them pic- 
tures of completed houses first; 
then we go over the floor plan 
carefully, pointing out features 
that we think would be of partic- 
ular interest. When the customer 
finds something he likes, in his 
desired price-range, we make a 
pencil sketch of the plan, draw it 
to scale, send it over to Manager 
Vannostran or Assistant Manager 
Doug Anthony, and they figure the 
actual cost of materials.” 

Then, the customer can either 
select his own building contractors, 
or Vannostran will recommend one 


whose work Chaffin Bros. will 


guarantee. 
Bottlenecks Eliminated 


If a customer inquires about 
plumbing, wiring, landscaping, or 
anything else requiring special 
craftsmanship, that also can be 
furnished from a company-recom- 
mended list. 

“And we guarantee,” Vannos- 
tran maintained, ‘“‘there will be 
no bottleneck in the construction 
schedule. We work closely with 
the contractor, whether he is one 
we have recommended or not, 
keeping needed supplies and lum- 
ber on hand. We schedule elec- 
tricians and plumbers to do their 
installation at the time best suited 
to the builder.” 

Manager Anthony explained how 
the company accomplishes the co- 
ordination of builder, plumber, 
electrician, and other craftsmen: 

“It’s not so hard. We have sev- 
eral building projects going on at 
the same time. We know the prog- 
ress that is being made on each 
project. If one builder falls behind, 
or if another one gains two or 
three days, we inform whichever 
craftsman he may be ready for and 
change scheduling accordingly.” 


” 
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This one-package deal relieves 
the contractor of figuring sched- 
ules, and assures smaller builders 
who specialize in residential build- 
ing and remodeling of having the 
right men at the right place at 
the right time. 

What if the plumbing or electric 
contractor is busy on another job 
when he is called to work on a 
Chaffin project? 


Time-Loss Is Nil 


“Well,” explained Vannostran, 
“we furnish them a copy of the 
schedule they have agreed on, 
showing when they will be needed 
on a particular job. If one builder 
is a little behind and another a 
little ahead, we notify them of the 


schedule change. As a result, there 
is no time lost because of a sched- 
ule mixup. The plumber goes right 
ahead on the days he is due, and 
the electrician does the same.” 
At the present time, Chaffin Bros. 
Lumber has signed contracts for 48 
residential buildings. Their yard 
sheds are full to overflowing. Lum- 
ber is stacked in every available 
place on the yard. Men are busy 
ten hours each day unloading, 
stacking, delivering. Four company 
trucks are on the go every minute. 
The traditional slack winter sea- 
son did not happen at the Chaffin 
Bros. Lumber yard last year. With 
spring and favorable construction 
season at hand, Vannostran antici- 
pated more business than his com- 
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Above, a lady customer points out desired 
changes in a house plan to Chaffin Bros. 
architects John and Richard Mackey. After 
architects draw plan to customer's specifica- 
tions, Manager Vannostran or Assistant Man- 
ager Doug Anthony figures costs of materials 
and works out coordinated scheduling of vari- 
ous crafts contractors. 


Since inauguration of Chaffin Bros.’ new 
customer-consultation and one-stop building 
plan, the company has realized a booming 
business. Picture at right shows partial view 
of huge stacks of lumber that yardmen are 
unable to fit in bins. This lumber has already 
been sold, and awaits contractors to begin 
work. 
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pany could conveniently handle. 

“I don’t know where in the 
world we are going to put the next 
ten carloads of lumber we have 
coming in,” Anthony said. “We 
can barely get a truck through the 
place now. We’ve got it sold, but 
several of the contractors aren’t 
ready to start, or haven’t complet- 
ed their present project, so we just 
have to keep hunting places to 
stack and pile the stuff as it comes 
in. 


Competition Welcomed 


At Chaffin Bros., a prospective 
customer is encouraged to get com- 
petitive bids on a building project, 
no matter how big or how small. 
In fact, Chaffin gladly lets custom- 
ers take roughed-in pencil plans 
and figures to competitive com- 
panies for comparative estimates. 

“This,” said Vannostran, “proves 
to the customer that we are not 
fooling, that we aren’t afraid of 
losing business, and it also reas- 
sures him we will stand behind 
everything we say we will.” 

Chaffin Bros. Lumber does very 
little advertising. 

“Our business comes from per- 
sonal contact,” said King, “and 
from satisfied customers who rec- 
ommend us. Vannostran, Anthony, 
and the rest of us have a wide 
acquaintance in the lumber and 
juilding field. As a pioneer firm 
with nearly 40 years operation in 
Oklahoma City, we have a solid, 
respectable reputation, with a 
name for honest and reliable deal- 
ings among all building contrac- 
tors.” 


(Continued on page 108) 
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Lander 


Goes 
Ulira 


Modern 


By C. Thomas 


Befitting a golden anniversary, 
which 1959 marks in its behalf, 
Lander Lumber Co. of El Paso, 
Texas, has opened what is proba- 
bly the most eye-dazzling retail 
operation in the Southwest — if 
not in the Western Hemisphere. 

And this purports to be the 
Lander answer to El Paso’s bur- 
geoning building spree and a some- 
what astonishing do-it-yourself 
market, which, until recently, the 
area’s venerable firm had begun 
to see slip away. 

To George Staten, the firm’s 
sagacious president, this Chelmont 


Celebrating its 50th anniversary, Lander Lumber Co., El Paso, Tex., recently opened this new 
Chelmont store, a dramatic piece of modern architecture. Laminated solid wood beams, which 
run across roof and down through patio front, are 7” wide, 26” high, and 55’ long. 


shopping area store — three miles 
from downtown and on an arterial 
highway — represents something 
just this side of a dream come-true. 
The firm presently has two addi- 
tional locations on teeming E] Paso 
outskirts, on which similar opera- 
tions will be constructed shortly 
to meet retail building supply 
needs, 

The Chelmont store is a drama- 
tic piece of architecture, designed 
by Staten’s son, George Jr., a 
registered architect and manager 
of the new store. 

This new store is deceptive, in- 
tentionally appearing smaller than 
it is. 

Both Staten and his son have 
been aware that their original yard 
lacked attraction for the modern 
retail customer. The original yard 
had the outward appearance, like 
many others of its type, of catering 


Store is a semi-self-serve operation, with displays, such as this wood and molding section, 
attracting small users. Store has a particularly large cash-and-carry volume, but free delivery 
service is also offered. Black divider wall is composed of cinder extracted from a prehistoric 


lava bed in nearby New Mexico. 
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to quantity buyers — not a place 
to buy, say, a quart of paint, or 
to have a piece of lumber cut to 
size, 


Numerous New Faces 


One major surprise to George Jr., 
during the first week, was seeing 
sO many new faces crossing the 
store’s threshold. 

Some faces were not so unfamil- 
iar, however. They were faces of 
personal friends and acquaintances 
who previously would not impose 
on a big operation to bother with 
their small needs. 

Surprising to the sales personnel 
was the fact that 40 per cent of 
the people who came in during 
opening week came to buy then. 

“The percentage of sight-seers,” 
said one salesclerk, “was very 
small. Those who didn’t buy want- 

(Continued on page 107) 


George Staten Jr., a registered architect and 
designer of the Chelmont store, serves also 
as its manager. Male personnel wear bright 
yellow short-sleeve sport shirts. 
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DIVERSIFICATION: 
The Key to Survival 


“As a lumber and building material 
dealer, we find ourselves gradually 
being forced out of our markets by 
several factors. 

“Builders are bypassing us to buy 
wholesale. Where we once could 
count on 40 per cent of our goods 
being sought for home construc- 
tion, today — on an $18,000 house 
— $3,000 is about tops for the 
merchandise we can supply.” 

So said Owner J. Walker of 
Walker and Hallowell, Sarasota, 
Fla. The dealer operates stores in 
Sarasota and Venice which account 
for a $2-million annual gross. 

In comparing today’s building 
materials business with yester- 
day’s, Walker notes that, in years 
past, there was always a good vol- 
ume of business in framing, walls, 
flooring, and roofing. Today, how- 
ever, the lumber dealer gets little, 
except the forming materials. Often 
he does not even get the built-up 
roof, and only the minimum of 
reinforcing steel. 

In framing lumber, he gets the 
lumber, provided trusses have not 
been specified, in which case he 
only gets the sheathing. Then the 
roofer takes over. 


Invading Specialists 


“And when we get inside the 
house,” he said, “we’re greeted by 
a host of specialists on cabinets, 
doors, sliding doors, dry wall, and 
floorings of terrazzo or linoleum on 
top of concrete. And these experts 
buy their supplies direct from the 
manufacturers.” 

Walker admitted that the dealer 
can enter many of these fields by 
hiring needed crews and required 
equipment. But, he cautioned, this 
means sizable investment. 

“In our case,” he said, ‘and in 
self-defense against encroachment 
of competition, we have embarked 
on a department store line push- 
ing a variety of products, most of 
which are items that competition 
hasn’t stocked as yet.” 

He feels that with less and less 
of his stock in demand for build- 
ing construction, he must diversify 
his operations to the point where 
he can offer his customers truly 
one-stop service. Unless he does 
so, he thinks, he will be scheduled 
for an unmarked grave in the 
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By Harry J. Miller 


A well-appointed paint department at Walker and Hallowell, Sarasota, Fla., is combined with 
facilities for examination of wallpaper sample books. If this customer wishes, she can see 
larger samples from the 50 colors kept in stock. A convenient lounge is provided for the 


added comfort of the firm’s customers. 


“Potter’s Field” of business fail 
ures. 

To stay in the business picture 
according to Walker, a dealer must 


analyze his market, determine to 


whom he wants to sell, and what 
he is going to bring out on the 
market. Also, in today’s fast-mov 
ing merchandising scene, Walke: 
feels that the dealer can bette: 
entrench himself and survive cut 
prices and bulging warehouses by 


stocking merchandise, undreamed 


of previously when he supplied th. 
major materials for building con 
struction. 


Wallpaper Trial 


For example, Walker and Hal 
lowell has become the only deale: 
in town stocking large quantities 
of wallpaper. Sales have risen be 
cause customers like to see bis 
sheets of the color and pattern 
they have in mind. 

To satisfy the customer, who wa 
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naturally impatient for delivery, 
the company began to stock paper 
in depth. They purchased several 
thousand rolls of the Dwoskin line, 
felt to be the best-suited to needs 
of the area, since it was plastic- 
coated and reputedly washable, 
lightproof, and fadeproof. 

“In our advertising, we place 
emphasis on paper in the medium- 
price range,” Walker added. “Our 
stock includes 50 available colors 
and 32 rolls in every color. The 
average room takes about ten rolls, 
because the custom here is to paper 
only one wall in a room.” 

Since paint is a natural com- 
panion to wallpaper, Walker in- 
stalled a paint bar adjacent to the 
wallpaper area, providing plenty 
of room for the browsing shopper. 
Away from the showroom’s traffic 
area, this set-up induces customers 
to remain longer, inspect allied 
merchandise, and thus be exposed 
to impulse purchases, 








Extra services, like this coffee bar adjacent to the office and opposite the wallpaper-paint 
area, help to induce customers to stay longer and perhaps make further purchases. The back- 
drop is of perforated wallboard on which is displayed current promotional items, such as these 


iron table legs. 


In the rural sections of this firm’s 
trading area, women buy as much 
paint as men, painting their furni- 
ture and interior walls and helping 
do-it-yourself husbands with floors 
and exterior. Thus, wallpaper and 
paint constitute a sizable source of 


revenue for Walker and Hallowell. 
Ready-Mix Arrangement 


Through an arrangement with a 
local ready-mix plant, Walker han- 
dles concrete products for custom- 
ers who prefer more flexible credit 
terms and a single billing for most 
of their needs. 

“While about every local dealer 
handles Sakrete, we’re the only 
one who advertises it consistently, 
and we're selling 15 to 30 bags 
a day. We did not handle this prod- 
uct previously because we had to 
buy in 25-bag lots,” said Walker. 

How well it sells now is evident 
by a spacious warehouse corner 
loaded with Sakrete bags. Sales are 
helped along by a standing offer of 
a free pointing trowel with each 
purchase. 

Patterns and materials for the 
do-it-yourself trade sell well at 
Walker and Hallowell. Walker also 
provides an interior decorating 
service, observing trend of prod- 
ucts he might handle in air con- 
ditioning and heating. 

Very hesitantly, Walker stocked 
a few colors in Filon. Proving an 
instant seller, it is now carried in 
great depth, with pastels much in 
demand. Other dealers soon fol- 
lowed suit in handling it. 
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The company recently announ- 
ced that it would build and repair 
screens. It bought screen doors 
open, gave customers a choice of 
aluminum screen or grey fiber- 
glass, and offered free loan of a 
stapling gun. 

“We are selling 15 to 20 rolls of 
screening a day. When the com- 
petition began handling it, we got 
in touch with the factory and had 
them make us unusual widths like 


32”, 34”, and 42”,” Walker com- 
mented. 

Then Walker and Hallowell took 
on aqua screening. When everyone 
began to stock aqua, they got it 
in odd widths, also. 

As a further example of the 
diversity of stock at this company, 
traverse rods, iron table legs, and 
a wide variety of doors and win- 
dows find ready acceptance by the 
customers. 

The company quit soliciting com- 
plete package remodeling jobs 
from home-owners after they dis- 
covered they were advertising to 
an empty market. Price-conscious 
customers were turning the job of 
remodeling over to carpenters who 
could offer a lower estimate. 


Construction Contemplated 


Never content to rock along with 
what he has, Walker is contemplat- 
ing entering the construction busi- 
ness. He is presently involved in 
the preparation and equipping of 
a kingsize, plainly-designed ware- 
house where contractors can gath- 
er at ease. 

Walker has decreased his insti- 
tutional advertising, while step- 
ping up his hard-hitting, consistent 
newspaper advertising program to 
sell an increasing variety of prod- 
ucts. There is nothing extraordi- 
nary about his survival in a hotbed 
of competition. He has simply stuck 
to his policy of taking unusual 
items and enthusiastically publi- 
cizing the fact. 


Walker finds a lush field in screen sales because he carries the item in odd widths. Free loan 
of a stapler also tempts the do-it-yourself trade. 
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Bonus Checks’ Bring Bonus Sales 


























These “bonus checks” in the amount of ten cents were issued with every $5.00 retail purchase, 
cash or credit. Checks, covered by deposits in the First National Bank of Milton, could then 
be spent elsewhere for any purpose, just like cash. 


By W. S. ROSASCO Ill 
Vice-President, Santa Rosa Lumber Co. 
Milton, Fla. 


A promotional idea we recently 
cashed in on has proved to be an 
overwhelming success. Not only 
did our sales increase from the 
free “bonus checks,” but our cash 
sales spurted up also, which these 
days are very scarce. 

We feel that the success of the 
idea was based on the following 
factors: 

First: Our “bonus checks’”’ direct- 
ed attention to the TV-sponsored 
program, over which we advertise 
our complete line of building ma- 
terials, along with our services and 
personal attention to customers. 

Second: With an extra bonus, 
sales, which we normally do not 
receive, were created. 

Third: Every person — from 
cashier to merchant — became 
familiar with our “bonus checks.” 
Therefore, when a potential cus- 
tomer needed supplies, he bought 
from us. The result was that every- 
one handling “bonus checks” be- 
came potential customers. 

“Bonus checks” were issued in 


the amount of ten cents with each 
$5.00 retail purchase, cash o1 


credit. The checks could then be 


spent like cash anywhere for any 
purpose — to buy coffee, baby 
shoes, cigarettes, candy, groceries, 
gasoline, or pay rental bills. 


Cash represented by these 
checks was deposited in the First 
National Bank of Milton, with 
banks in surrounding areas honor- 
ing them, too, upon presentation. 

We distributed the “bonus 

(Continued on page 105) ~ 








NOW 


STARTING FRIDAY, JUNE 5th. 


Buy Baby's Shoes... Buy Cigarettes, Candy.. 
Groceries...Gasoline.. Pay Your Rent With 


W. L. Butler and Santa Rosa Lumber Co. 
BONUS CHECKS 


FREE 
BONUS 
@ CHECKS 





Newspaper advertising, as well as television teasers, were used to kick off Santa Rosa Lumber 
Co.’s bonus checks in Milton, Fla. Distributed during June, July, and August, checks created 
customer good will and broadened word-of-mouth publicity. 
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rothers Sell More Kitchens 


Paul Molay of Molay Bros. Supply, Birming- 
ham, Ala., checks plans for kitchen installa- 
tion, Popularity of built-in appliances makes 
kitchen planning doubly essential to his busi- 
ness. 


Selling model kitchens to home 
building contractors is a specialty 
with Molay Bros. Supply, Bir- 
mingham, Ala. It is operated by 
three brothers — Paul, John, and 
Charles — who are apostles of the 
“hard sell’ techniques. 

John and Charles spend most 
of their time calling on the trade, 
while Paul handles inside business. 

The company carries everything 
required for a well-planned built-in 
kitchen. This includes nationally- 
advertised lines, such as Mengel 
cabinets, Frigidaire appliances and 
well-known lines of breakfast 
nooks, ventilating hoods, radio 
intercoms, built-in char-broilers, 
and kitchen clocks. A downtown 
showroom, kept up to the minute 
in styling and color appeal, is 
maintained with two complete 
model kitchens. 


Appeal to Contractor 


“We direct our selling appeal 
to the home building contractor, 
mainly because he is the logical 
person to correlate all the trades 
required to install a complete 
kitchen,” explained Paul Molay. 
“A job of this kind requires the 
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with hard sell technique 


services of carpenters, electricians, 
plumbers, painters, and floor men. 
For this and other reasons, we con- 
centrate on selling merchandise, 
leaving installation to others. 

“And how do we find prospects 
for our kitchen merchandise? We 
simply keep up with the folks who 
are building, watch building per- 
mits, and call on contractors and 
builders. We find that builders of 
even moderately priced houses 
want built-in features. In fact, a 
planned kitchen is perhaps the 
best selling feature of a house 
today. It has become a riot of 
color, with yesterday’s all-white 
kitchen giving way to green, blue, 
pink, yellow, and brown ones. 
Electrical appliances can be pur- 
chased to match colored cabinets 
and woodwork, and counter tops 
may be any one of 11 distinctive 
colors.” 


Kitchen Planning Essential 


It is necessary to plan a kitchen 
today because of the popularity 


of built-in ovens, char-broilers, 
dishwashers, garbage disposals, not 
to mention washers and dryers 
sometimes placed in the kitchen. 
This requires a sketch for the 
workman to follow. In this respect, 
Molay Bros. works closely with 
both architect and contractor, giv- 
ing them dimensions of various 
cabinets and making layouts for 
them. Sometimes the architect or 
contractor will send a housewife 
to see the firm’s kitchen ‘displays. 
The company keeps various inter- 
ested persons supplied with liter- 
ature on merchandise. 

In serving the contractor, Molay 
said that it is important to deliver 
merchandise when promised. Oth- 
erwise, the contractor may have 
craftsmen to do the job but noth- 
ing with which to work. Prompt 
delivery is one secret of a satisfied 
contractor-customer. If it is a re- 
model job, most work begins on 
Monday, so as to be finished in 
three or four days, and not have 

(Continued on page 104) 
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This modern kitchen was installed by Molay Bros. The company maintains two complete model 
kitchens, as downtown showrooms, in the latest styling and color appeal. 
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Southern Railway's new freight car... 


A Lumber Shipper’s ‘Dreamboat’ 


An “easy - load, easy - unload” 
freight car of new design for 
shipment of lumber has been de- 
veloped by Southern Railway’s 
operating department. 

Direct side loading or unloading, 
with fork-lift trucks, of lumber 
ranging up to 40’ in length has been 
provided for in this car whose 
sides are also its doors. To facili- 
tate loading and unloading of such 
boards, provision has been made 
so that car’s aluminum center post 
on either side can be swung out 
of the way, and metal side stakes 
can be lowered into car floor. 

There are two doors on each side 
of the car, each door half the 
length of the car and providing 
an opening of 20'10” without re- 
moval of center post. 


Doors Hinged Together 


These doors are made of sections 
hinged together to facilitate their 
raising into storage position under 
car roof while loading or unload- 
ing goes on. They are fitted with 
counterbalance springs to assist in 
their raising and to hold them in 
raised position. There is complete 
flexibility in loading or unloading 
without extra switching, because 
either side of the car can be open- 
ed completely. 

Each of four doors is fitted with 
a lock that includes provision for 
the application of a car seal. 

Loads are contained within cars 
and prevented from shifting later- 
ally against doors by two alumi- 
num side stakes at each doorway. 
Longitudinal movement is control- 
led by two movable bulkheads. 


Aluminum Bulkheads 


Bulkheads are made of alumi- 
num, and are rolled into position 
on overhead trolleys. Tooth-rack 
type locks are built into trolley 
beam and into floor to give firm 
anchorage for bulkheads. Bulk- 
heads can be locked in any loca- 
tion, with spread between them 
varying from practically 0” (when 
they are together mid-length of 
the car) to 40’ when farthest apart. 

(Continued on page 104) 
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To simplify shipment of lumber, this “easy-load, easy-unload” freight car has been developed 
bv Southern Railway's operating department. In top photo, loaded car rolls into lumber yard. 
Lumber inside has been fully protected from elements during shipment because of car's sturdy 
sectional doors, which, when unlocked, may be raised to position under car roof during load- 
ing and unloading. Middle pheto shows same car, now half unloaded, with side stakes and 
center post in place. Above, car has been fully unloaded by fork-lift truck, in swift gentle 
operation. Note that side stakes are dropped into slots on car floor, and doorway center post 
is lowered to permit full-length loading or unloading of lumber up to 40-feet long. Longitudinal 
movement is controlled by two movable bulkheads 
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35,000 Square-Foot ‘Showcase 


The design of United States Ply- 
wood Corp.’s newly - expanded 
Miami, Fla., branch follows an 
established policy of maximum 
customer service in planning its 
distribution centers. 

Every inch of this 35,000 square- 
foot warehouse is being utilized 
to display, store, and handle the 
company’s many products to their 
greatest advantage. 

Located in the center of a rapid- 
ly developing industrial area, the 
new Miami headquarters represent 
an added 15,000 square feet needed 
to maintain fast service and de- 
livery. 

Expanded facilities incorporate 
latest thinking in materials han- 
dling developed in USP warehouses 
throughout the country to expedite 
storage and order selection. These 
novelties include: 

(1.) Warehouse cubic utilization 
tripled over previous quarters. 

(2.) Heavier fork lift trucks for 
handling larger loads. 

(3.) Recessed truck well for load- 
ing in bad weather. 

(4.) Improved car unloading fa- 
cilities with larger operating doors 
bridged by magnesium dock plates. 

(5.) Straightening device for 
aligning shifted panels. 

(6.) Latest type adjustable and 
fixed steel racks for handling 
and displaying diversified line of 
hardwood plywood, Marine long 
lengths, moldings, Micarta, bulk 
and small quantity door items, plus 
full line of adhesives and finishes. 

Particularly striking are displays 
of Weldwood building materials. 
From exterior to lobby and 
throughout offices, installation of 
domestic and _ exotic paneling 
creates an atmosphere of luxuri- 
ous comfort — good for employees 
and prospective buyers alike. 





At top, U. S. Plywood Corp.’s new Miami 
branch was designed to double as showcase 
for Weldwood building materials. White 
stucco exterior is set off by 4’ x 8’ panels of 
dark blue Glasweld. 

Lobby, above left, leads to architectural 
orea. Here, representatives can tell the full 
US Plywood story with slide projector. Cus- 
tomer selection is aided by multiplex rack 
for panels. 

At left, all executive offices feature archi- 
tectural blueprint matched plywood. Quar- 
tered-figured red gum used is representative 
of many fine hardwood panels manufactured 
by USP. 
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Ornamental Concrete Block Sells 


By George H. Watson 


A special type concrete block — 
suitable for ornamental fence 
building, and known as ‘“Deko- 
Blox” — is a profit-pulling special- 
ty with Scaleo Lumber Co., Bir- 
mingham, Ala. 

The blocks are 4” x 8” x 16” in 
size. Cutouts lend a decorative ef- 
fect. Until recently the blocks had 
been sold in natural color, then 
painted (usually white) for best 
effect. However, the firm recently 
has begun making the blocks in 
color, so that they require no paint- 
ing. Dark pink is probably now 
the most popular color. 

Scalco uses various methods to 
promote sale of the blocks. Build- 
up of a typical fence is displayed 
on the yard. Newspaper advertis- 
ing is employed, and Scalco sales- 
men are equipped with brochures 
showing pictures of typical instal- 
lations. And the company has in- 
stalled Deko-Blox fences in vari- 
ous parts of the city. 

“Actually we find that a nice 
fence built out of the blocks is our 
best advertising,” said Raymond 
Cope, who, with Jim Sims, recent- 
ly purchased the company from 
Sam S. Scalco (who established it 
about 20 years ago). 

“For that reason we give the 
customer every assistance possible 
in designing the fence and selecting 
the blocks for base and columns, 
For the main part of the walls, 
some blocks can be laid long-end- 
up to create a varied effect. 

“The main selling argument for 
blocks is that the wall or fence 
built of them is durable, does not 
sag or rust, and, if colored blocks 
are used, does not require paint- 
ing. The fence lends an air of 
attractiveness to a home and adds 
to its value.” 

Scalco sells the blocks for 17 
cents each. The company charges 
15 cents to erect them, so the 
home-owner can pretty well figure 
what a fence will cost. Cost natu- 
rally depends, also, on length and 

(Continued on page 105) 
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This is a typical fence installation of Deko-Blox, a special type concrete block profitably 
manufactured and installed by the Scalco Lumber Co. of Birmingham, Ala. 


Raymond Cope, co-owner of the company, holds one of the decorative blocks, measuring 
4” x 8” x 16”. He stands beside the specialty machine used to produce the hot-sell:ng item. 
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STANDARD DOOR 
CLOSER 


ADDED TO 
Here’s economy — with quality, 
too, the same Dexter superior THE DEXTER 


quality that’s built into the famous 

Dialmatic door closers and all LINE 

the Dexter lock lines. 

This new standard closer for screen 

and combination doors offers 

fingertip closing speed adjustment. 

Installs easily in two quick steps 

and is equipped with time-saving 

Dexter mounting spacer for No. 80 Dialmatic Door Closer ee ad- 
error-free installation. ao pe paleo ga 
Fastens securely to metal or wood rs Aerating Mee ay 
out-swinging doors. Has simple, 

foolproof hold-open device, baked 

aluminum finish. 


Write for literature. 


No. 78 Standard Door Closer 


DEXTER bhOCH DIVISION 


Dexter Industries, Inc. e Grand Rapids, Michigan ‘ — No. 81 Dialmatic Door Closer 
in Canada: Dexter Lock Canada Ltd; Galt, Ontario. In Mexico: Dexter Locks, = PI pa push button = 
Plata Elegante, S.A. De C.V. Monterrey. Dexter Locks are also manufactured in |) | ocK prevents tampering wit 
Sydney, Australia, Milan, Italy and Porto ,Portugal. i x closing speed adjustment 


BUY DEXTER 
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For producing and manufacturing 
wallboard, the new Deka Corp. 
facility in Atlanta, Ga., contains 
what’s probably the most up-to- 
date equipment of its kind in the 
industry. 

The plant, now in full produc- 
tion, boasts a tremendous produc- 
tion capacity, with large warehous- 
ing facilities, so that a complete 
assortment of wallboard patterns 
is available from stock for im- 
mediate shipment. 

Deka Corp.’s new process, called 
HSC — Hard Sealed Color — es- 
sentially seals in brilliant color 
with an extra hard finish, report- 
edly assuring lasting protection 
and permanent satisfaction. Proc- 
ess is achieved through use of all- 
new equipment, specifically design- 
ed for the purpose. 

Through thorough research, me- 
ticulous laboratory testing, use 
of superior materials, progressive 
manufacturing methods, and skill- 
ed workmanship, Deka is recog- 
nizably “up there” among Dixie’s 
leading producers of quality pre- 
finished wallboard paneling. 


Deka Corp.’s new printing machine is a high- 
speed production unit, achieving complete 
variety of patterns and colors. 


Deka’s new high-speed sanding machine is 
one of many up-to-date pieces of equipment 
especially designed for mass production of 
eye-catching quality wallboard. 


This routing machine, now in full production, 
weighs 15 tons and is reported to have cost 
in excess of $35,000. 


Gas oven automatically picks up printed wallboard and bakes on Finished Deka-Bord is removed from oven and warehoused in spot- 
extra-hard finish, affording product’s guaranteed lasting protection. lessly new facility, pending shipment to points throughout the country. 
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RPAOCOVING UP 
im the industry 





Allied Chemical Corp... . JOHN C. 
MacLEOD has become director of 
operations for Allied’s Barrett 
Building Materials Division. Mac- 
Leod, who served as assistant to 
the president, was formerly assist- 
ant director of operations for the 
Solvay Process Division. He has 
been with Allied since 1925. 


Bestwall Certain-teed Sales Corp. 

. . R. S. FRENCH has been appoint- 
ed district manager for the new 
Brunswick office in Brunswick, Ga. 
MISS SARAH BATES will be district 
office manager. French, with Best- 
wall for more than 30 years, was 
previously manager for the Atlanta 
District. K. A. MCCASKILL has been 
appointed new district manager for 
Atlanta. 


French McCaskill 
Building Research Advisory Board 
. . . WILLIAM GILLETT, vice-presi- 
dent of Fenestra, Inc., has been re- 
appointed as chairman of the 
board. Serving his second term as 
vice-chairman will be RICHARD H. 
TATLOW III, president of Abbot, 
Merkt & Co. BRAB, a unit of the 
National Academy of Sciences-Na- 
tional Research Council, is com- 
posed of a 30-man board, drawn 
from leading scientists, engineers 
and technologists in government, 
academic and research institutions, 
and industry. 


Natco Corp... . HARRY F. TONER is 
the newly-elected vice-president of 
this producer of structural clay 
products. He has been general 
manager of sales since 1957. Toner 
began with Natco in 1922 as a 
salesman in the Philadelphia di- 
vision. In 1940 he was named dis- 
trict sales manager at Boston, and 
in 1951, moved to Chicago as sales 
manager of that district, while 
retaining his managership of the 
Boston district. 
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U. S. Plywood Corp... .L. WILLIAM 
ROEHDER has been named director 
of the newly-created Allied Prod- 
ucts Division. He will be respon- 
sible for the company’s flexible 
materials, Armorply, movable par- 
titions, and curtain wall divisions, 
as well as the transportation serv- 
ice department. Roehder has been 
eastern zone manager with E. F. 
Hauserman Co., Cleveland, for the 
past six years. 


Roehder 


Nichols Wire & Aluminum Co... . 
LA VERNE W. DISNEY has been elect- 
ed company vice-president and 
treasurer. He also was re-elected 
director, a position he has held 
since 1952. Disney joined the com- 
pany in 1951 as assistant treasurer 
and controller. Prior to his associa- 
tion with Nichols, he was an ex- 
ecutive with Owens-Illinois Glass 
Co. 


Disney 


Weyerhaeuser Sales Co... . ERNIE 
J. GILBERT has been appointed ad- 
vertising manager of this national 
lumber marketing firm, succeeding 
the late EARL M. ROONEY, advertis- 
ing manager for Weyerhaeuser 
since 1936. Gilbert has been the 
firm’s assistant advertising man- 
ager for the past five years, in 
charge of special projects, such as 
hardboard, particle board, and in- 
dustrial wood parts promotion. 


Gilbert Kirkwood 


Republic Steel Corp. .. . JOHN D. 
KIRKWOOD is new general manager 
of sales for Republic Steel Corp.’s 
Truscon Division. He succeeds C. B. 
MCGEHEE, assigned to other duties 
at Republic. Veteran of 20 years’ 
service, Kirkwood started his ca- 
reer in 1939 as an engineer in the 


sash department. Following World 
War II, he joined the Pittsburgh 
district sales office, moving to 
Houston in 1953 as district sales 
manager. He went to Youngstown 
in 1956 as manager of the steel 
joist and tower products depart- 
ment. Kirkwood is currently presi- 
dent of the Steel Joist Institute. 


Mastic Tile Corp. JOSEPH 
MoRRIS has been appointed east- 
ern division regional assistant sales 
manager with headquarters in At- 
lanta. Formerly a Mastic repre- 
sentative in the Southeast, Morris 
attended Georgia Tech. He will 
work under the direction of WIL- 
LIAM F. STROUT, eastern sales man- 
ager. 


Young Radiator Co. ... RUSSELL G. 
BECK JR. is the newly-appointed 
southern district sales supervisor 
over an eight-state territory. He 
will supervise heating, cooling, and 
air conditioning sales. Beck is a 
member of the American Society 
of Heating and Air Conditioning 
Engineers. A long-time resident of 
Greenville, S. C., he now resides 
in Jackson, Miss. 


Beck DuFresne 


Schlage Lock Co. LOUIS 
DUFRESNE, previously manager for 
domestic sales, is now sales man- 
ager. While DuFresne’s domestic 
sales responsibilities will continue 
for Schlage and its subsidiaries, 
his newly-acquired duties will in- 
clude foreign sales markets, ad- 
vertising, and public relations. 
STUART B. KNOTT, former assistant 
sales manager, has been named 
sales manager, eastern division. 
ROBERT MURCH, past regional man- 
ager of northern California sales 
districts, has been appointed sales 
manager, western division. CHARLES 
LUTHY will continue as assistant 
sales manager. 


Curtis Companies, Inc... . Filling 
the newly-established position of 
factory manager, Wausau plant, is 
RALPH D. LAMP. The factory pro- 
duces cabinet doors and commer- 
cial store fixtures. 

(Continued on page 92) 
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With 1 out of 8 families* now using garbage grinders, and 
the number increasing steadily, more and more commun- 
ities are realizing the necessity of Clay Pipe sewage lines. 


HERE'S WHY: 








INCREASED SULPHIDE P ae 
) : any experts claim ground © 
ACTIVI TY garbage causes an increase | 
in sulphide activity, harmful 
to most pipe. Clay Pipe is impervious to sulphides. 





ssf 














RISING TEMPERATURES Decomposition of ground A 
garbage particles causes an 


increase in temperature 
which has @ softening td 
on certain types of pipe. Clay pipe is unaffected by heat. 


ACCUMULATED SOLIDS Ground garbage cere 


tend to pocket in sewer lines, — 

creating acids and gases 

which corrode most types of 
pipe. Clay Pipe is unharmed by corrosives. 























If your community is joining the swing to modern, convenient garbage 
grinders, be sure to specify and install Clay Pipe sewers! It’s the one 
type of pipe that is unaffected by heat, acids or gases. It’s your 
insurance against future sewer line failures. Jt never wears out. 


*American City Magazine Survey 





WRITE FOR CIRCULAR 


OCONEE OCONEE’ 


NEW WEDGE-LOCK 
CLAY PRODUCTS COMPANY 


Factory made plastic joints that 


MILLEDGEVILLE, GEORGIA snap together instently! 
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Atlanta Oak Flooring Company, the South’s largest supplier of fine hardwoods, manufactures 
solid oak paneling and oak flooring. It is stocked at ten key distribution centers to promptly 
supply your building needs. 

¥,” solid Red or White Oak Paneling, V-Joint, random widths, is available in Classical 
and Colonial grades for beautiful finished walls. 

Plank Oak Flooring, 25/32” thick, comes in random widths. It is available in Georgian 
and Informal grades. 

Contact your nearest AOF distribution center for prices and complete information .. . 
there’s no obligation for this service! 


ATLANTA ©CAK “LOORING CO. 


General Offices and Plant, Atlanta, Georgia 
CHARLOTTE, N. C. RALEIGH, N. C. CHATTANOOGA, TENN. GREENVILLE, S. C. 
SAVANNAH, GA. * JACKSONVILLE, FLA. © ORLANDO, FLA. © TAMPA, FLA. * MIAMI, FLA, 


For more details on above items, use Coupon on Page 83 SOUTHERN BUILDING SUPPLIES for SEPTEMBER, 1959 





meet ED SMOCK... ove of your Teco-Testers at Western Veneer and 
Plywood Company. This Teco-Tester is the same as having your own quality 
control man at our manufacturing plant. He is employed by Timber Engt- 
neering Company {TECO}, a top rated independent research and testing 
agency in Washington, D. C. His production line inspection and testing 
enables TECO to certify that the plywood you buy meets or exceeds commercial 
standards. And, look for the ‘Struc’ mark on Teco-Tested plywood. This 
stamp certifies that it complies with FHA’s structural standards of depend- 
able quality for all load bearing plywood applications. Remember your 
“*Teco-Tester,”’ a trained technician... your personal guarantee of quality 
plywood. Contact your plywood supplier or write us. 


» WESTERN VENEER 
‘AND PLYWOOD COMPANY 


P), Lebanon, Oregon + Teletype: 485 + Phone: ALpine 8-3138 
% 


e New X-WP12 Interior 


e Interior and Hot Press Exterior COTES PS 
e Mixed Sanded and Sheathing a tere) 


Ep: 


Que, Png yt Nor 


A New Grade Stamp 
for Plywood. 


4 tel Yaa 
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BOOM LOADER 


Fowler Loader with 50 per cent 
greater load capacity is offered by 
Signode Steel Strapping Co., Dept. 
SBS, 2600 N. Western Ave., Chicago 
47, Ill 

Model DD-44 can be used on six- 
ton capacity or larger lift truck to 
load 4’ x 4 lumber packages into 
double door boxcars or to unload 
and end-load them into storage bins. 
Low-mounted boom permits end of 
load to swing underneath forks. 

Improvements announced also in 
Model SD-22 and DD-33. 

Write Il] on reply card, page 83. 


RECEPTACLE COVER PLATE 


Remcon Div., Pyramid Instrument 
Corp., Dept. SBS, 630 Merrick Rd., 
Lynbrook, N. Y., announces addition 
of receptacle cover plate to line of 
low-voltage switching devices. 


RCP plate is available in choice 
of materials — buff and clear. Gold 
tene insert is included with each 
clear plate. It can be painted to 
match wall or used as pattern for 
wallpaper insert. 

Major feature of Remcon low-volt- 
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age switching is described as incor- 
poration of low-voltage transformer 
inside relay. 

Write I2 on reply card, page 83. 


SHOWER WATER SAVER 


Shower water saver has been devel- 
oped by Spartan Electric Radiator 
Co., Dept. SBS, 52-55 74th St., Mas- 
peth 78, N. Y. 

It permits user to set shower, touch 
lever to turn off water completely 
while soaping, and then touch lever 
again with water exactly same tem- 
perature, same pressure. 


Solid brass, heavy chrome plated, 
shower water saver screws on to 
any shower. Reportedly saves water 
and fuel. 

Write I3 on reply card, page 83. . 


ALL-WEATHER PATCHING 


An all-weather outdoor patching 
material for chuck-holes, cracks, 
and ruts in black-top, concrete, 
brick, stone, and cinders has been 
developed by the Monroe Co., Inc., 
Dept. SBS, 10707 Quebec Avenue, 
Cleveland 6, Ohio. 

Called Zor-X, the surface report- 
edly can be applied in the winter 
months, on wet surfaces and in be- 
low-freezing temperatures. No prime 
coat is needed; Zor-X is said to set 
immediately and to take the heaviest 
loads. It comes ready to use with 
nothing to add or mix and can be 
stored for months without harden- 
ing in the drum. 

Zor-X comes in two grades — one 
for depressions less than 2” deep, 
one for holes more than 2” deep. 

Write 14 on reply card, page 83. 


ALUMINUM TRACK-PEGS 








Handi-Pegs, consisting of sturdy ex- 
truded aluminum track and pegs, is 
a product available from Macklan- 
burg-Duncan Co., Dept. SBS, Box 
1197, Oklahoma City 1, Okla. It re- 
portedly can be installed anywhere 
and used to hang almost anything. 
Pegs slide in track and can be set 
as close or as wide as necessary to 
hang objects. Comes in completely 
packaged set containing four foot 
length of track with holes drilled for 
attaching to studs on 16” or 24” cen- 
ters. Mounting screws furnished plus 
eight sturdy pegs. Extra pegs avail- 
able, packed four to envelope. 
Write I5 on reply card, page 83. 


PING-PONG TABLE LEG 


Gerber Wrought Iron Products, Inc., 
Dept. SBS, 2540 Farrar, St. Louis 7, 
Mo., announces model No. PPT-5 
Ping-pong table leg. 


Although designed for Ping-pong 
tables, folding legs are useful as dis- 
play, card, or buffet table legs. Pack- 
ed one set (four legs) to reshipping 
container, six sets per master. Weight 
per master carton is 48 lbs., height 
29%”, black enamel finish. 

Write 16 on reply card, page 83. 
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Feature for feature, America’s finest Aluminum Building Products! 


Self-storing Combination Storm-Screen Windows and Doors . . . Prime House Windows. . . Californian Screen 


Door . . . Floridian Jalousie Door . . . Aluminum Siding .. . Grilles, Thresholds, Door Protectors . . . Door Sweeps 


.. . Push Bars and Trax Wax 


NEW PRE-HUNG Famous WEPCO 
Self-Storing Tilt-Action Door versati/f 


Perfect installation in 30 minutes 3-track, 
or less! Storm panel tilts for self-storing Tilt-Action 

easy cleaning. Just one of three ; : 

new Pre-Hung combination doors. Storm-Screen Window 


Mat) lo 7-Vales 


3-track Storm-Screen Window 
































08 tt 
a or 88 0, 
"Guaranteed b 
Good 
Seer, 


Distributed in this Area By: 


Hassinger Wholesale Company Roanoke Hardware Company 


1016 Warehouse Street 218 Salem Avenue, S.W. 
Greensboro, North Carolina Roanoke, Virginia 
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Bun-O-wal. 


RIGID BACKBONE OF STEEL 
FOR EVERY MASONRY WALL 


IT’S THE S..-: + DD sion 


THAT ASSURES Fe cours 


COMPARE THESE WEIGHTS 
Standard Dur-O-waL 187 Ibs. per 1000 ft. 
Standard Ladur Type 139 Ibs per 1000 ft. 





Insist on genuine Dur-O-waL for crack-free masonry 
walls with a backbone of steel 


New Companion Product for Masonry Walls 


Rapid CONTROL Joint 


Trademark 


Pat. Pending 


WIDE FLANGE 


Rapid (ON#0 Joint 


WIDE FLANGE 
12 wiece 





Rubber Control Joint with neoprene 
compound flanges for easy compres- 
sion is shipped in convenient cartons. 





Dur-O-wal Div., Cedar Rapids Block Co., CEDAR RAPIDS, 1A. Dur-O-wal Prod., 
Inc., Box 628, SYRACUSE, N.Y. Dur-O-wal Div., Frontier Mfg. Co., Box 49, 
PHOENIX, ARIZ. Dur-O-wal Prod., Inc., 4500 E. Lombard St., BALTIMORE, MD. 
Dur-O-wol of IIl., 119 N. River St., AURORA, ILL. Dur-O-wal Prod. of Ala., Inc., 
Box 5446, BIRMINGHAM, ALA. Dur-O-wol of Colorado, 29th and Court St., 
PUEBLO, COLORADO Dur-O-wol Inc., 165 Utoh Street, TOLEDO, OHIO 
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Rooms have more personality . . . houses sell 
more quickly ... with these finest quality movable 
shutters. Manufactured and sanded at 
the factory, each 4-panel unit comes pre- 
assembled, ready to hang... requiring a minimum 
of installation time. Package contains 
all necessary hardware, genuine porcelain 
knobs and Wrought Brass hook. Shutters available 
in select Sugar Pine or Philippine 
Mahogany. For complete information, contact 
your jobber or write direct to: 


YWOOD, Inc. 


P. O. Box 706 — AMARILLO, TEXAS 


SOUTHERN BUILDING SUPPLIES for SEPTEMBER, 1959 





Paneiboard’s exclusive b> ipe as pattern be ; wnusuatty A $3,000 sale of Fas 
brings dealers higher profit sales against « the New York : 
all wallcovering competition. pe pet decorate 25 offices in one ernization job. é 





all the ways 


Zolli esl) ¢-M ad melilt-m alia 


NE 


Where truly modern styling. ts wanted, Copper tile, another Panelboard exclusive Hundreds of homes, stores, restaurants, 
Panelboard’s wood and marbie finishes made this do-it-yourselfer a Panelboard offices and factories are being built or 
make the sale for you. customer. : 

‘ modernized every day with Panelboard, 
ey, BE Our vast selection of colors and patterns 


< ° helps you turn every prospect into a 
DRAMATIC A : preny 


SELLING AIDS ,- cust 
- 


Here’s what you can offer when you sell Panelboard 


Tile and Plain panels in beautiful pastel and pearl- 

BUY tone colors; %” and %” thick Pegged board in 
colors; Wood Paneling smooth and random plank 

effect; Panelboard’s exclusive and sensationally dif- 


ANYWHERE ferent Marbletones. 


e Every sheet of Panelboard is finished with tough Super 
IN melamine — baked hard, 








® Only Panelboard is backed by a 5 year written guarantee, 


WALLBOARD -e Over 2000 satisfied dealers attest to Panelboard’s consistent 


high quality and superior service. 


eet reeves 


NELBOARD 


ry anufacturing Co., Inc. 

YV This Free space saving display-storage rack 222 Pacific St., Newark 5, N. J. 
holds a complete inventory in only 10 square feet. Gives you a 
minimum of $1,000 in Profits yearly. It’s only one of Panel- 
board’s money making merchandising aids geared to keep your 
stocks turning over and over, Get all the facts on this fastest 
growing wallboard line. bit grabs the coupon today. 


Gentlemen 


Please Rush samples and full details. No obligation to me, 
Name 


Company 


WHOLESALERS: Our aeteiian packed jobber promotion 
helps you move carload after carload € Panelboard. Let us show © 
you how. Write or wire today, = 


Street 


City. Zone......State 


enews wee eww www ewww 
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BATH ENCLOSURES 


A standard 5’ recessed bath enclos- 
ure and a series of shower doors 
and stall enclosures in any size and 
style have been added to ABC build- 
ing products line of Adams Engi- 
neering Co., Inc., Dept. SBS, P. O. 
Box 875, Ojus, Fla. 

Line of tub and shower enclos- 
ures is made with bright dipped, 
heavy anodized extruded aluminum 
frames, chemically polished for last- 
ing beauty, requiring no polishing. 

Standard five-foot model is glazed 
with full 7/32” semi-obscure glass 
and has sand-etched panels that 
glide silently on nylon rollers. Lift- 
out doors are provided for easy 
cleaning. 











All ABC rolling enclosures fea- 
ture a double towel bar and crystal- 
clear Lucite handles. 

Write 17 on reply card, page 83. 


GAS INCINERATOR 


Smokeless-odorless gas incinerator 
with benefits of garbage disposal is 
introduced by Majestic Co., Inc., 
Dept. SBS, Huntington, Indiana. 

Model ESO employs thick cor- 
rugated firebrick combustion cham- 
ber for cooler casing temperatures 
during operation. An after-burner 
principle is used for smokeless-odor- 
less incineration. 

Entire top, including lid, is of cast 
iron. Item is finished in midnight 
blue-grey porcelain enamel. Capaci- 
ty is 1.5 bushels. 

Write I8 on reply card, page 83. 


TRUSSED RAFTER DESIGNS 


Spans of 24’8” and 28’8” are accom- 
modated by two trussed rafter de- 
signs prepared specifically for use 
in component construction by Tim- 
ber Engineering Co., Dept. SBS, 1319 
18th Street, N.W., Washington 6, 
Dc. 

Designs, S-474 and S-475, are for 
spacing of 24” on centers and roof 
slope of 4/12 with combined live 
and dead load of 35 pounds per 
square foot. 


62 


Using 2%” TECO wedge-fit split 
rings throughout, rafters built ac- 
cording to these plans require no 
expensive presses or jigs for proper 
fabrication and assembly. With rings, 
trusses can either be shop or job 
assembled. 

Write 19 on reply card, page 83. 


PLASTIC STRIP PUTTY 


Anyone reportedly can putty win- 
dows, around tubs, and wash basins 
with Sputty, developed by Jo-El Co., 
Dept. SBS, Towne and Country 
Bldg., 6188 Pearl Rd., Cleveland 30, 
Ohio. 

Plastic Sputty comes in 10’ rolls 
with tube of all-weather adhesive. 
No special skills or tools are re- 
quired for application, putty held 
firmly in place with all-weather ad- 
hesive, said to withstand up to 500 
Ibs. pull-pressure. 

Guaranteed not to chip, crumble, 
or corrode, it can be painted before 
installation. 

Write 110 on reply card, page 83. 


LARGER CAPACITY PICKUPS 


Extra-wide bodies for light-duty 
B-Line truck models by Internation- 
al Harvester Co., Dept. SBS, 180 N. 
Michigan Avenue, Chicago 1, IIL, 
reportedly offer 25 per cent more 
cubic capacity than standard pick- 
ups. 

These smooth-sided “Bonus Load” 
bodies in 7’ and 8%’ lengths provide 
capacities of 59.25 and 72.75 cubic 
feet, respectively. A centered single 
lever control on the tailgate permits 
convenient one-hand opening or 
locking. 

Inside body width between top 
flanges is 66”; width at tailgate open- 
ing is 50”; and height is 17%”. 

Write I11 on reply card, page 83. 


SAW DRIVE SYSTEM 


Using standard motors, drive system 
adopted for Challenger 10” tilt arbor 
saw by Boico-Crane Co., Dept. SBS, 
836 Central Avenue, Toledo 6, Ohio, 
replaces all rolling-sliding pulleys 
previously employed on equipment. 
Constant belt tension is provided, 
and vibration and belt distortion and 
wear reportedly are reduced to mini- 
mum, 

Blades now fully retract below 
table without added tension loads 
on belt or bearing. More capacity 
to gauges has been provided, and 
improved ripping gauge and auto- 
positive clamping for greater accu- 
racy. 


Entire oversize under-carriage re- 
portedly has been re-engineered for 
added strength, bigger shock loads, 
and stepped-up power from larger 
motors. Bearings also are oversize. 

Write I12 on reply card, page 83. 


TWO-CYCLE MOTOR OIL 


Two-cycle motor oil to reduce car- 
bon deposits and prolong spark plug 
life in chain saw engines is announ- 
ced by White & Bagley Co., Dept. 
SBS, Worcester, Mass. 

Oil reportedly mixes quickly and 
thoroughly with gasoline at all tem- 
peratures, providing uniform lubri- 
cation. Tests of oil in engine use 
show spark plugs and pistons free 
of carbon deposits after 100 hours 
of operation. Reduction assured in 
ring sticking, exhaust port closure. 

Write 113 on reply card, page 83. 


GALVANIZED WALL TIES 


Corrugated galvanized wall ties have 
been added to the line of metal 
building products of Quaker State 
Metals Co., Dept. SBS, Lancaster, 
Pa. 

The economical ties are %” wide 
by 7” long, and punched for fasten- 
ing. Designed for ease of applica- 
tion, they are said to be ideal for 
tying brick or masonry to frame or 
concrete block, and for reinforcing 
concrete block or brick corners. 

Write 114 on reply card, page 83. 
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Removability + LiF@ Lox 


adds up to customer satisfaction! 


Lif-T-Lox’s unique balance affords finger-tip 
operation and easy removal of sash which simpli- 
fies painting and cleaning. There are no com- 
plicated mechanisms to hamper installation or 


prevent trouble-free service. 
MW Distributors carries a full line of modernly 
designed wood window units, plus a wide variety 


of building materials and supplies. 


See your local dealer! 


Uisztnibute-rve 


WINDOW BALANCE ROCKY MOUNT, VIRGINIA 





MANUFACTURERS OF MILLWORK e@ DISTRIBUTORS OF BUILDERS SUPPLIES 
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COMMERCIAL FLOOR TILE 


Imperial Excelon tile, design series 
in %” flooring for commercial and 
institutional interiors, has been de- 
veloped by Armstrong Cork Co., 
Dept. SBS, Lancaster, Pa. 

Texture-chip graining extends 
through thickness of tile. Since it is 
not surface treatment, design report- 
edly cannot be worn off. Said to re- 
sist dilute acids, it has smooth, glossy 
surface, and is fire-retardant. 

Write 115 on reply card, page 83. 


RUBBER CONTROL JOINTS 


Rubber control] joints for masonry 
walls are available from Dur-O-waL 
Division, Cedar Rapids Block Co., 
Dept. SBS, 650 Twelfth Avenue, 
S.W., Cedar Rapids, Iowa. 

Rapid Control Joint has wide 
neoprene flanges which expand and 


contract with joint, keeping it sealed 
tight without need for caulking. 
Product, said to be resistant to heat 
and cold, is not harmed by solvents. 

Rapid Control Joints come pack- 
aged in cartons, in wide flange and 
regular types. 

Write 116 on reply card, page 83. 


RUST PREVENTIVE 


Rust-Cure — offered by Monroe Co., 
Dept. SBS, 10703 Quebec Ave., 
Cleveland 6, Ohio — is said to elimi- 
nate loss from rust damage. 


Rust-Cure goes on over rust — 
by brush, spray, or dip. One appli- 
cation usually is sufficient, penetrat- 
ing through rust particles. Product, 
ready to apply by brush, ordinarily 
requires thinning for spray applica- 
tion. It is available clear or in red, 
aluminum, green, light gray, and 
black. 

Write 117 on reply card, page 83. 


ASSEMBLED BOW WINDOW 


Addition of a functional bow win- 
dow to its line has been announced 
by National Woodworks, Inc., Dept. 
SBS, Box 5416, Birmingham, Ala. 
Tru-Bow window comes complete- 
ly assembled and ready for instal- 
lation, including compression-type 
weatherstripping, adjustable nylon 
pressure plate friction hinges, and 
anodized aluminum folding push bar 
operators. Aluminum framed screens 
are also standard with all units. 
National Tru-Bow is made in two 
light designs to harmonize with 
modern or traditional homes. Each 
series is available in two widths. 


Construction is of soft textured 
pine and vertical grain fir. All wood 
parts are treated with Woodlife ter- 
mite and wood repellant. 

Write 118 on reply card, page 83. 





INSIST ON MASTER METAL WEATHERSTRIPS 
AND METAL SASH BALANCES 


Buy From The Thirty-Three Year Old Leader 
In Quality, Originality And Service 


You gain an immediate competitive selling edge by carrying win- 
dows equipped with Master Metal strip balances. They give you 
the ideal combination of the very best in quality, manufacturing 
experience, and performance. All available at the same price you 
pay for imitations. Master Metal —the originators of the spring 
type sash balance — pays off immediately with better, easier-to- 
install windows that sell faster. 

Master, the symbol of quality everywhere, backs up its dealers 
with prompt delivery and sales services throughout the southern 
area. No order is too small or too large to receive our most prompt 
and careful attention. Write or call for complete details. Your 
inquiry will receive prompt attention. 


MASTER METAL STRIP SERVICE, INC. 
Phone: CApitol 7-1940 


You Can 
Get The Best 


TRADE MARE 


WEATHERSTRIP . RESEARCH 


— 1718 N. Kilbourn Ave., Chicago 39, Ill. 


PRODUCT 


For more details on above items, use Coupon on Page 83 


MASTER-MATIC is the 
deluxe model featuring 
construction quality be 
yond compare. It's 
made of heavier gauge 
metal than any other 
make. It's the ideal one 
piece combination 
model to cut window 
costs, greatly improve 
window quality 


MASTER-THRIFT is the 
perfect budget priced 
model one-piece econ- 
omy unit for pre-fit 
windows. It offers all 
dalem ol Tibetiamel-hdelalielel-t) 
of the proven Master 
line, plus it’s efficient 
and easy to install 
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CEMENT SURFACE FINISHER 


The Kearney-Bilt trowel control tool 
— which permits finishing of all ce- 
ment surfaces while operator stands 
outside concrete retaining forms 
without kneeling, stooping, and wait- 
ing for cement to set — is introduced 
by Ed Kearney Enterprises, Dept. 
SBS, P. O. Box 1152, San Jose, Calif. 

Positive control of trowel or float 
angle is obtained through geared 
mechanical action, which also per- 
mits handle to be operated at any 
angle through approximately 90 de- 
grees. It is easily attached to any 
hand trowel or wooden float. Handle 


be m2. ul tS 
may be separated easily from trowel 
or float for ease of carrying or stor- 
ing. Unit comes complete with “U” 
bolts and screws for attachment. 
Write 119 on reply card, page 83. 


ALUMINUM UNDEREAVE VENT 


A continuous undereave vent of .025” 
Colorweld baked enameled alumi- 
num has been announced by Rey- 
nolds Aluminum Supply Co., Dept. 
SBS, 573 W. Peachtree Street, N.E., 
Atlanta, Ga. 


Formed in 8’ and 12’ lengths, vent 
fits an opening 2%” wide. It comes 
perforated, primed, and ready for 
painting. 

Vent reportedly is simpler and 
less costly to install than conven- 
tional screen wire. It is FHA— 
approved, said to fulfill all building 
code requirements. 

Write 120 on reply card, page 83. 
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UTHERN PINE 


Every piece scientifically kiln-dried to 
protect you and your customers 


You never have to worry about “green” or 
improperly seasoned lumber when you buy 
Allison-brand Southern Pine. The finest in 
modern equipment — plus careful inspections 
of the lumber while in the kiln — always assure 
you of good, strong, dry lumber. At Allison, 
the ends are trimmed extra smooth and square, 
and are branded for your protection. For lum- 
ber of highest quality, demand Allison-brand. 

a quality name in Southern Pine since 
1899. Call us now about your needs. 


“fis LUMBER 
O72 company 


BELLAMY, Te ALABAMA 


SOUTHERN BUILDING SUPPLIES for SEPTEMBER, 1959 For more details on above items, use Coupon on Page 83 


aqgwWwuwd Lonacud 





PORCELAIN REPAIR KIT 


Two products for repairing damages 
in porcelain — from minor scratches 
to deep cracks and chips — are an- 
nounced by Protectub, Inc., Dept. 
SBS, 93 Seigel St., Brooklyn 6, N. Y. 


Repair Kit is synthetic porcelain, 
compounded for permanent repair 
of cracks and chips in porcelain. Re- 
pairs made above and below water 
line reportedly will not peel or 
change color, remaining acid-resist- 
ant. 

Touch-Up is for repairing minor 
chips and scratches. 

Write 121 on reply card, page 83. 


SCAFFOLDING END FRAME 


Lightweight, shallow-trussed end 
frame for use in erecting sectional 
steel scaffolding on construction jobs 
has been developed by Patent Scaf- 
folding Co., Inc., Dept. SBS, 38-21 
Twelfth Street, Long Island City 1, 
N. Y. 


Of standard size tubing, the O3C 
end frame is 5’ wide and 6’6” high. 
Interchangeable with other “trouble 
saver” scaffolding frames and dia- 
gonal braces, it comes equipped with 


66 


sprocket riveted in each leg, and 
is available for use with or without 
patented SlideLoks for securing dia- 
gonal braces to frame. 

Sidewall brackets can be used on 
O3CS frames to provide three work- 
ing levels. Frames also provide 6’ 
of head room for walking through 
scaffold and for unobstructed deliv- 
ery of materials. 

Write 122 on reply card, page 83. 


ALUMINUM TRELLIS FABRIC 


Rustproof “Never-Stain” aluminum 
Flower Fabric now is available in 
two new widths in self-service carry- 
out packaging from Nichols Wire & 
Aluminum Co., Dept. SBS, Daven- 
port, Iowa. 

A l’ width for graceful columns 
and a 3’ width for use as a family 
privacy shield for yards, patios and 
porches, join the original 2’ width 
of Flower Fabric. All are 8’ long and 
come in Lustre-Brite finish with 
complete hardware and instructions. 


The 1’ width is packed 10 units to 
a carton. The 2’ width comes six 
units to a carton, and the 3’-wide 
privacy screen comes five units to 
the carton. 

Write 123 on reply card, page 83. 


FLOOR DRAIN VALVE 


A device, said to seal floor drain 
automatically the instant sewer 
back-up threatens to flood floor level, 
has been introduced by Hally Man- 
ufacturing, Inc., Dept. SBS, Racine, 
Wis. 

Flood Check takes two minutes to 
install, and fits any standard 3” and 
4” drain. Simple installation is 
achieved by lifting drain cover, set- 
ting unit inside, and using ordinary 
screwdriver to tighten three screws. 

Constructed of premium materials, 
including neoprene and_ stainless 
steel, Flood Check is said not to 
corrode, clog, or stick. Positive action 
of powerful stainless steel spring 
acts instantly to prevent sewer back- 
up from reaching floor level. 

Write [24 on reply card, page 83. 


PNEUMATIC POWER ADAPTER 


A pneumatic power adapter, said 
quickly to convert hand tackers and 
nailers into pneumatic drivers, has 
been developed by Heller Roberts 
Manufacturing Corp., Dept. SBS, 
6111 Carnegie Avenue, Cleveland 3, 
Ohio. 


Twin driving chambers are said 
to give balanced thrust and power 
for driving and countersinking long 
staples. Converter is attached to 
hand machine by a screw driver, 
adding one pound to the driving 
nose. 

Machine reportedly retains fea- 
tures of hand model — one-hand 
operation, front loading, clean-cut 
channel, and full spring staple push- 
er — but reduces fatigue factor of 
hand machines. 

Write 125 on reply card, page 83. 


THICKER CEILING TILE 


Silentex ceiling tile, with brushed 
texture finish, has been announced 
by the National Gypsum Co., Dept. 
SBS, Gold Bond Building, Buffalo 
ae 1 a 

The 5%” x 12” x 12” tiles have 
tongue-and-groove edge, allowing 
application with either stapler or 
adhesive. 


See Se 
The 25 per cent greater thickness, 
as compared to conventional 1%” 
thickness of most ceiling tiles, re- 
portedly raises noise-absorption of 
tile to as high as 80 per cent, de- 
pending on type of mounting. 
Write [26 on reply card, page 83. 
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For greater customer satisfaction 


Col) Kiln-dried 


When you sell Weyerhaeuser 4-Square Kiln-dried 
Lumber, you sell satisfaction. 

That’s because Weyerhaeuser’s scientific kiln- 
drying removes the excess natural moistures of 
wood through controlled seasoning, preparing 
lumber for the best result in final uses. 

Weyerhaeuser 4-Square Lumber, because of 
kiln-drying, has increased strength properties— 
bending strength, vertical strength, stiffness, and 
hardness. 

Also, kiln-dried lumber holds nails sécurely, adds 
strength to the framing, and substantially reduces 
movement in the finished building. 

Builders have confidence in Weyerhaeuser 4- 
Square Kiln-dried Lumber because they know it 
means better buildings ... with fewer complaints 
or call-backs. 

You can have confidence when you sell Weyer- 
haeuser 4-Square Kiln-dried Lumber because it 
means satisfied customers... with repeat orders. 











Weyerhaeuser | 4-SQUARE 








LUMBER AND BUILDING PRODUCTS 


Kiln-drying 
offers outstanding advantages 


Dimensional Stability —Scientific seasoning before 
milling to size promotes a more uniform degree of 
dimensional stability in lumber. Weyerhaeuser 
4-Square Kiln-dried Lumber is thus prepared to 
———-_ better resist possible dimensional changes. 
Finish and Workability— By kiln-drying, the cellular 
structure of wood takes on a more uniform com- 
pactness which improves workability. Kiln-dried 
lumber welcomes all types of finishes while pro- 
longing their protective life. 
Strength and Durability —Enduring strength is im- 
portant in the structure you build. Kiln-drying 
greatly increases the strength properties of lumber 
by the firm “patterning” of the wood cells and 
fibers. The structural factors of durability are 
thus preserved. 

Your Weyerhaeuser District Representative 
will be happy to show you how you 
can turn these advantages into extra 
sales. Ask him for more information Z 
on Weyerhaeuser 4-Square Kiln-dried “Sze 
Lumber next time he calls. 


Weyerhaeuser Sales Company 


FIRST NATIONAL BANK BUILDING © ST. PAUL 1, MINNESOTA 


nove, 
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JOIST HANGER 


Simpson Co., Dept. SBS, 1060 E. 11th 
St., Oakland 6, Calif., has added a 
formed seat joist hanger to its con- 
struction accessories line. 


Joist hanger purportedly has verti- 
cal and torsional load capacities up 
to 3,200 lbs. Hanger is 18-gauge, 
heavily coated galvanized steel. 
Available in single or double (sad- 
dle) types for standard surfaced lum- 
ber (s4s) in sizes fitting 2” x 4” to 
2” x 14” joists. 

Write 127 on reply card, page 83. 


MASONRY PAINT 


Marble-Coat, a masonry paint guar- 
anteed to be waterproof, is offered 
by the Lee-Rick Co., Dept. SBS, Box 
108, Vineland, N. J. 

Tiny marble crystals in the base 
of Marble-Coat are said to guard 
porous masonry surfaces from the 
deterioration normally caused by 
rain and other harmful weather 
conditions. 

Available in all colors, Marble- 
Coat is suitable for cinder, concrete, 
and waylite blocks, as well as stucco, 
brick, non-glazed tile, and similar 
building materials. 

Manufactured in powder form, 
Marble-Coat is packaged in 5- and 
12%-pound pails and 50-pound bags. 
It is non-toxic, odorless, and can be 
applied by brush or spray. 

Write 128 on reply card, page 83. 


HOME PLAN BOOK 


“Best Homes,” series of home plan 
books, is offered by Archway Press, 
Inc., Dept. SBS, 117 W. 48th St., 
New York 36, N. Y. 

Series contains variety of styles 
and sizes of ranch homes, split-levels, 
and expansion designs. Price is 50c, 
with dealer’s discount of 20% on 
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orders for 25 or more. With each 25 
copies, five copies of another recent 
book are included. 

Books offer complete builder-blue- 
print plans at four sets for $35 (sin- 
gle sets $20), including FHA specifi- 
cation sheets and lumber-mill check- 
lists. 

Write 129 on reply card, page 83. 


ELECTRONIC RANGE 


Increased production has made this 
electronic range available to gen- 
eral buying public, according to 
Tappan Co., Dept. SBS, Mansfield, 
Ohio. Range features browning unit 
incorporated in oven. It permits 
browning by conventional heat, 
simultaneously with microwave 
cooking. 

A self-contained cooling system 
offers owner more efficient use and 
longer life of tubes, it is reported. A 
35-minute timer with wide-range 
five-minute interval timer replaces 
21-minute timer. Four-piece stain- 
less steel oven door seal attached 
to oven front frame allows maxi- 
mum retention of microwave energy. 


Electronic range features an all- 
chromium steel oven, adding clean- 
ing ease to attractive appearance. 
Shelf tray is shaped to catch spill- 
overs, and also can serve as a cook- 
ing utensil. 

Write 130 on reply card, page 83. 


DECORATIVE ROOFING 


Twinsburg-Miller Corp., Dept. SBS, 
P. O. Box 207, Twinsburg, Ohio, has 
announced production of colored 
decorative synthetic rubber roofing 
for application on industrial, com- 
mercial, and residential steep or 
flat roofing surfaces. 

Glasene, complete in one pack- 
age, is high-viscosity adhesive, ap- 
plied by spray or brush over exist- 
ing or new roofing materials. May 
be left either as smooth surface or 
used with marble chips for attractive 
texture. 

Glasene is available in white, red, 
green, or blue. 

Write 131 on reply card, page 83. 


ALUMINUM STORM DOOR 


Nu-Trend Aluminum Products Corp., 
Dept. SBS, Syosset, Long Island, 
N. Y., offers “Self-Instal” aluminum 
combination storm door for do-it- 
yourself enthusiasts. 

Door purportedly requires only 
screwdriver and ten minutes for 
complete installation. It is packed 
in carry-home carton containing all 
accessories, and is available in sizes 
to fit all types of doorways. 

Write 132 on reply card, page 83. 


FORTIFIED WOOD SURFACE 


Surface treatment for wood and 
other porous materials which report- 
edly provides new beauty and dura- 
bility has been developed by the 
Hartglas Co., Dept. SBS, 1302 Ex- 
pressway Drive, Toledo, Ohio. 

Surface consists of a continuous 
phase of glass fiber-reinforced Plas- 
kon polyester resin. Covering is ap- 
plied under vacuum, and followed 
by heat and pressure to make it an 
integral part of the wood, forming 
a weather-, stain-, and abrasion-re- 
sistant top surface. 

Available in marble or realistic 
wood grain patterns, decorative lay- 
er masks all unsightly features of 
wood. Polyester resin “welds” 
cracks, season checks, and loose 
knots in wood, enabling inferior 
woods to be utilized at considerable 
savings. 

Products now in production in- 
clude indoor window sills and win- 
dow trim. 

Write 133 on reply card, page 83. 


PLASTIC LAMINATE 


Decorative plastic laminate — called 
Stardust — has been developed by 
Swedlow, Inc., Dept. SBS, 394 N. 
Meridian Rd., Youngstown 9, Ohio. 

Snowy-white, peach, yellow or 
beige background is flecked with 
gold. Markings follow no static pat- 


tern, but average 16 spots of gold 
to square inch. Stardust available by 
foot, yard, or roll in 30” and 36” 
widths. 

Write 134 on reply card, page 83. 
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GODFREY’S BACK— 
AND WELDWOOD’S GOT HIM! 


Starting September 28th, Arthur Godfrey 
returns to over 200 CBS radio stations 

to help you sell Weldwood Wax, Presto-Set 
Glue and other Weldwood products. Stock 
up for the sales-boom ahead. And see your 
jobber for Godfrey tie-in displays. 

United States Plywood Corporation 


55 W. 44TH STREET, NEW YORK 36, NEW YORK 


See the exciting new Weldwood product line at the National Hardware 
Show—New York Coliseum, September 28 through October 2 
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“Our choice is L-O°-F Window Glass 


--.- won't handle any other brand !’’ 


Larry Doriot 
Doriot Brothers Hardware Co., Toledo, Ohio 


“‘L-O-F Window Glass is our choice for good ‘“‘Can’t figure out why some dealers keep 
reasons. Customers like it because it’s so their glass department in a back room. Glass 
clear. We like it because it cuts so well. is profitable and should be displayed like 
Doesn’t have those hard spots that cause other merchandise—where customers can see 
the cutter to skip. Always snaps clean at it. And with a good glass rack, it’s easy to 
the score, and there’s no waste. keep stock organized.” 


New box rack needs 
only 12 square feet 
of floor space 





Holds glass right in L-O-F’s self- 
storing plywood side boxes. Easy 
to construct. Ask for blueprints 
of WG-3 Rack. Also get ‘‘For 
Greater Profits’ booklet which 
contains plans for a variety of 
glass-storage racks. Call your 
L:O-F Glass Distributor (listed 
under “Glass” in the Yellow 
Pages), or write to Dept. 1499 
Libbey-Owens:Ford Glass Com- 
pany, 608 Madison Ave., 
Toledo 3, Ohio. 

















LIBBEY°OWENS°FORD WINDOW GLASS 


The glass that cuts easier, snaps clean 
TOLEDO 3, OHIO 
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PANELED FOLDING DOORS 


Carved panel folding doors, made 
entirely of California redwood, have 
been introduced by Wood Art Prod- 
ucts Corp., Dept. SBS, 273 Fifth 
Avenue, New York 16, N. Y. 

Doors are available in ten stand- 
ard sizes up to 120” wide in bi-fold 
and accordion-fold styles. All doors 
are 80” high. 














All hinges are mortised between 
panels. Brass door pulls, spring- 
loaded nylon guides, and all neces- 
sary hardware comes factory-attach- 
ed. 

Write 135 on reply card, page 83. 


ALUMINUM COLUMN 


Strong, lightweight, structural alu- 
minum column, which features 
bracket built in at bottom for 
mounting on concrete, is introduced 
by Florida Industries, Inc., Dept. 
SBS, 4503 West Alva Avenue, Tam- 
pa, Fla. 


Scrolls included in post are of 
%y” x %” bar with rounded edges. 
Each scroll is uniform machined 
rolled, 22” in length. 

Bright polished finished seamless 
tubing has a .042” wall thickness, 
making a flat post which reportedly 
will support approximately 1000 
pounds. Corner posts so constructed 
are said to support in excess of 3000 
pounds each. 

Write 136 on reply card, page 83. 


FURRING STRIP SUPPORTS 


Cush-N-Clips — blued spring steel 
clips which reportedly give resilient 
support and noise absorption to gyp- 
sum wallboard in ceiling construc- 
tion — are introduced by the Na- 
tional Gypsum Co., Dept. SBS, Buf- 
falo 2, N: Y. 








Clips support furring strips to 
which wallboard is nailed in con- 
ventional manner. Weight of gypsum 
wallboard expands clips — leaving 
air space between joist and furring 
strip to dissipate noise-producing 
vibrations. Wallboard thickness de- 
termines spacing of clips. 

Write [37 on reply card, page 83. 


STRUCTURAL WOOD DECK 


Clear Panel, structural wood deck, 
is offered by Unit Structures, Inc., 
Dept. SBS, Peshtigo, Wis. 

It features kiln-dried western red 
cedar core, faced with clear oak or 
birch permanent glued lamina. Pre- 
cision-machined with “V” edge, end 
joints, and milled to double tongue 
and groove pattern. Clear Panel, 
offered in two sizes (4” x 6” and 
3” x 6”), reportedly is fire-resistant, 
with high insulative value. 

Its use is said to eliminate need 
for purlins, joists, bridging, insula- 
tion, and paneling. 

Write 138 on reply card, page 83. 


BUILT-IN RANGE 


Three major innovations mark re- 
designed built-in range line of Gen- 
eral Electric Co., Appliance Division, 
Dept. SBS, Louisville, Ky. These in- 
clude counter range, featuring re- 
cessed cooking surface; eye-level 
controls for a ventilating hood; and 
a new group of straight-line, built-in 
ovens, including a double oven with 
top-mounted controls. 


Recessed-top range is supported 
by its own single drawer cabinet, 
and is designed for use with any 
standard wood or metal cabinets. 
Surface units include three 1250- 
watt, 6” units, and one 2050-watt, 
8” unit. Range is available in five 
mix-or-match colors. 

A 27” x 24” space is required to 
install range, which has a _ wide- 
opening 21” master oven. 

Write 139 on reply card, page 83. 


HYDRAULIC BRICK CLAMP 


Special hydraulic brick clamp by 
Gerlinger Carrier Co., Dept. SBS, 
Dallas, Ore., is featured in Model 
W-18 fork lift truck, reportedly 
equipped to eliminate manual han- 
dling in loading and_ unloading 
trucks. 


Hydraulic power pulls load against 
rubber-padded carriage face. Hy- 
draulic accumulator assures constant 
pressure on load. Bricks need not 
be palletized, but must be strapped 
to bind load. 

Write 140 on reply card, page 83. 
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WATCH BILL CULLEN SELL FLINTKOTE PRODUCTS 
FOR YOU TO OVER 20,000,000 VIEWERS! 


NBC’s “The Price is Right” features the fabulous Story products will be deseribed to help pre-sell them for 
Book House starting September 9 through September 30. — you! And that’s not all 
Don’t miss it!} aa ; ‘ a 
Over 18 million magazine fans will read about Flintkote 
building products. A 12-page section on the Story Book 
House in full color will appear in Modern Screen, Photo- 
play, TV-Radio Guide, Modern Romance, True Story 
products. ; big” , 
and other magazines starting in October. 


Now, you're represented on TV—you and all dealers 
like you across the country who sell Flintkote building 


Over 20 million TV viewers—thousands of prospects All this adds up to greater awareness of Flintkote quality 
in your own area—will see Flintkote products in ... greater prestige for you locally as a supplier of quality 
actual use. Seal Tab* Shingles . . . Van  Packer* products for the home. The Flintkote Company, Build- 
Chimneys... Stalwart* Sheathing . . . Insulating wool ing Materials Division, 30 Rockefeller Plaza, New York 
... Flexachrome* flooring ... these and other Flintkote 20, New York. 


tCheck your paper for time and station. *Registered trademark, The Flintkote Company 


FLINTKOTE STORY BOOK 
HOUSE— More than 200 
builders across the nation 
are using the Story Book 


House as a showcase for 
Flintkote Building Prod- 
ucts. Romantica Model 
pictured will be awarded 


to some lucky viewer who 
can guess its retail value 
($27,500 exclusive of 
land) and the value of the 
other prizes listed on the 








program America’s Broadest Line 
: of Building Products 


SOUTHERN BUILDING SUPPLIES for SEPTEMBER, 1959 For more details on above items, use Coupon on Page 83 





New 


Andersen 
Patio Wall! 


Beautiful, functional, profitable 
.../deal for cashing in on big trend 
to indoor-outdoor living 


H™: a wonderful new idea and money-maker. You sell the 
new Andersen Patio Wall as a complete, quality package. Yet 
it actually consists of handsome Andersen Gliders—plus matching 
door furnished by you. You have no new parts to stock. There are 
no installation headaches. And the new Andersen Patio Wall gives 
you all of the following sales advantages over metal sliding doors. 


Easy to sell! The new Andersen Patio Wall is sold only through 
dealers like you. You’re not competing with direct selling sources 
that handle most metal sliding doors. Despite its superior con- 
struction, and weathertightness, it usually sells for less than metal 
sliding doors of acceptable quality. 

Trouble-free, weathertight! Famous Andersen precision 
manufacturing assures lifetime, trouble-free operation. Andersen 
Gliders open effortlessly, close in the same plane. Lock pressure- 
tight for all-weather protection. 


Hinged—not sliding—door'! Practical. Convenient. 
Weathertight. No floor level tracks to be damaged or collect dirt 
and water. No glass at floor to which so many women object. 
Added protection against dirt, driving rain. 
Baseboard convenience! Your customers can install 
heating, electrical outlets under windows. Protects against rain. 
Gives floor level insulation and comfort. Eliminates floor breakage 
of glass. 
Natural beauty! Fashioned in wood, new Andersen Patio 
Wali adds natural warmth and beauty instead of cold metal look. 
Penta-treating of Andersen Gliders provides permanent protection 
against termites, decay. 

Get complete facts on new Andersen Patio Wall from any of dis- 
tributors below or write: Andersen Corporation, Bayport, Minn. 
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Quickly available from complete stocks of these distributors: 


ALABAMA 


Birmingham Sash & Door Co., Birmingham 


FLORIDA 
Huttig Sash & Door Co., Jacksonville 


GEORGIA 
Huttig Sash & Door Co., Atlanta 


KANSAS 
Rock Island Wholesale Co., Wichita 
Rounds & Porter Co., Wichita 


Ww 


KENTUCKY 


Huttig Sash & Door Co., Louisville 

Weyerhaeuser Distributing Yard, Louisville 

LOUISIANA 

Davidson Sash & Door Co., Alexandria, Lafayette 
and Lake Charles 

United Sash & Door Co., Baton Rouge 

New Orleans Sash & Door Co., New Orleans 


MISSOURI 
American Sash & Door Co., Kansas City 
Huttig Sash & Door Co., St. Louis 
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Toombs & Co., Springfield 


NORTH CAROLINA 
Huttig Sash & Door Co., Charlotte 


TENNESSEE 
Huttig Sash & Door Co., Knoxville and Nashville 
Memphis Sash & Door Co., Memphis 


TEXAS 
Huttig Sash & Door Co., Dallas 


VIRGINIA 
Morgan Millwork Co., Arlington 
Huttig Sash & Door Co., Roanoke 


Andersen \Windowalls 


ANDERSEN CORP: 


TRADEMARK OF ANDERSEN CORPORATION 


ATION * BAYPORT, MINNESOTA 
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1960 


NOW? 


By all means! 


No better time 
to do it! 


GARDNER of FLORIDA distributors know 
how full is our promise to make 1960 the 
biggest-selling, biggest-profit-making year 
ever a real BONANZA year! 


You too can participate in the profit-shar- 
ing! Your written request for a// of our 
ideas, plans, prices and products will permit 
us an opportunity of showing how you can 
convert all four into easy-to-make sales and 


profits for yourself. 


GARDNER of FLORIDA ASPHALT 
ROOFING, FLOORING, WATERPROOF. 
ING COMPOUNDS, WOOD PRESERVA- 
TIVES, AUTOMOTIVE UNDERCOAT- 
INGS are — each and every one of them 

superior in QUALITY to any — yet are 
all priced pleasingly low to you and 


your customer. 


If you can afford to buy /ess than the best 

often at considerably higher prices than 
these we quote this solicitation is not 
intended for you. It’s meant for Distributors 
who realize how important is the need for 


tetal cooperation from their manufacturer. 


GARDNER gives total cooperation on every 


score -— automatically! 


gardner 
asphalt products co. 


post office box 5776 
tampa, florida 
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SILENT SALESMEN 





WINDOW MERCHANDISER 


Compact window display is built of 
1” tubular steel, featuring four win- 
dows. Finished in gray baked en- 
amel, display is 79” wide and 7’6” 
high, including brightly colored 
two-way sign at top. 

Display easily moved to change 
location in showroom. Each _ unit 
lacquered. All, except casement, have 
screens. Each unit identified by red, 
white, and blue sticker, listing fea- 
tures. Entire framework reinforced 
with supporting bars. 

Contact: Crestline Co., Dept. SBS, 
Wausau, Wis. 


KNIFE DISPLAY PACKAGE 


Colorful self-selling display package 
containing six Andy Push Button 
utility knives fits on counter or can 
be used in island display. 

Small, compact handy six pack 
enables customers to see features of 
knife and its safety retractable blade. 


Contact: Anderson Tool & Mfg. 
Co., Dept. SBS, 3450 N. Kostner Ave., 
Chicago 41, II. 


LAWN CARE AIDS 


Sales aid service is available to deal- 
ers of 1959 line Homko lawn care 
equipment. Program offers adver- 
tising and merchandising aids for 
all media. 

Topping roster is full-color 3-D 
point-of-purchase floor display. Also 
offered are color sound movies, radio 
and TV spot commercials, and full 


color catalog sheets and inserts. 

Contact: Western Tool and Stamp- 
ing Co., Dept. SBS, 2725 Second Ave., 
Des Moines 13, Iowa. 


ROTATING NAIL RACK 


A rotating display rack to encourage 
impulse buying and self-service has 
been designed to hold the Nichols 
Hardware-Pac consumer-packaging 
of aluminum nails. 


The vivid red and white display 
rack holds a large supply of most 
popular types of etched aluminum 
alloy nails, packaged in red-white- 
and-blue boxes of similar design, and 
in quantities suitable for medium- 
size construction or repair job. 

Display rack holds 100 boxes of 
nails or ten boxes of each of ten 
different types or sizes. 

Contact: Nichols Wire & Alumi- 
num Co., Dept. SBS, Davenport, 
Iowa. 


DEALER EDUCATION 


A wide-scale dealer education pro- 
gram has been inaugurated by Arm- 
strong Cork Co.’s Bureau of Mer- 
chandising. 

Program calls for series of dealer 
meetings to be conducted on infor- 
mal basis by each Armstrong whole- 
sale distributor. Meetings are tailor- 
ed to problems of individual dealer 
involved, and will include supple- 
mentary training films and educa- 
tional material. 

New sound slide-film, “Floors That 
Help You Decorate for Living,” is 
available for showings by dealers. 
Designed for showing in conjunction 
with Armstrong’s popular color mo- 
tion picture, “Decorate for Living.” 
New film makes excellent presenta- 
tion for designers and decorators. 

Contact: Armstrong Cork Co., 
Dept. SBS, Lancaster, Pa. 
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Let’s get down to dollars—on a 3-bedroom 
house — with 1200 sq. ft. of exterior wall surface, 
3000 sq. ft. of interior wall surface, 960 to 1144 
sq. ft. of floor area. Here’s how Homasote 


REDUCE YOUR COSTS BY 
$458 TO $1504 PER HOUSE 


1 Homasote 


Board-and-Batten 


Boards — with the highest quality in their field 
—can save you money over other standard 
building materials... 


3 Homasote 
12” Siding 


2 Homasote Grooved 
Vertical Siding 





$204 to $ 929 
270to 462 
32 to 38 
25 to 37 

9 to 12 

19 to 26 


Homasote Interior Walls 
Homasote Sub-Flooring 
Closet Walls 

Closet Floors 

Facia and Rake Molds 





$559 to $1504 


$103 to$ 828 
270to 462 
32 to 38 
25 to 37 

9 to 12 

19 to 26 


$458 to $1403 


$164 to$ 889 
270to 462 
32 to 38 
25 to 37 

9 to 12 

19 to 26 


$519 to $1464 _ 











Further savings occur, because application of materials is not included in above prices. 
Homasote Boards—in a wide variety of sizes, forms and thicknesses—reduce application costs. 


FREE—HOMASOTE’S COST-REDUC- 
TION ANALYSIS. Send us one of your best- 
seller house plans. (It will be treated in strict 
confidence and returned to you.) We will be 
glad to give you the exact cost—in your area 
— for using each of these eight products on 
that particular house. You incur no cost or 
obligation. 


Remember — Homasote products give you 

new selling features as well as lower costs. 
Get the facts! Other progressive builders have 

taken advantage of our free Cost-REDUCTION 

ANALYsIS. We haven’t yet failed to 

prove our case to their great 

satisfaction. Send your house Ay: your 

plan to Dept. J-24. SERVICE 





HOMASOTE conany 


TRENTON 3, NEW JERSEY 


Homasote of Canada, Ltd., 224 Merton Street, Toronto 12, Ontario 
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HARDWOOD SHELVES 


Hardwood shelves on adjustable 
brackets are featured on standing 
display unit. 

Merchandise shown consists of 
three shelves, with necessary brack- 
ets and channels. Extra pair of two- 
shelf bracket and channel units per- 
mits demonstration. Shelves shown 
in three ways — sanded smooth and 
finished in walnut and blond. 


Contact: Dennix Products Co., 
Dept. SBS, 33-04 Downing St., 
Flushing 54, N. Y. 


DEALER TILE PROMOTION 


As part of Azrock’s 1959 sales pro- 
motion and advertising program, 
dealer sales promotion materials will 
be available, including floor, counter, 
window, and wall displays. 

Included in the sales aids are: 
a floor-window-counter display fea- 
turing Azrock asphalt tile in the 
new Carpet Tones pattern; a two- 
sided floor display with Vina-Lux 
vinyl asbestos tile in grained pastels 
on one side and carpet tones on the 
other side; and unique counter card 
with 3” x 3” tile-samples and na- 
tional advertising reprints mounted 
thereon. 

Also available will be three-color 
streamers, approximately 11” x 28”, 
publicizing Vina-Lux vinyl asbestos 
tile and Azrock asphalt tile; full- 
color handout literature on each of 
the current lines; and a handy sales 
counter folder-holder for literature. 

Contact: Azrock Products Divi- 
sion, Uvalde Rock Asphalt Co., Dept. 
SBS, Box 531, San Antonio, Texas. 


DEMONSTRATION TEMPLATE 


Pressboard demonstration template, 
actual size and color of Lima 2 x 14 
floor diffuser, is said to help contrac- 
tors sell new installations. 


78 


Placed in position on floor, tem- 
plate looks like installed diffuser. 
Reverse side points out product fea- 
tures, illustrates diffusion pattern, 
and includes addressing space. 

Contact: Lima Register Company, 
Dept. SBS, Lima, Ohio. 


HARDWARE SELF-SERVICE 


Fifty-seven cabinet hardware items 
are individually packed to encour- 
age self-service selling. To prevent 
shopworn stock, each item is packed 
on plastic-covered card, carrying 
sales message and usage information. 

Dealer can mount cards or use 
compact self-service rack, which 
requires only 2%-sq. ft. floor space. 

Two packages, each with layout 
guides, instruction ffolder, and 
prongs, are available. C-200 contains 
hardware for display on dealer’s fix- 
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tures; C-202 includes hardware and 
rack. 

Contact: Stanley Works, Dept. 
SBS, 111 Elm Street, New Britain, 
Conn. 


SANDPAPER DISPENSERS 


Three counter merchandisers are 
now available for the 9” x 11” econ- 
omy size and 3-2/3” x 9” sander size 
Dragon-Skin steel sandpaper. The 
three-color display styles are the 
DS7, containing 12 individually 
packaged 9” x 11” sheets of Dragon- 
Skin; the DS4, with 12 individually 
packaged, ready-crimped, 3-2/3” x 9” 
sheets; and the A-22 combination 
display box that contains six in- 
dividually packaged sheets of each. 

Each merchandiser emphasizes the 
reportedly unique features of Drag- 
on-Skin — clog-free sanding, rasp- 
ing, shaping, and smoothing of 
woods, soft metals, plastics, and 
plaster. 

Contact: Red Devil Tools, Dept. 
SBS, Union, N. J. 


BLADE DISPLAY-SELECTOR 


A display and replacement blade 
selector to assist dealers in selling 
tape rule refills has been announced 
by the Lufkin Rule Co. 

Lithographed in yellow and green, 
the steel display has six broad hooks 
for hanging four lengths of 14”-wide 
blades, and two lengths of %”-wide 
blades. 

The blade selector is a slide chart 
device that designates the proper 
refill for all brands and item num- 
bers. 

Contact: Lufkin Rule Co., Dept. 
SBS, Saginaw, Mich. 


BOX FOR LOCKS 


A new method of lock packaging 
and display allows dealers of Chal- 
lenger locks to maintain stock with 
more variety without increasing 
current inventories. The recently 
inaugurated package, called the 
Strip-Pak, presents an_ efficient, 
easily-opened package design, and 
contains ten locks. Opened by pull- 
ing a wrap-around plastic strip, the 
package is vertical and as wide as 
a single lock box. The Strip-Pak 
fits compactly on dealers’ shelves, 
and is clearly marked so as to be 
easily identified when open. 

Contact: Challenger Lock Co., 
Dept. SBS, 4865 Exposition Blvd., 
Los Angeles, Calif. 


DRILL SELF-SELLER 


Three-color Self-Seller masonry 
drills display, available at no cost 
to dealer, is designed for use on 
counter or wall. 

No. 512 Self-Seller contains mini- 
mum stock of twelve drills in sizes 
from 3/16” to %” diameter. No. 535 
has a larger stock of thirty-five drills 
in same sizes as No. 512. 


see | 
Lag) MASONRY DRILLS 


CARBOLOY. 
... tipped 


Drills have genuine Carboloy (R) 
tips and heat-treated shanks which 
eliminate bending under pressure. 
They drill concrete, cement, masonry, 
and composition materials. 

Contact: Henry L. Hanson Co., 
Dept. SBS, Worcester, Mass. 
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Whatever your paneling needs .. . select from the 
EVANITE BIG THREE ait your jobber’s! 


NEW EVANITE POLY-CLAD PLYWALL 


Half the usual cost of fine wood 
paneling! New baked-on Poly-Clad 
finish protects against fading, mars, 
scuffs and stains. Plywall products 
plants are at Ft. Wayne, Indiana 
and Corona, California. 














| Be co) 


Evans quality—DFPA grade- 
marked—assures you of the finest 
interior and exterior fir plywood. 
Has unlimited building applica- 
tions. Evans is a member of the 
Douglas Fir Plywood Association. 


EVANITE DRIFTWOOD HARDBOARD 


Completely factory-finished in a 
handsome “Driftwood” ivory tone, 
popular Evanite hardboard comes 
in a variety of textures, is econom- 
ical and easy to install. Hardboard 
plant is at Corvallis, Oregon. 


It pays to buy Evanite Building Products from your Plywood Jobber 


EVANS PRODUCTS COMPANY ¢ PLYMOUTH, MICHIGAN 
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CERAMIC TILE EXHIBIT 


WiG@) CERAMIC TILE 


Multi-colored Vico ceramic tile ex- 
hibit holds 27 different samples. 
Samples of tile blocks can be re- 
moved and changed as desired, as- 
suring that display will reflect cur- 
rent trends. 

Unit constructed of heavy-duty, 
satin-finished metal, standing 28” x 
27” x 9”. It may be viewed from all 
sides. 

Contact: Amsterdam Corp., Dept. 
SBS, 285 Madison Ave., New York 
oa 2. 


SOUTHERN PINE PROPS 


Dealer sales aids are available for 
close tie-in with Southern Pine Assn. 
advertising. 

Reflective signs, 4” x 12”, are pre- 
pared for truck bumpers and store 
display. Also available are decals 
measuring 4” x 7”. Reflector signs 
and decals have black lettering on 
yellow background — weather re- 
sistant, too. Association offers free 
newspaper ad mats. 














Contact: Southern Pine Assn., 
Dept. SBS, National Bank of Com- 
merce Bldg., P. O. Box 1170, New 
Orleans 4, La. 


FOUR-DRILL SET 


Four Peak drills are offered by 
Star Expansion Industries in a blue 
plastic case with clear plastic cover 
that folds back to set up for counter 
display or work bench. 

Set consists of one each of 
5/16”, %”, and %” masonry drills, 


%”, 
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shanks of which fit standard 3/16” 
electric or rotary hand drills. Star 
Peak carbide drills penetrate up to 
3” in depth. Spiral flutes discharge 
pulverized masonry from hole. 

Star Peak drills are also available 
separately from 3/16” through 1%”. 

Contact: Star Expansion Indus- 
tries Corp., Dept. SBS, Mountain- 
ville, N. Y. 


FENCING DISPLAY CARD 


An unusual 13” x 14” counter dis- 
play card shows an actual sample of 
Non-Climbable residential and in- 
dustrial fencing attached in die cut 
slots. Board is formed so that viewer 
gets a third-dimensional effect when 
looking through the fencing at the 
illustration of a boy and dog. 


Copy on card calls attention to 
the 2” x 4” mesh size of the fence, 
its ease of erection, durability, and 
the fact that it is manufactured from 
electric furnace steel. 

Contact: Northwestern Steel and 
Wire Co., Dept. SBS, Sterling, IIl. 


REDWOOD MERCHANDISING 


A ready-made redwood point-of- 
sale merchandising program has 
been made available to lumber 
wholesalers and retailers throughout 
the U. S. by the California Redwood 
Association. 

The merchandising kit, designed 
to increase sales of high-quality, up- 
per-grade redwood, contains match- 
books, window streamers, door stick- 
ers, product tags, package stickers, 
stationery stickers, and counter-top 
literature dispensers for CRA book- 
lets. 

Other material offered in this pro- 
motional packet includes publicity 
folders, free ad mats, envelope stuff- 
ers, information on CRA-prepared 
movies, revised pattern and stand- 
ard specifications booklets, data 
sheets, and “idea” booklets. 

Contact: California Redwood Asso- 
ciation, Redwood Dealer Service, 
Dept. SBS, 576 Sacramento St., San 
Francisco 11, Calif. 


HARDWARE DISPLAYS 


Complete gliding door hardware de- 
partment, covering less than three 
sq. ft., shows customers how hard- 
ware is mounted and operates. 

Each of seven displays contains 
colorful blue wire display rack 41” 
high, 19” wide, and 18” deep; minia- 
ture installation; and assortment of 
door pulls. 

Compact rack holds 36 sets of fully 
packaged hardware in all popular 
sizes. 

Contact: Kennatrack Corp., Dept. 
SBS, 1949 N. Cicero Ave., Chicago 
39, Ill. 


VINYL COVERING DISPLAY 


General Tire & Rubber Co.’s build- 
ing materials division is offering 
colorful Bolta-Top display stand to 
dealers. Adjustable to either 32” or 
46” widths, stand holds 12 rolls of 
vinyl counter material. A real space- 
saver, it is only 26” deep. 


Contact: General Tire & Rubber 
Co., Building Materials Division, 
Dept. SBS, Englewood Avenue, 
Akron 9, Ohio. 
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ANNOUNCING... 


the new © URT! S policy 


of distribution 


It is now our policy to market our products through independent distributors 
that we may better serve those who sell, install and use Curtis products. 


This important change in the policy of Curtis Companies Incorporated was taken only 
after an intensive study of the potential market for our products and a close examination 
of the various methods of distribution available. 


This decision was based on two clearly evident factors: 

1. The enormous potential of the market for Curtis products. 

2. The proved ability of independent distributors to distribute, sell, stock and service 
Curtis products. 


Curtis has already initiated a program to distribute through carefully selected inde- 
pendent distributors strategically located in major marketing areas. 


Frank B. Kreider 
Vice President —Sales 


Mr. Lumber Dealer, the benefits to you 


are many: see co 
This new distribution policy is 


but one of a number of impor- 
tant steps that are being taken 
by the Curtis Companies In- 
corporated. Every phase of our 
business is being re-examined 
so that we may serve with 
greater efficiency our distribu- 
tors, their dealers, their builder 


1. Quick availability of ample stocks for prompt 
delivery. 


2. Advantages of mixed-car service for lower 
costs. 


3. Lower total capital investment required. 
. Faster credit in your local trading area. 


5. Help in maintaining balanced inventory and 
reorder levels. 


. Local sales, merchandising and sales training 


CURTIS 


SOUTHERN 


aid to sell profitably in today’s quality market. 


. One source for a complete line of top-quality 


doors, windows and cabinets. 


. Direct communication with Curtis, on 
policies affecting your business, maintained 
through regularly scheduled meetings of 
Curtis Distributor Advisory Panel. 


customers and, mostimportant, 
the ultimate users of our prod- 
ucts. Curtis Companies Incor- 
porated, Dept. SBS-9.59, 
Clinton, Iowa. 


BP Bae 


é 


COMPANIES INCORPORATED /CLINTON, IOWA 


Individuality and Quality in doors, 


windows and FashionWood’® cabinets 
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WOOD PANELING EXHIBIT 


Wall-type display exhibits various 


types of Harbor prefinished hard- 
oon wood paneling. 


in the building | tielo 








Display is composed of large head- 

Agi: 2 | er board measuring 4’ x 1%’ and 

Fire > si . | nine individual samples hung from 
ae aS] Op ms “iy SS y | header board by “s” hooks. Each 

: LoS sample is 20” x 8”. Nine types of 

wood finishes are available. Smaller 

“flop-down” wall display is offered 


B > | | | . , | with header piece measuring 1%’ 
CS VV O es — | square and samples measuring 4” x 
ie " 12”. 
the original Contact: Harbor Plywood Corp., 
Meeting the growing demand for fire safety Dept. SBS, General Offices, Aber- 
with economy in office, apartment, com- one, wae. 
gypsum mercial and institutional buildings is the 
big job for which Firestop Bestwall was CEILING TILE TEST 
designed. 
: % ¢ Selling demonstration any dealer can 
inet: Bestwalt is the first drywall use to boost sale of ceiling tiles is 
material to provide up to one hour fire re- this “Durolite” scrubbability test. 
sistant, load-bearing walls and ceilings with Take some dirt or sweepings from 
one layer application on both combustible store's floor. Smudge at over piece 
di ‘ ‘ of Insulite’s “Durolite” ceiling tile. 
and incombustible framing . . . two hours | Sprinkle with cleanser. Then, with 
with two layer application. brush and water, scrub tile clean. 
No other fire-rated gypsum wallboard 
has been proven in as many different con- 
structions and received as many approvals 
as Firestop. 
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Mincaelicte 


WYZel ll elelel ae! 


Join the national trend to greater fire 
safety in all kinds of construction and share 
in the increased sales and profits that can be 
yours by promoting the recognized leader, 
Firestop Bestwall Gypsum Wallboard. 


Your Bestwall representative 
has the facts—call him today. 


FIREPROOF GYPsyy, 





“Durolite’ comes in white and 
| light ivory colors, sizes 12 x 12, 
8UILDIN gopuct> | 12 x 24, 16 x 16, and 16 x 32 in %” 
GP thickness. It has flanged tongue-and- 
groove joint for easy application. 


BESTWALL GYPSUM COMPANY -: Ardmore, ‘yetaasiioueal Contact: Insulite, Dept. SBS, 500 
Plants and offices throughout the United States Investors Bldg., Minneapolis 2, Minn. 
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_, INFORMATION CENTER 


yp BOOKLETS © NEW PRODUCTS © ADVERTISEMENTS 
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Help yourself to free literature 
and more details on any prod- 
ucts or advertisements in this 
issue. 


Instead of writing a dozen different manufacturers for free 
literature and more information on new products, just insert 
in the appropriate space provided on one of these postage- 
free cards the key numbers of the items in which you are 
interested, and drop the card in the nearest mail box. 

Use the cards also to get details on any advertisement— 
just insert the name of the company and page number in the 
space provided, 


Southern Building Supplies pays the postage! 
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These cards 
can help 


you get 
valuable 
information 


Postage No Postage 
Will be Paid 


by 
Addressee 


BUSINESS REPLY CARD 


7 CLASS PERMIT NO. 582, SEC. 34.9, P. L. & &%., ATLANTA, GA. 


Southern Building Supplies 


806 PEACHTREE ST., N. E 
ATLANTA 8, GEORGIA 


Postage No Postage 
Will be Paid Stamp Necessary 


by | - e 
in the 
Addressee United States 


Southern Building Supplies 


806 PEACHTREE ST., N. E 
ATLANTA 8, GEORGIA 
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101 Weatherstrip Catalogs — Four 
new catalogs describing its combina- 
tion sash balance weatherstrip, full 
jamb metal weatherstrips, kerf type 
metal weatherstrips, and nail-on type 
metal weatherstrips, are available 
from W. J. Dennis & Co., Dept. SBS, 
> i ae Kenneth Avenue, Chicago 
41, Ill. 


102 Screen Components, Hardware 
— In addition to its A.LA. Home- 
shield Bulletin No. 35-P-12 on screen 
and storm sash components, Ameri- 
can Screen offers Bulletin HS-2 on 
Homeshield screen components for 
patio, porch, and pool enclosures, 
and A.I.A. File No. 27-A on Har- 
Vey sliding and folding door hard- 
ware. Each folder includes features, 
specifications, and construction in- 
formation. American Screen Prod- 
ucts Co., Dept. SBS, 61 E. North 
Avenue, Northlake, II. 


103 Paint Products — Colorful bro- 
chures describe Prim Alkyd flat wall 
paint, Veri-Quick vinyl latex primer 
sealer, Mildont mildew-resistant prep 
wash and enamels, clear finishes, 
Aqua Chek clear masonry water- 
proofer, and MultiTint paints in all 
finishes and colors. The H. B. Davis 
Co., Dept. SBS, Bush & Severn 
Streets, Baltimore 30, Md. 


104 Wrought Iron Railings and Col- 
umns — A new four-page catalog 
shows the simplicity of new heavy- 
weight railing, plus a variety of 
column designs. Newly-added out- 
door lantern posts and lanterns are 
included. Catalog gives complete 
dealer merchandising program. Versa 
—" Co., Dept. SBS, Lodi 4, 
io. 


105 Western Pine — 101 Home Ideas 
— Full-color booklet shows 24 pages 
of provocative ideas for building and 
remodeling with the ten species of 
western pine. Single copies free; 
quantity rates available from the 
Western Pine Assn., Dept. SBS, 
Yeon Building, Portland 4, Ore. 


106 Hardboard Uses — A new eight- 
page booklet, “How to Use Weyer- 
haeuser Hardboards” includes detail- 
ed drawings and descriptions on 
structural practices and principles. 
Photographs and drawings show uses 
and application procedures of Weyer- 
haeuser Weytex, Weylite, and Wey- 
base hardboard in typical new- 
building, remodeling, attic, garage, 
and farm use. Silvatek, Box S, 


Weyerhaeuser Timber Co., Dept. 


SBS, Tacoma 1, Wash. 


107 House Siding Finishes — “Nat- 
ural Finishes for House Sidings” by 
John Reno gives pertinent data on 
the kinds, applications, and cost of 
natural finishes for redwood, cedar, 
and oh ga The Pacific Lumber 
Co., Dept. SBS, 35 East Wacker 
Drive, Chicago 1, IIl. 


108 Aluminum Siding — Folder de- 
scribes and gives sales pointers on 
Tripl-Tite painted aluminum siding. 
Also shows new and_ remodeled 
homes sided with Tripl-Tite alumi- 
num. National Metal Products Co., 
Dept. SBS, 2 Gateway Center, Pitts- 
burgh 22, Pa. 


109 Window Sash Balances — The 
Spiralflex weatherstrip-sash balance 
is described in a catalog sheet. The 
unit does not need individual part- 
ing bead and assures plumb installa- 
tion. It has spiral balances. Caldwell 
Manufacturing Co., Dept. SBS, 64 
a Street, Rochester 14, 


110 Ready-Mix Concrete Equipment 
— Details are available on the Wins- 
low Ready-Mix plant installation, 
with specific reference to the cost, 
operation, and return on investment 
of the Binanbatch. Winslow Scale 
Co., Dept. SBS, 25 & Haythorne, 
Terre Haute, Ind. 


111 Aluminum Rail — Literature de- 
scribes and illustrates Adjusto-Ease 
decorative iron and Homecraft alu- 
minum rail for level or stair instal- 
lations. Available in 3’-4’-5’ lengths 
for do-it-yourself trade. Elite Fab- 
ricators, Dept. SBS, Bel Air, Md. 


112 Home Buyer’s Guide — Booklet 
gives helpful information on house- 
buying, including such considera- 
tions as neighborhood, lot, roofing, 
insulation, kitchen, hot water, bath- 
room, plumbing, electrical system, 
basement, attic, heating, cooling, and 
financing. Southern Pine Assn., Dept 
SBS, Box 1170, New Orleans 4, La 


113 Deeorative Door Lights — Cata- 
log describes and gives specifications 
for Royalite packaged, glazed flush 
door inserts, decorative moldings and 
lights, Royalouvers, and oak thresh- 
olds. Southern Door Lite Co., Dept 
SBS, 46 Westland Boulevard, S.W., 
Atlanta 10, Ga. 


114 Polyethylene Sheeting — Cata- 
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logs, prices, and samples of pure 
polyethylene sheeting in three thick- 
nesses, widths from 3’ to 10’, are 
available from Warp Bros., Dept. 
SBS, Chicago 51, II. 


115 Asphalt Roofing — Detailed in- 
formation on “Top Cover” asphalt 
roofing products is available from 
this Georgia-owned, Georgia-operat- 
ed roofing manufacturer, reportedly 
the most recent producer in Dixie. 
The Piedmont Co., Dept. SBS, P. O. 
Box 577, Douglasville, Ga. 


116 Masonry Fill Insulation — Data 
sheet gives complete information on 
Zonolite’s new water-repellent in- 
sulation for concrete block and cavi- 
ty wall insulation. Tables show re- 
ductions up to 50 per cent in heat 
transfer, résulting in lower heating 
and air conditioning costs. Zonolite 
Co., Dept. SBS, 135 S. LaSalle Street, 
Chicago 3, Ill. 


117 Plaster Reinforcement — A 20- 
page research booklet reports “The 
Crack Resistant Properties of Gyp- 
sum Lath and Plaster Angles Form- 
ed by the Intersection of Walls and 
Walls with Ceilings Reinforced 
with Various Types of Metal Rein- 
forcement.” It shows the superior 
performance of Keycorner’ wire 
mesh, Keystone Steel & Wire Co., 
Dept. SBS, Peoria 7, I}. 


118 Aluminum Siding — Literature 
describes and shows Reynolds alu- 
minum Lifeguard weatherboard sid- 
ing. Siding is available in horizontal 
and vertical panels and finished in 
ten baked enamel colors. Reynolds 
Aluminum Supply Co., Dept. SBS, 
P. O. Box 1367, Atlanta 1, Ga. 


119 Plastic-Finished Panels — Full- 
color catalog covers Marlite’s line 
of plastic-finished hardboard wall 
and ceiling panels. It shows a 
full variety of colors and patterns 
— Hi-Gloss, Marble Panel, Wood- 
panel, plank, block, and Korelock. 
Marsh Wall Products, Inc., Dept. 
SBS, Dover, Ohio. 


120 Asphalt Roofing Materials — 
Four-page catalog insert gives com- 
plete specifications, descriptions of 
uses, and directions for both cold 
and hot applications. It covers as- 
phalt roofing and coatings and ce- 
ments. Lion Oil Co., Asphalt Sales, 
Dept. SBS, El Dorado, Ark. 


121 Fir Plywood Facts — Available 
to dealers and their employees is 
a 48-page pocket-size fir plywood 
guide which includes basic grade- 
use data, advantages, and much 
“know-how.” Douglas Fir Plywood 
Assn., Dept. SBS, 1119 A _ Street, 
Tacoma 2, Wash. 


122 Plastic Water Putty — Catalog 
sheet shows home uses for Durham’s 
Rock-Hard water putty, explains 
how to color it, and lists types of 
customers who find it ‘indispens- 
able.” Donald Durham Co., Dept. 
SBS, Box 804-0, Des Moines, Iowa. 


123 Recessed Oven and Range Units 
— A full-color brochure gives in- 
formation and_ specifications for 
Modern Maid built-in ovens and 
top units. It includes distributor 
propositions to dealers of sales dis- 
play space and salesmen to call on 
builder trade. Tennessee Stove 
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Works, Dept. SBS, Chattanooga 1, 
Tenn. 


124 Steel Attic Stairs — Descriptive 
literature gives illustrations and 
specifications for the low-cost TFC 
Metal-Fold disappearing stairway. 
Price lists are supplied on request. 
Tennessee Fabricating Co., Dept. 
SBS, 1490 Grimes, Memphis 6, Tenn. 


125 Masonry Wall Reinforcement — 
Builetin gives specifications and 
shows Dur-O-waL masonry wall 
reinforcement with cavity, bonded, 
coursed, or stacked course masonry 
wall, and wall with plaster. Dur- 
O-waL Products of Alabama, Inc., 
Dept. SBS, P. O. Box 5446, Bir- 
mingham 7, Ala. 


126 Hardwood Flooring “The 
Hardwood Flooring Handbook,” a 
manual for retail lumber dealer 
salesmen, and “How to Install Hard- 
wood Strip Floors Over Concrete 
Slabs” contain essential information 
on hardwood flooring. The Atlanta 
Oak Flooring Co., Dept. SBS, 920 
Glenwood Avenue, S. E., Atlanta, Ga. 


129 Wood Window Designs — Folder 
is available on M W Distributors’ 
new D-Lite window with diamond- 
shaped light areas. Another folder, 
entitled “Does Your Home Have 
Curb Appeal?” shows different styl- 
ing of the complete line of R-O-W 
removable wood windows with Lift- 
T-Lox balance springs. M W Distrib- 
utors, Dept. SBS, Rucky Mount, Va. 


130 Sash Balance and Metal Weath- 
erstrips — Southern Metal’s one- 
piece sash balance and weatherstrip 
is described and illustrated in Cata- 
log 57J. Catalog 57B has pictures 
and specifications for a complete 
line of thresholds and weatherstrips. 
Southern Metal Products Corp., Dept. 
SBS, 1775 Airways Blvd., Memphis 
14, Tenn. 


131 Pressure-Treated Lumber — 
“Safeguard Building Dollars With 
Wolmanized Pressure-Treated Lum- 

” is a 16-page brochure _illus- 
trating applications of lumber treat- 
ed against deterioration from rot- 
producing fungi and termites. Kop- 
pers Co., Inc., Dept. SBS, 750 Kop- 
pers Building, Pittsburgh 19, Pa. 


132 Aluminum Jalousies — Conven- 
tional and unusual uses for Truscon 
jalousies are illustrated in a colorful 
16-page folder. Detail drawings show 
how installations are made in wood 
frame, brick veneer, solid masonry, 
and concrete block. Truscon Steel 
Div., Republic Steel, Dept. SBS, 1050 
Albert Street, Youngstown 1, Ohio. 


138 Hardboard Panels — A 24-page 
catalog entitled “Guide for Builders” 
describes and illustrates exterior 
and interior uses of Masonite hard- 
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board panels. Physical properties of 
the panels, proper methods of work- 
ing with emg and reccommended 
application procedures also are cov- 
ered. The Masonite Corp., Dept. 
SBS, Suite 2037, 111 W. Washington 
Street, Chicago 2, Il. 


134 Aluminum Windows — Twenty 
Ualco aluminum windows and four 
Ualco aluminum curtain wall sys- 
tems are shown and described in a 
new 40-page catalog, which includes 
specifications, sizes, and installation 
details. Also available are individual 
brochures on windows and curtain 
wall. Southern Sash Sales & Supply 
Co., Inc., Dept. SBS, Sheffield, Ala. 


135 Asbestos Cement Products — 
Several brochures and folders show 
Century No. 5 roofing shingles, Apac 
all-purpose board, Linabestos and 
Sheetflextos wallboards for interior 
and exterior use, and lightweight 
corrugated asbestos sheet. Keasbey 
and Mattison Co., Dept. SBS, Am- 
bler, Pa. 


136 Wood Window Walls — Catalog 
No. 591 and dealer selling kit cover 
use of Andersen wood window units 
for residences, institutional build- 
ings, and light commercial struc- 
tures. Strutwall, Flexivents, Beauty- 
Line, Pressure Seal double-hung, 
gliding, casement, and basement 
units shown. Andersen Corp., Dept. 
SBS, Bayport, Minn. 


137 Builder Products — Fully-illus- 
trated 32-page booklet describes 
complete line of Insulite building 
materials, including sheathing, prim- 
ed siding, roof deck, shingle backer, 
ceiling tiles, interior wallboards, 
hardboards, and insulating wool. 
Also, handy application tips are of- 
fered. Insulite Division, Minnesota 
& Ontario Paper Co., Dept. SBS, 500 
— Building, Minneapolis 2, 
inn. 


138 Steel Farm Products — “Farmers 
and Ranchers Handbook” supplies 
76 pages of data on specifications 
and plans for the use of steel ma- 
terials for fencing and roofing on 
farms. It also includes meat-cut 
charts, household helps, teen-ager 
tips. Tennessee Coal & Iron Division 
of U. S. Steel Corp., Dept. SBS, 
Fairfield, Ala. 


139 Steel Frame Buildings — Eight- 
page brochure shows standard sizes, 
details, accessories, and varied uses 
of Dixisteel rigid-frame buildings. 
It also presents all-steel triangular 
or bow-string truss roof systems. 
Atlantic Steel Co., Dept. SBS, Ware- 
house Division, P. O. Box 1714, At- 
lanta 1, Ga. 


140 Vitrified Clay Products — Bro- 
chure describes W. S. Dickey’s cou- 
pling. Booklets are also available 
on Dickey Perma-Line (R) Clay 
coupling/pipe, and _ on fittings, 
drain tile, wall coping, and flue lin- 
ing. W. S. Dickey Clay Manufactur- 
ing Co., Dept. SBS, P. O. Box 2028, 
Kansas City 42, Mo. 


141 Wood Window Units — Three 
folders describe, list full specifica- 
tions, and illustrate Dierks Snap- 
Tite removable window units, stack 
awning, and Light-Lift, double-hung 
window units. Dierks Forests, Inc., 
Dept. SBS, 810 Whittington Avenue, 
Hot Springs, Ark. 


142 Aluminum Nails — Brochure 
shows complete line of Phifer alu- 
minum nails. It explains temper- 
ing and etching of aluminum alloy 
nails. Price list gives dealer costs 
of “job size” boxes and 50-lb car- 
tons. Phifer Wire Products, Dept. 
SBS, Box 12, Tuscaloosa, Ala. 


143 Bonded Asphalt Roofing — An 
eight-page color-illustrated booklet 
contains 22 questions and answers on 
Lloyd A. Fry roofing, including its 
durability, full-value bond guaran- 
tee, cost, fire protection, weather and 
wind resistance, and colors. Fry’s new 
3-tab, 290-pound Shado-Bilt strip 
shingles also are described and shown 
in 13 colors and white. Lloyd A. Fry 
Roofing Co., Dept. SBS, 5818 Archer 
Road, Summit (P. O. Argo), II. 


144 Interlocking Asphalt Shingles — 
A color folder describes and _ illus- 
trates Ruberoid’s asphalt Lok-Tab 
shingles. Four color blends are fea- 
tured. The Ruberoid Co., Dept. SBS, 
ee Avenue, New 


ork 36, 


145 Western Lumber Sources — A 
48-page booklet gives mill person- 
nel, capacity, and facility informa- 
tion on mills producing Douglas fir, 
West Coast hemlock, western red 
cedar, and Sitka spruce lumber. 
West Coast Lumbermen’s Assn., 
Dept. SBS, 1410 S. W. Morrison 
Street, Portland 5, Ore. 


146 Stock Woodwork — A 40-page 
catalog gives specifications, con- 
struction, and application details for 
Curtis wood window styles and 
types. Curtis Companies Service 
Bureau, Dept. SBS, Clinton, Iowa. 


147 Ceiling Tile — A 16-page booklet 
features Celotex’s Hush-Tone and 
Designer ceiling tile in three “idea” 
rooms. It also covers other Celotex 
residential materials. The Celotex 
Corp., Dept. SBS, 120 S. LaSalle 
Street, Chicago 3, III. 


148 Removable Horizontal Windows 
— A four-page folder describes the 
Rimco Slide removable horizontal- 
sliding wood window unit. It em- 
phasizes its styling, economy, weath- 
ertightness, and easy maintenance. 
Rock Island Millwork Co., Factory 
Dept. SBS, Rock Island, Ill. 


149 Prefinished Paneling — Full- 
color 24-page booklet shows line of 
prefinished Weldwood paneling, its 
installation in interiors, plus com- 
plete details for installing in new 
or old construction, over furring, 
plaster and masonry. United States 
Plywood Corp., Dept. SBS, 55 West 
44th Street, New York 36, N. Y. 


150 Fiber Roof Coating — “The Easy 
and Low Cost Way to Repair and 
Renew Roofs” is a folder covering 
the uses of Gardner sy pee 
roof coating. Gardner Asphalt Prod- 
ucts Co., Dept. SBS, P. O. Box 5776, 
Tampa, Fla. 


151 Wood Shutters and Doors — 
Destriptive catalog shows beauty, 
quality, and outlines profits on Wing- 
sine Fit ‘n’ Finish shutters, Wing- 
Crest interior shutters, and Wing- 
Line Shutterfold doors. Sam A. 
Wing Co., Inc., Dept. SBS, 5035 
Willis Avenue, Dallas 6, Texas. 
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152 Wood Paneling — Full-color 
brochures and a folder illustrate and 
describe plywood, Ripplewood, and 
California redwood wall et 
Georgia-Pacific Corp., Dept. SBS, 
Equitable Building, Portland 4, Ore. 


153 Stock Millwork — The “Ideal 
Millwork” catalog contains pictures, 
sizes, and specifications of Ideal All- 
Wethr double-hung window units, 
stack window units, panel doors, 
Glide-and-Fold closet door units, 
sliding door units, screen doors, lou- 
ver doors, window screens, kitchen 
cabinets. Ideal Co., Dept. SBS, Box 
889, Waco, Tex. 


155 Metal Lath, Accessories — Color- 
ful catalog shows metal lath, acces- 
sories, and partition systems of the 
Alabama Metal Lath Co., Dept. SBS, 
P. O. Box 992, Birmingham, Ala. 


156 Truss Lock Plates — Illustrated 
folder details the layout, operation, 
and advantages of Templin truss 
lock plates and trusses. Templin 
Associates, Inc., Dept. SBS, Building 
6, Airbase, Vero Beach, Fla. 


157 Aluminum Screen Doors — Fold- 
ers are available on Vulco aluminum 
window screens, rolled formed and 
extruded aluminum screen doors, 
sliding aluminum screen doors, and 
aluminum screen porch enclosures. 
Vulco catalog of components parts 
for above products also is available. 
Vulcan Metal Products, Inc., Dept. 
SBS, 2801 Sixth Avenue, South, 
Birmingham, Ala. 


158 Incinerators — Donley incinera- 
tors for homes, apartments, and 
other buildings are shown in a new 
catalog. Complete technical data are 
given for flue-fed, floor-fed garden, 
and prefabricated steel] models. Don- 
le rothers Co., Dept. SBS, 13905 
Miles Avenue, Cleveland 5, Ohio. 


159 Aluminum Nails — Colorful 
folder includes A.I.A. file giving 
specifications on Nichols Never-Stain 
aluminum nails in the complete line 
of 24 types. Packing data and in- 
dividual use applications also are 
included. Nichols Wire & Aluminum 
Co., Dept. SBS, 1725 Rockingham 
Road, Davenport, Iowa. 


164 Plyclips — Cleveland Plyclips, to 
eliminate wood blocking on plywood 
roof construction, are prominent in a 
new eight-page catalog. Complete 
specifications are also given on tim- 
ber rings, framing anchors, shear 
plates, aluminum windows, area 
walls, screed and bar supports, and 
other products manufactured by the 
company. Cleveland Steel Specialty 
Co., Inc., Dept. SBS, 3761 East 91st 
Street, Cleveland 5, Ohio. 

166 Woodwork Products — Four 
color booklets include photographs, 
descriptions, and specifications for 
the Bilt-Well Super 7 removable 


window, Bilt-Well casements, awn- 
ing windows, and cabinet units. Two 
folders are available giving details 
on the Bilt-Well glass panel Bel- 
vedere door and Bilt-Well cabinet 
units with birch fronts. Caradco, Inc., 
Dept. SBS, Dubuque, Iowa. 


167 Spun Wool Insulation — Litera- 
ture is available explaining the ad- 
vantages and savings in the use of 
insulation with improved Insulaire 
Spun Wool. Made by a new mineral 
fiber process, the permanent min- 
eral wool insulation comes in fully 
guaranteed bags or tubes in stand- 
ard and odd sizes. Industrial Prod- 
ucts Co., Inc., Dept. SBS, Mt. Pleas- 
ant, Tenn. 


168 Wood Specialty Products — Lit- 
erature containing information about 
Bradley-Southern wood products is 
now available. Trim, moldings, 
thresholds, panels, stair treads, and 
flooring in oak and pine are covered. 
Unit wood blocks in beech and pecan 
are also produced by the company. 
Bradley-Southern Division, Potlatch 
— Inc., Dept. SBS, Warren, 
rk. 


169 Redwood Advantages — The 
economical qualities of Simpson red- 
wood are enumerated in material 
available from this California lum- 
ber firm. The insulation value of 
the wood, its simplicity to work, 
its paint- and stain-holding superi- 
ority, and its resistance to termites 
and decay are all discussed. Simpson 
Redwood Co., Dept. SBS, P. O. Box 
127, Arcata, Calif. 


171 Machine-Made Screens — Liter- 
ature is available on Rudiger-Lang 
Tru-Frame, Tension-tite and Roll- 
Away window screens. The auto- 
matic machine production is said 
to afford the advantages of greater 
uniformity, better quality control, 
and lower cost. Rudiger-Lang ce. 
Dept. SBS, 2701 Eighth Street, 
Berkeley 10, Calif. 


173 Vitrified Clay Pipe — Circular 
describes the Oconee wedge lock, 
a factory-made plastic joint that 
reportedly snaps together instantly. 
Information also is available on 
Oconee’s line of burned clay prod- 
ucts, including vitrified clay pipe, 
vitrified clay fittings, vitrified 
liners, drain tile, and face brick. 
Oconee Clay Products, Dept. SBS, 
Milledgeville, Ga. 


174 Aluminum Weatherstrip — Lit- 
erature is available describing the 
efficiency and durability of MetaLane 
weatherstrip on window units. Met- 
aLane reportedly never loses _ its 
resilient weather-tightness, will not 
corrode or wear, will not discolor 
masonry or woodwork, and always 
keeps windows operating freely. 
Monarch Metal Weatherstrip Corp., 
a SBS, 6343 Etzel, St. Louis 4, 
oO. 


175 Fiberglass Panels — Promotion 
material, including newspaper mats, 
displays, booklets, folders, posters, 
and streamers for plasticoated panels 
and Barclite fiberglass panels are 
now available from Barclay Manu- 
facturing Co., Inc., Barclite Corp. 
of America, Dept. SBS, Barclay 
Building, New York 51, N. Y. 


176 Gypsum Wallboard — Descrip- 


tion of Bestwail freproof gypsum 
wallboard — reinforced with glass 
fibers for simpler application, clean 
scoring and snapping, and crack re- 
sistance — is included im maieriai of- 
fered by Bestwall Gypsum Co., Dept. 
SBS, Ardmore, Pa. 


177 Drawer Slides — Information 
regarding KV drawer slides is avail- 
able. Five slides, ranging from the 
lightweight extension slide to the 
extra heavy-duty model, are de- 
scribed. The slides are said to be so 
constructed as to prevent drawers 
from sagging or sticking. Knape & 
Vogt Manufacturing Co., Dept. SBS, 
Grand Rapids, Mich. 


178 Roofing Shingles — Based on 
just ten colors, the “Color-Tuned” 
line of roofing shingles is the subject 
of informative material offered by 
the manufacturer. Such advantages 
as reduced inventory, freeing capi- 
tal, and faster sales are pointed out. 
Certain - teed Building Products 
Corp., Dept. SBS, Ardmore, Pa. 


179 Redwood Lumber Products — 
Dealers may obtain informative lit- 
erature concerning Noyo redwood 
sidings and moldings. The company 
prides itself on careful milling, ship- 
ping, and high quality maintenance 
of its certified KD, treated, or nat- 
ural redwood. Union Lumber Co., 
Dept. SBS, Fort Bragg, Calif. 


180 White Fir Lumber — Details on 
kiln dried TW&J white fir lumber 
are available, covering its qualities, 
uses, sizes, and delivery information. 
Information also covers TW&J white 
fir lineal moldings and flush door 
cut stock. Tarter, Webster & John- 
son, Inc., Dept. SBS, P. O. Box 3498, 
San Francisco 19, Calif. 


181 Sliding Glass Doors — Informa- 
tion concerning the competitively 
priced Britt sliding glass door — 
with frame and vents that accom- 
modate standard and %” insulated 
glazing — can be obtained from Britt 
Sliding Door Corp., Dept. SBS, P. O. 
Box 6735, Houston 5, Texas. 


182 Millwork Products — Informa- 
tion concerning all types of mill- 
work products — Satin Seal door and 
window units, by-passing and pocket 
door frames, windows, frames, lou- 
ver doors and blinds — may be 
obtained from the Huttig Sash & 
Door Co., Dept. SBS, St. Louis 10, 
Mo. Also catalogued are addresses 
of representatives, assembly plants, 
and warehouses. 


183 Fireplace Units — Construction 
information is available for five 
Heatform models of various sizes 
— each reported to accommodate 
any design of single or multiple 
opening fireplace. Also available at 
nominal cost is a 52-page book con- 
taining information about 88 Heat- 
form fireplace designs selected from 
national competitions. Superior Fire- 
place Co., Dept. SBS, 4325 Artesia 
Avenue, Fullerton, Calif. 


184 Steel Buildings — Information 
on the Cuckler Steel Span profit 
building plan is available to dealers 
from Cuckler Steel Span Co., Dept. 
SBS, Monticello, Iowa. 


185 Extra-White Cement — Informa- 
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tion on uses, advantages, and spec- 
ifications of Trinity White portland 
cement — claimed to be the whitest 
of all cements — is available from 
Trinity White Division, General 
Portland Cement Co., Dept. SBS, 
Chicago, IIl. 


186 Millwork Products — Informa- 
tion concerning manufacture, treat- 
ment, finger jointing, and shippin 
of its standard items, plus mold- 
ings, interior trim, and oo panels, 
is available from the Ralph L. Smith 
a Co., Dept. SBS, Anderson, 
alif. 


187 Removable Window — Informa- 
tion concerning 1866 Curtis Wood- 
work products is available from this 
Atlanta wholesaler and jobber of 
building materials. Particular atten- 
tion is paid to the Curtis Style-trend 
removable window, a product said 
to be weathertight, easy to paint, 
to install, and to operate. Other fea- 
tures include new outside casing 
design for masonry, brick veneer, or 
frame construction without mitered 
corners. Zuber Lumber Co., Dept. 
SBS, P. O. Box 964, Atlanta 1, Ga. 


188 Natural Wood Shakes — A color- 
illustrated booklet shows the natural 
beauty, colors, and texture of Shak- 
ertown wood cedar shakes. It shows 
various applications for the shakes, 
such as gable ends, fence partitions, 
wainscoting, and windscreens. Illus- 
trations and information also are 
furnished for Shakertown jiffy cor- 
ners, sidewall shakes, heavy-duty 
stain, handsplit shakes, and Shaker- 
town lumac units. Shakertown 
Corp., Dept. SBS, 20310 Kinsman 
Road, Cleveland 22, Ohio. 


189 Acoustical Products — A 32-page 
illustrated catalog describes the 
acoustical products line of the Simp- 
son Logging Co., including Forestone 
fissured woodfiber tile, ceiling board, 
standard and random drilled acousti- 
cal tile, roof deck, fissured mineral 
tile, metal acoustical units, perforat- 
ed cement asbestos board, and per- 
forated hardboard. Simpson Logging 
Co., Dept. SBS, Shelton, Wash. 


196 Adjustable Louvers — Descrip- 
tive folders are available on Leslie 
Adjust-A-Pitch series LX king-size 
louvers, fixed triangular louvers, and 
Leslie’s rotary turbine ventilators, 
stationary-type, or revolving head- 
type ventilators. Literature includes 
octentions, specifications, sizes, and 
dimensions. slie Welding Co., 
Dept. SBS, 2943 W. Carroll Avenue, 
Chicago 12, II. 


191 Shellac and Primer — Folder 
gives description and_simple_in- 
structions for using Fulton Pure 
Shellac to finish new or scraped 
floors, to finish unpainted furniture, 


90 


cabinets, paneling, shelving, and to 
prime and seal walls and woodwork. 
It also describes Fulton Q-Dee Prim- 
er — said to prime, seal, and kill 
stains on any type surface. Fulton 
eee Co., Dept. SBS, Sumter, 


192 Window, Door Screen Frames — 
“Manufacturing Methods and As- 
sembly Order Manual” gives step- 
by-step illustrated information on 
Aluma-Fab window and door screen 
frames. Detailed specification sheets 
are included on aluminum window 
and screen door frame and acces- 
sories, aluminum combination storm 
window materials, triple-track and 
triple-tilt storm window materials, 
and aluminum storm door frames 
and accessories of the Southeastern 
Tool & Die Co., Dept. SBS, P. O 
Box 263, Birmingham 2, Ala. 


193 Metal Building Products — Cat- 
alog describes complete line of 
Quaker State metal building prod- 
ucts for farm, home, and industry. 
Separate pages are available on such 
items as aluminum soffit material 
in rolls, galvanized re-usable footer 
forms, and pre-formed aluminum 
and galvanized termite shield. Quak- 
er State Metals Co., Dept. SBS, 
Lancaster, Pa. 


194 Plastic Finished Paneling—Full- 
color booklet describes uses of dec- 
orative wallboard, showing its in- 
stallation in kitchens, bathrooms, 
and playrooms, in tile and pearltone 
finishes, as well as wood-grained 
and marble-tone hardboard. A spe- 
cial section is devoted to company’s 
new perforated hardboard. Panel- 
board Manufacturing Co., Inc., Dept. 
4 222 Pacific Street, Newark 5, 


195 Builders’ Lock Information — 
A new eight-page “Builders Book- 
let” No. 688 illustrates beauty, con- 
venience, and dependability of 
Schlage locks. It includes complete 
selection of lock and escutcheon de- 
signs, exploded views of lock assem- 
blies, and concise installation in- 
structions. Schlage Lock Co., Dept. 
SBS, P. O. Box 3324, San Francisco 
19, Calif. 


196 Display Equipment — Illustrated 
folder, price list, and separate cata- 
log sheets are available on Multiplex 
all-steel display and selling equip- 
ment, including upright NRLDA vis- 
ual display boards, swinging door 
merchandisers for doors, paneling 
and lumber specialties, swinging 
wing displays, small floor or counter 
merchandisers, and home planning 
book wings. Multiplex Display Fix- 
ture Co., Dept. SBS, 910 N. Tenth 
Street, St. Louis 1, Mo. 


197 Building Specialties — [Illus- 
trated folder is available on Witten 
building specialties, including cast 
iron and aluminum foundation vents, 
cast iron carport columns, brackets, 
and ornamental iron railing, alumi- 
mum thresholds with vinyl weather- 
stripping, ornamental aluminum 
screen door designs, reversible slid- 
ing docr hardware, and folding door 
hardware. Witten Metal Products 
Co., Dept. SBS, 310 East Long Street, 
Gastonia, N. C. 


198 Plywood Sales Aids — Willam- 
ette Valley Lumber Co. offers folders 


describing dependability and other 
features of Teco-tested plywood. One 
folder shows all Teco grade stamps, 
giving uses. Additional] folders fea- 
ture other Willamette products. Wil- 
lamette Valley Lumber Co., Dept. 
SBS, Dallas, Ore. 


199 Hardboard Finishing — Six-page 
A.A. booklet No. 23-L gives gen- 
eral finishing tips and detailed finish- 
ing suggestions for Evanite hard- 
boards, with flat wall paints, enamels, 
colored stains, clear or natural 
finishes, and exterior painting. Hard 
board Division, Evans Products Co., 
Dept. SBS, Corvallis, Ore. 


200 Special Prefab Lites — Familar 
shapes in door inserts, glazed with 
exciting art glass in striking patterns 
of gold and black, described in color 
brochure. The Visador Co., Dept. 
SBS, 940 Visador Rd., Jasper, Texas. 


201 Poly-Clad Plywall — Descrip- 
tive folders are available on Poly- 
Clad Plywall, with information on 
installation, care, and maintenance. 
Literature includes _ illustrations, 
specifications, sizes, and dimensions. 
Plywall Products Company, Inc., 
Dept. SBS, P. O. Box 625, Fort 
Wayne, Indiana. 


202 Aluminum Windows — Details 
on Ware residential aluminum win- 
dows are available in an illustrated 
booklet, containing qualities, sizes, 
specifications, and full size details 
on installation. Ware Laboratories, 
Inc., Dept. SBS, 3700 N.W. 25th St., 
Miami, Fla. 


203 Block Anchor Bolts — Catalog 

sheet describes Stepco concrete an- 

chor bolts, with photographs show- 

ing application. Steel Products Mfg. 

Dept. SBS, P. O. Box 25, Tocca, 
a. 


204 Moisture Register — Technical 
data is offered on electronic instru- 
ments. Model 5 can be used on hard 
and soft woods, from peeled logs to 
finished product. Moisture Register 
Co., Dept. SBS, P. O. Box 910, Al- 
hambra, Calif. 


205 Sash Hardware — Illustrated 
catalog available to dealers includes 
basic material on sash hardware. 
Grand Rapids Hardware Co., Dept. 
SBS, 560 llth St., N. W., Grand 
Rapids 2, Mich. 


206 Two-Way Panel Saw — Product, 
which can cross-cut tileboard, ply- 
wood, plastic laminates, and hard- 
board, is described in literature. 
Richard C. Bennett Mfg. Co., Dept. 
SBS, Box 331, Laceyville, Pa. 


207 Aluminum Louvers — Details 
contain specifications on complete 
line of aluminum and galvanized 
LoManCo louvers. Louver Mfg. Co., 
Dept. SBS, 3603-SB, Wooddale Ave., 
Minneapolis, Minn. 


208 Hardware Brochure — Fourteen 
page brochure features eye-catching 
exterior and interior hardware in- 
stallations to help home-owner- 
builder select proper decorative and 
functional pieces. Full-color illustra- 
tions simplify selection of correct 
hardware for various architecture. 
Medalist Hardware Div., National 
Lock Co., Dept. SBS, Rockford, III. 
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K-V OFFERS YOU the most complete line 

of drawer slides on the market today for 

every type of installation. Fast-selling 

too, because builders and householders 

recognize their quality and performance. 

Well designed, sturdily constructed; keep 

drawers from sagging or sticking. Quickly No. 1300 drawer slide. 

and easily installed. Ask AE ake Lightweight extension slide. Up to 
ae Coen? ee: Fe PO ey soe 50 pound capacity. Ball bearings, nylon 
representative about this great line—soon. rollers. Sizes 12” to 28”. 


No. 1100 drawer slide. ideal for kitchen and other home cabinets. Full 25 No. 1400 drawer slide. (Full-Extension) Self-lubricating frictionless bearings; 
pound capacity. Nylon rollers. Sizes: 18” to 24’ won't sag under 100 Ib. loads at full extension. Sizes: 12” to 38”. 


No. 1600 drawer slide, with 100 Ib. load. Closes automatically when drawer ¢No. 1700 drawer slide. (Full-Extension) Extra heavy-duty, fully progressive. 
is within 6” of closing. Ball bearing nylon rollers. Sizes: 17” to 27”. No strain even under loads of 100 pounds or more. Sizes: 17” to 27”. 


Knape & Vogt Manufacturing Company, Grand Rapids, Michigan 


MANUFACTURERS OF ADJUSTABLE SHELF HARDWARE, SLIDING AND FOLDING DOOR HARDWARE, CLOSET AND KITCHEN FIXTURES AND HANDY HOOKS FOR PERFORATED BOARD 
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Casey 


F. C. Russell Co... . VICTOR B. CASEY 
has been elected executive vice- 
president and general manager of 
this manufacturer of windows and 


doors, in complete charge of all 
company operations. Casey joined 
the company as assistant to the 
president, last April becoming 
vice-president. He formerly was 
vice-president and manager of 
Stanley Building Specialties West- 
ern Co., El Monte, Calif. STUART 
MILLS is the recently-elected sec- 
retary and treasurer. Mills joined 
the company in 1950. In 1951, he 
Was Named assistant treasurer, be- 
coming secretary in 1957. 


Masonite Corp... . EARL W. HAD- 
LAND, for 12 years the company’s 
manager of dealer sales, has been 





IMMEDIATE SHIPMENT 
when your order 1s received! 


You can always depend upon America’s oldest and largest 
manufacturer of residential window operative hardware and 
weatherstripping for prompt, efficient service. Stocks in our Grand 
Rapids plant and our Atlanta warehouse are maintained at such 
high levels that we can assure you shipment when your order 


is received. 


Our continuous research and development has resulted in many 
new and basic advancements. In our all-out effort to give you the 
best for less, savings effected through our mass production program 
aré immediately passed on to our customers. 

We are represented throughout the ration by a staff of expe- 
rienced sales engineers who stand ready to help you solve any 
special problem that may arise. We consider it a privilege and a 
pleasure to be of service to you... call on us any time! 


Write FOR ILLUSTRATED CATALOG 


GRAND RAPIDS HARDWARE CO. 


QUALITY LEADERS IN SASH HARDWARE FOR OVER 60 YEARS 


560 — 11th STREET, N. W. 
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GRAND RAPIDS 2, MICH. 


Hadland Moore 
appointed to the newly-created 
post of general merchandise man- 
ager. Starting as office boy with 
the company when it began busi- 
ness in 1926, Hadland worked his 
way up in various offices and field 
positions. He became manager of 
the Chicago division in 1942, and 
manager of dealer sales in 1947. 
D. J. MOORE has been promoted 
from manager, Chicago dealer di- 
vision, to eastern sales manager, 
building products department, with 
headquarters in Chicago. Moore 
joined Masonite in 1931, becoming 
a dealer salesman in the Midwest- 
ern division in 1933. He was named 
manager of the northwestern divi- 
sion, with headquarters in St. Paul, 
in 1948. Two and a half years later 
he returned to Chicago to become 
manager of the Midwestern divi- 
sion. 


Schenck Meyer 
Certain-teed Products Corp. . 

J. PHILIP SCHENCK has been ap- 
pointed manager of the company’s 
York, Pa., plant. Schenck was for- 
merly plant manager of Certain- 
teed’s Savannah, Ga., plant. Dur- 
ing the past 33 years, he has held 
positions in Savannah and Kansas 
City plants. PAUL E. MEYER, for- 
merly plant manager at East St. 
Louis, Ill., succeeds Schenck as 
plant manager in Savannah. 


Reynolds Aluminum Supply Co. 

. EDWARD B. ROGERS, Richmond 
territory salesman, has been named 
assistant to Branch Manager WAL- 
TER J. GANS JR., responsible for 
operations and inside sales. Rogers, 
with the company since 1939, is a 
native of Birmingham, Ala., and 
has been in Richmond since 1953. 
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Masonite’s new P A 
--the hottest profit line in years! 


Here it is—the exciting Panelok® wall system that’s winning builder and consumer favor 
fast. Why? Because it’s the first paneling ever to offer handsome factory grained walnut 
finishes at a sensible price and it’s a working wall to boot! Hidden lockstrips between 
the panels support shelves, racks, cabinets and other Adjust-A-Bilt * accessories which 
can be changed in seconds without harm to the surface! For you, Panelok means better 
profit right away; here’s why: 

There’s nothing like it anywhere—meaning wide-open sales possibilities. It sells—at 
50% markup—for less than cost of many prefinished plywood panels. And built-in 
future sales of accessories are assured. 


There’s no limit to the market—ideal for new homes, remodeling, commercial and indus- 
trial applications. Sales opportunities almost unlimited! 

The amazing Panelok wall system is yours to feature in 2’ x 8’ panels of sturdy 
Masonite® hardboard in four beautiful Royalcote® wood-grain finishes, or unfinished 
ready for painting. 

Find out now about the tremendous profit possibilities and the hard-hitting promo- 
tion package that await your first Panelok order. Contact your Masonite wholesaler 
or representative, or write to Masonite Corporation, Dept. SBS-9, Box 777, Chicago 
90, Illinois. 





m2Lb.a. suupeen Paonucts EXPOSITION NA A SS ec) NJ | i il Fe ro ot 


CLEVELAND, OHIO « NOV. 14-17. 


CORPORATION 


*Reg. T.M. U.S. Pat. Off. by L. A. Darling Co ®Masonite Corporat nufacturer of quality panel products. 
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Walker Klein 


Caloric Appliance Corp... . HARRY 
S. WALKER is newly-appointed di- 
rector of sales, responsible for all 


Marlite potic-ruiser yx 


re 


sales operations. VICTOR L. KLEIN 
has been named to the recently- 
created position of director of ad- 
vertising and promotion, including 
all media and literature advertis- 
ing and sales promotion for appli- 
ance and architectural products. 
Walker previously was sales pro- 
motion manager, beginning as a 
sales representative in the South- 
western Division and later serving 
as sales manager. He attended 
Tulane and Loyola Universities in 
New Orleans, La. Klein, a graduate 
of Bucknell University, joined Ca- 
loric in 1951 as advertising manager. 


E 
= 


eeeer © 


i808 Beep 


Powerful Advertising and Sales Aids 
help you sell new Marlite Random Plank 


Consistent advertising in leading national consumer magazines such as BETTER 
Homes anv GarpeNs, Farm JourNnat, Sunset, Poputar Science and 
Poputar MecHaANnics is pre-selling your building and remodeling prospects. 
Ads in additional publications reach the architect, builder, contractor, busi- 


nessman in your community. 


Tie in with this powerful program. Put these free sales aids to work for 
you and establish your store as Marlite Random Plank headquarters: 1. Full- 
color envelope stuffer 2. Full-color counter display (shown above) 3. Wall 
display of actual samples 4. New ad mats and radio spots 5. Colorful wall 


banner 6. New color deck. 


Start making money with Random Plank—Marlite’s newest and most ex- 
citing product for random-effect walls in any room. Call your wholesaler now, 
or write Marlite Division of Masonite Corporation, Dept. 997, Dover, Ohio. 


<-’ Marlite 


plastic-finished paneling 


ANOTHER QUALITY PRODUCT OF MASONITE® RESEARCH 
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Simpson Redwood Co... . GILBERT 
L. OSWALD has been named gen- 
eral manager, assuming com- 
plete responsibility for manage- 
ment of Simpson’s northern Cali- 
fornia properties and facilities. 
Oswald came with Simpson in 
1946, joining the California opera- 
tions in 1958 as assistant general 
manager. GORDON J. MANARY, con- 
nected with the lumber industry 
for over 40 years, will continue 
as company vice-president until 
his retirement, and will act as 
advisor to California operations. 
Manary will do special assign- 
ments for Simpson Timber Co., 
parent organization at Seattle. 


Yale and Towne... J. J. CURRY, 
veteran of more than eight years 
in the sales and service of indus- 
trial lift truck equipment, has been 
named Midwest regional sales 
manager. Curry will supervise and 
coordinate activities of factory 
sales, service branches, and fran- 
chise representatives in Kentucky, 
and elsewhere in the Midwest. 


Caldwell Mfg. Co. JOHN J. 
FEDICK succeeds F. DEAN LOWELL as 
sales manager of this sash balance 
manufacturing firm. Fedick was 
formerly marketing manager, alu- 
minum window industry. Since 
coming to Caldwell in 1954, Fedick 
has been sales engineer, advertis- 
ing manager, and sales traffic man- 
ager. 


Tarter, Webster & Johnson, Inc. 

. AUGUSTUS H. STRANGE JR. is new 
manager of TW&J’s Redding, 
Calif., buying and wholesale office. 
Assisting him is VIRGIL MASTE- 
LOTTO, who has been transferred to 
the Redding territory from Lake- 
view, Ore. Strange has served as 
salesman in the Fresno distribu- 
tion yard and as manager of Doug- 
las fir and redwood sales division 
in San Francisco. Mastelotto pre- 
viously worked in lumber sales. 


Bird & Son, Inc. J. DOUGLAS 
JOHNSTON, former Southwestern 
manager for the Building Products 
Div. in Shreveport, La., has been 
promoted to Eastern manager. 
Johnston’s successor is ROBERT F. 
JENKINS, former sales manager of 
the Dixie District. Johnston, for- 
mer salesman on Cape Cod, became 
Eastern Div. manager in 1943, and 
was appointed Southwestern man- 
ager in 1954. Jenkins joined the 
company as a salesman for the 
Shreveport office. He was a sales 
service manager, and since 1956, 
has been sales manager of the 
Dixie District. 
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DEALER NEWS 





FLORIDA 


FORT LAUDERDALE: L. M. 
Johnston Jr. is newly-elected presi- 
dent of the Lumbermen’s Credit 
Assn. of Broward County, an organ- 
ization designed to provide members 
with credit information about pro- 
spective customers. Johnston suc- 
ceeds Gene A. Whiddon. Other of- 
ficers include Ed Dietrich, vice-presi- 
dent, and Roy Webb, secretary-treas- 
urer and manager. Officers and J. A. 
Burns comprise the board of di- 
rectors. 


LOUISIANA 


CHARTERS OF INCORPORA- 
TION: Area Specialties Co., Inc., 
Baton Rouge, building materials and 
supply business, listing authorized 
capital stock of $50,000; and Miller- 
ville Lumber Co., Inc., Iota, notice 
of dissolution of charter of incor- 
poration. 


MISSISSIPPI 


JACKSON: Evans Lumber Co. re- 
cently held a three-day celebration 
for the grand opening of its expand- 
ed operation. The one-stop shopping 
center now carries appliances, paints, 
hardware, wallpaper, and _ other 
building materials. 


NORTH CAROLINA 


CHARTERS OF INCORPORA- 
TION: Baker Lumber Co., Bakers- 
ville, authorized capital $100,000, to 
begin business with $10,000, by 
George M. Baker, Charles S. Baker, 
and Ernest H. Poteat; Hedgecock- 
Lain Lumber Co., Lexington, au- 
thorized capital $100,000, to begin 
business with $300, by D. S. Hedge- 
cock, F. R. Williard, and J. B. 
Shackleford; and Snow Supply Co., 
Inc., Spray, authorized capital $100,- 
000, to begin business with $300, by 
Russell R. Snow, Lena O. Snow, and 
Roy Saunders; Brittain Lumber Co., 
Statesville, authorized capital stock 
$100,000, to begin business with $20,- 
000, by Foy P. Brittain, Eugene G. 
Baker, and A. B. Raymer. 


OKLAHOMA 


OKLAHOMA CITY: Charles H. 
Beebe, assistant manager of David- 
son & Case Lumber Co.’s Derby, 
Kan., yard, now heads the firm’s 
Canton operation, succeeding Sam 
Easley, who transferred to the El 
Reno plant. 


SEMINOLE: New 
Seminole Lumber Co. is Don Savage, 
who succeeds Jim Williams. 


SOUTH CAROLINA 


DARLINGTON: An estimated $35,- 
000 in damages resulted when fire 
broke out at Chesterfield Lumber 
Co. here. Two buildings were de- 
stroyed. There were indications that 
the fire smouldered for several hours 


TEXAS 


HOUSTON: James Evans has been 
named general manager of home 
constructon for Statewide Lumber 
Co. His main responsibility is super 
vising residential construction by 
the Modern Homes Division of the 
firm. Evans is a member of the 
Society of Residential Appraisers 
and the Houston Home Builders 
Assn, 


manager of 


WEST VIRGINIA 


HUNTINGTON: Carolina Lumber 
Co. will build a lumberyard and re- 
tail sales outlet near Proctorville, 
Ohio, at an estimated cost of $100,- 
000. The new plant will feature a 
complete line of lumber and build- 
ing supplies. It will make the ninth 
location for the Huntington firm. 


SHREWSBURY: Fire engulfed the 
Seabolt Lumber & Building Supply 
Co. here, destroying stacks of dried 
lumber, storage buildings, a mill, 
and a store operated by the com- 
pany. Cause of the blaze and esti- 
mate of damage were not immedi- 
ately determined. 


CHARLESTON: Fire of undeter- 
mined origin caused damage esti- 
mated at $150,000 to Lory Lumber 
Co. here. The Lory fire is the third 
in a week for southern West Vir- 
ginia. Other yards destroyed were 
Seabolt Lumber Co., Shrewsbury, 
and Kenova Box Co., Kenova. Loss 
is covered by insurance. 


BUCKHANNON: Origin of blaze 
at Cook Lumber Co. here remained 
undetermined. Fire in plant build- 
ings caused considerable damage. 








BMMG LATCHSTRING IS WAY OUT — Those 351 doorway numerals, at top, mark attractive 
front-door entrance to new headquarters office of the Building Material Merchants of Georgia 
at Perry. On South US 41 highway, the association’s new location logically places headquarters 
activity squarely mid-state, now more quickly accessible to all “Cracker” dealers. On spar- 
kling pine-paneled walls of his private office, BMMG Executive Secretary Herb Drews, above 
left, points out his association’s geographical divisions for Atlanta salesman Tom Moore of 
Associated Mutuals Insurance Co., official insurer for BMMG members. 
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call Fase for 


WEST 


TARTER, WEBSTER & JOHNSON 


ARE MANUFACTURERS AND DISTRIBUTORS OF 


Sugar and Ponderosa Pine 
Shop and Selects 

Sugar and Ponderosa Pine 
Boards 

VY Douglas and White Fir 
Shop and Selects 

v Douglas and White Fir 
Dimension and Boards 

Incense Cedar Boards 


Redwood Commons and 
Selects 

- Ponderosa Pine and Fir 
Mouldings 


V Readymade Fence 


TW&J sawmills manufacture lumber products 
from six Western Woods. To give the trade 
complete one-call service on all West Coast 
lumber products TW&J have buying offices 
in producing areas to handle the cut of 
additional major Pacific Coast sawmills. 


Tanter.Wenster & Jonnson, INe. 


P.O. BOX 3498 a 
San Francisco 19, California d 


= PRospect 6-4200 Teletype SF 211 


NEVAMAR CAREFREE KITCHENS, INC., 
hosted these Florida dealers and distributors 
at a recent general sales meeting at its home 
office in Odenton, Md. Purpose was to discuss 
sales promotion and training, distribution and 
dealer problems, and consumer appeal of 
Nevamar laminated cabinets. Following the 
meeting, a tour of Nevamar and National 
Plastic Products Co. gave visitors an oppor- 
tunity to view manufacturing of kitchen units 
and laminates. 


Dixie Jobbers 
Preview L-O-F 
Fall TV Drama 


In a coast-to-coast closed-circuit 
television presentation, Libbey- 
Owens-Ford Glass Co. recently 
previewed its new television show, 
“Bourbon Street Beat,” for more 
than 300 independent glass dis- 
tributors, assembled in nine cities, 
including southern cities of At- 
lanta, Dallas, Memphis, and Rich- 
mond. 

“Bourbon Street Beat,’’ a weekly 
dramatic series of sleuthing set in 
old New Orleans, will be seen on 
more than 100 ABC-TV network 
stations in the 8:30-9:30 p.m. 
time - period beginning Monday, 
Oct. 5. 

Produced by Warner Bros., the 
program follows the adventures of 
two private investigators, who 
have hung out their shingle in the 
French Quarter adjoining the Old 
Absinthe House. 

Richard Long has the leading 
role of Rex Randolph, gently-rear- 
ed son of the South who takes up 
sleuthing after a stint as assistant 
in the district attorney’s office. 
Andy Duggan plays Randolph’s 
rough-and-ready partner, Zachary 
Calhoun. 

Arlene Howell appears as Melo- 
dy Lee Mercer, owner of the Bour- 
bon St. building where Rex and 
“Cal” have offices. And Van Wil- 
liams is Kenny Madison, a college 
youth who would like to be in 
tune with Melody. 

“Taste of Ashes,” the first epi- 
sode, establishes background for 
the teleplay series. In this intro- 
ductory segment, Randolph’s one- 
time partner is found dead in a 
New Orleans suburb. Randolph, 
who goes to investigate, comes into 
direct conflict with “Cal” Calhoun, 
a holdover from the old police 
force in town. The conflict dissolves 
as each wins the other’s respect, 
and the two become partners. 


SOUTHERN BUILDING SUPPLIES for SEPTEMBER, 1959 





MANUFACTURER NEWS 





BIRMINGHAM, ALA.: For three 
consecutive years, Southeastern Tool 
& Die Co., Inc., has operated with a 
perfect safety record. And this 
southern manufacturer of screen and 
storm door and window frames re- 
cently won a top-honor award from 
its insurance carrier. Frank Mason, 
secretary - treasurer, accepted the 
trophy from Warren Brown, Atlanta, 
Ga., safety engineer for Employers 
Mutuals of Wausau, Wis. Earlier this 
year, Southeastern Tool & Die also 
won a gold award in the safety con- 
test sponsored by National Tool and 
Die Manufacturers Assn. for out- 
standing performance in preventing 
work injuries. 


HIALEAH, FLA.: Record six- 
month sales figures have been re- 
ported by Perrine Industries, jalousie 
door rim manufacturer and glass 
jalousie louver processor. For the 
six-month period ended April 30, 
Perrine’s consolidated sales totalled 
$1,551,699 — up 46 per cent over the 
$1,058,602 figure reported last year. 


ST. PETERSBURG, FLA.:: Hilti of 
Florida, Rapid Fastening Systems 
Division, has opened general office 
and new product development de- 
partment here. The company, inde- 
pendent division of Hilti Rapid Fas- 
tening Systems, Stamford, Conn., 
will be responsible for sales and 
service throughout Florida and the 
Southeastern states of Hilti drive 
tools, new concept of fastening into 
concrete, steel, and masonry, includ- 
ing terrazzo. 


ORLANDO, FLA.: Trane Co., man- 
ufacturer of air conditioning and 
heating equipment, has opened a new 
sub-office here. James A. Driver, 
formerly of the Gainesville, Fla., 
office, will take charge. 


TOCCOA, GA.: Steel Products 
Manufacturing Co. has appointed 
Fry-Holbrook and Associates of At- 
lanta, Ga., as their manufacturer’s 
agents for the Southeast. 


ROME, GA.: V. E. Anderson Man- 
ufacturing Co. will construct a new 
plant here. The company has options 
on two sites, one of which will be 
selected for construction of an 83,000 
sq. ft. manufacturing and warehouse 
facility. Anderson Co. manufactures 
aluminum extrusion products, such 
as jalousie windows and frames, and 
maintains headquarters in Owens- 
boro, Ky. 


BIRMINGHAM, . MICH.: . Berry 
Door Corp., manufacturer of steel 
overhead garage doors for residential 
and industrial use, reports an in- 
crease of 56.6 per cent in unit sales 
for the past six months over the 
same period in 1958, and an increase 
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of 36 per cent over the same period 
in 1957 — the largest first six months 
in the history of the company. June 
was the eighth consecutive month 
in which sales have set an all-time 
high for the company. 
HATTIESBURG, MISS.: Plyfloor, 
Inc., has established general sales 
offices here at 1304 W. Pine St. Roy 
B. Cobbett, vice-president in charge 


of sales, will headquarter at the new 
office. 


KANSAS CITY, MO.: Major ex- 
pansion plans announced by W. S. 
Dickey Clay Manufacturing Co. in- 
clude large scale projects in St. 
Louis, Mo., and Bessemer, Ala. Com- 
pletion of both projects in 1960 will 
coincide with Dickey’s Diamond 
Jubilee celebration. Contracts have 
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will do these jobs right and save money 


|S Yolo} M sloletacts) 
Util and Econ 


Ceiling Joists — 
Util 


Plates ve 


Util and Econ 


Fire Stops ~ 


Util and Econ 


Sheathing — 


Util and Econ 


You can sell Rosboro’s Utility and 
Economy grades with confidence 


because they are: 
© Cut from Old Growth Timber 
® Kiln Dried 


ROSBORO LBR. 


® Trademarked /ROSBORO” 
® Available in Mixed Cars 


ZN 


iM PAN 


§ 


SF 


Douglas Fir 
West Coast Hemlock 


e Stored Under Cover 


@ Double End Precision Trimmed 
ROSBORO LBR 


e Grade Marked Cutt ECON 


' Name___ 
' 


= | Address 


Write for this free booklet... 
tells where and how to use 
Rosboro’s Utility grades to 
best advantage. 





Please send 


Utility is the Word for Lumber"’ to: 














For more details on above items, use Coupon on Page 83 





been let for construction of a new 
straight-line tunnel kiln in St. Louis, 
increasing production by 30,000 tons 
annually. At Bessemer, Ala., plans 
for a multi-million dollar plant have 
been finalized. 


PRYOR, OEFLA.: Bestwall Gyp- 
sum Co. is planning an extensive 
modernization and improvement pro- 
gram for its plant here. Renovation 
will include both replacements and 
additions involving receiving, stor- 
age, production, and waste-treatment 
facilities. Completion is scheduled 
for late 1960, with the plant con- 
tinuing normal operation through 
the entire improvement program. 


NEW YORK, N. Y-.: Flintkote Co. 
reported record-breaking sales and 
sharply improved earnings for the 
first of 1959, following a rise in sec- 
ond quarter operations which set 
new highs in sales and earnings for 
the period. During the first six 
months of this year, net sales reached 
$98,431,196, a rise of 20.2 per cent 
from the $81,857,967 reported for the 
first half of 1958. First half net in- 
come amounted to $5,432,007, a gain 
of 59.5 per cent over the $3,403,907 
recorded for the corresponding peri- 
od a year ago. 

NEW YORK, N. Y.: Plans for con- 
structing a particle board plant — 
annual capacity, 60 million square 


feet (%” basis) — were announced 
by Gene C. Brewer, president, U. S. 
Plywood Corp. The plant, to be lo- 
cated at South Boston, Va., will util- 
ize the latest American and European 
techniques in wood and chemical 
technology. It will supplement West 
Coast production of patented board, 
Novoply. South Boston is contiguous 
to approximately 250,000 acres of 
southern pine, from which the plant 
will draw its raw material. 


NEW YORK, N. Y.: Net sales of 
The Ruberoid Co. for the six months 
ended June 30, were the largest for 
any first-half in the company’s his- 
tory, while net income for the same 
period was the second largest. Net 
sales for the first half of 1959 totaled 
$43,125,400, a gain of 13 per cent over 
net sales of $38,263,188 for the six 
months ended June 30, 1958. Net in- 
come for the first six months of this 
year amounted to $2,539,539, equal 
to $1.58 per share of 1,608,977 aver- 
age number of shares of capital stock 
outstanding during the period. This 
is an increase of 74 per cent over 
1958’s first half earnings of $1,459,- 
946, or 91 cents per share on 1,602,632 
average number of shares outstand- 
ing. 

NEW YORK, N. Y. Net income of 


Penn-Dixie Cement Corp. for the 
six months ended June 30, 1959, 
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amounted to $3,684,733, an increase 
of 26.6 per cent over the $2,910,219 
net profit in the first six months of 
1958. The 1959 first half net was 
equal to $1.32 a share on the 2,788,- 
191 shares of capital stock outstand- 
ing, compared with $1.04 a share on 
the same number of shares in the 
first six months of 1958. Sales in the 
first half of 1959 totaled $21,374,859, 
an increase of 8.9 per cent from the 
sales of $19,631,481 recorded in the 
similar period of 1958. 


NEW YORK, N. Y.: Yale & Towne 
Manufacturing Co. has established 
Towne Hardware Division to market 
ceramic and metal builders’ hard- 
ware trim and accessories under the 
trademark “Towne.” W. B. (Bud) 
Holton will be manager of the divi- 
sion. Holton joined the company in 
1950, for the past seven years head- 
ing the Ceramic Department. 

OZONE PARK, N. Y.: A. Milton 
Eike has been named a salesman for 
Adelphi Paint & Color Works, Inc. 
Eike will cover western and central 
Virginia. 

PITTSBURGH, PA.: Pittsburgh 
Plate Glass Co.’s paint division has 
established a commercial develop- 
ment department, principal functions 
of which will include market re- 
search and development of new 
products. Dr. Elmer C. Larsen has 
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. . . for over 360 Metal Building Needs! 


Get assured satisfaction, proved quality, unexcelled Qe 

value with Vestal precision-engineered specialties in iron, PS lb 
$ as steel, aluminum. Besides the items shown, the broad FIREPLACE DAMPERS 
ASS Vestal line includes underground garbage receivers, 
SS cistern rings and covers, grease basins, catch basin 

lids, sewerage and drainage castings, manhole frames : 

and covers, metal bridging, joist hangers, and many MULTI-OPENING 

others — and all competitively priced for outstand- FIREPLACE DAMPERS 

ing Vestal value! 
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GRILLES STEEL MORTAR BOXES 





Popular! 
Profitable! 
Easy to Install! 


STACK WINDOWS 


Cash in on the popularity of IDEAL Stack Windows by featuring them in y lisplays, in your advertising, 
in the homes you build. Units can be combined to form window area of a t any dimension. Four types 
of sash available: awning with push bar; awning with gear operator; hopper 1 fixed. Made of Western 


Ponderosa Pine and Preservative Treated. Furnished completely assembled for fast installation 


DISTRIBUTED BY BUILDING MATERIAL JOBBERS 


FOR CATALOG, WRITE IDEAL CO., BOX 889, WACO, TEXAS 
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Unique root 


of Wolmanized 
lumber 

protects this 

modern store 


a 


ou te 


For lasting protection against ter- 
mites and decay, Wolmanized® lumber 
was used in the roof and throughout 
MclInerny’s handsome new store on the 
Royal Hawaiian grounds at Waikiki. 
A total of seventy-seven thousand 
board feet of Wolmanized pressure- 
treated lumber was used for the store. 

The unusual roof was constructed of 
Wolmanized Douglas Fir, 2-inch 
tongue-in-groove sheathing. Copper 
roofing was then applied to conform to 
the interesting ribbed design. 

To acquaint you with the many ad- 
vantages of decay and termite pro- 
tected Wolmanized lumber, and how 
you can use it in light, heavy, and 
residential construction, send for the 
16-page booklet that’s free for the ask- 
ing. Or, if you are in the tropics, ask 
for our new “‘tropical’’ brochure. Mail 
the coupon today. 


Wolmanized 


PRESSURE-TREATED LUMBER 





Wolman Preservative Department, 
Koopers Company, Inc. 
756 Koppers Bidg., Pittsburgh 19, Pa. 


Please send me the 16-page brochure 
on the use of Wolmanized pressure- 
treated lumber 














I LECT E 





PRESSURE-TREATED LUMBER 
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| TION: Denmark Plywoods, 
| mark, S. C., manufacturer of veneer 
| and plywood products, listing au- 
| thorized capital stock of $75,000; 
| and Harleyville Concrete Co., Inc., 
| Charleston, S. C., manufacturer of 
| concrete and related products, list- 
| ing capital stock of $10,000, by D. 


| attributed 
| generally improved economic con- 


| been appointed as director of com- 


mercial development. 


DALLAS, TEX.: Southern Screw 
Co. has released a revised Dallas 
Warehouse Stock Guide, outlining 
bulk and packaged fasteners by size 
and finish which are regularly stock- 
ed at its warehouse here. 


HOUSTON, TEX.: An expansion 
and automation program to increase 
capacity by 50 per cent and drasti- 
cally reduce production costs will 
be launched by Metallic Building Co. 
Metallic will add 60,000 sq. ft. to 
the existing 160,000 sq. ft., resulting 
in area under roof of approximately 
five acres. Added production self- 
sufficiency will be achieved by in- 
stallation of units for applying new 
permanent colors to building panels, 
and by installation of roll-forming 
equipment. Metallic’s parent com- 
pany is Stran-Steel Corp. 


GORDONSVILLE, VA.: Champion 
Storm Window Corp., Syosset, N. Y., 
will begin operations in a 12,000 sq. 
ft. building here, the first branch 


factory of the firm. The company 
| makes aluminum storm windows and 
| doors. 


TULSA, OKLA.: Dewey Portland 
Cement Co.'s new plant is currently 


| under construction northeast of here. 
| A 600’ building will handle and store 
| raw materials and 
| quarry will hold over 100,000 tons of 
| rock, and railroad tracks will con- 
| nect the plant to the mainline of the 
| Frisco Railway. Plant is scheduled 
| to be in full operation by mid-1960, 


clinker. The 


supplying over 5,000,000 bags of 


| cement each year. 


INCORPORA- 
Den- 


CHARTERS OF 


Van Smith, president. 


| U. S. Plywood Reports 


Record Annual Sales 


United States Plywood Corp. 
recently reported annual sales at 


| a record high — $238,738,000 for 


the fiscal year ended April 30, 
1959, as compared with $203,242,- 
000 last year. 

Sales and dollar earnings after 


| taxes for the final quarter of the 
| year set a record for any quarter 


in the company’s history — $66,- 


| 938,000, compared with $48,826,000 


in the similar period last year. 

Board Chairman S. W. Antoville 
improved showing to 
ditions and record construction 
activity. 





Me gbitte Cr ALE, 


siding jobs 
when you offer... 


«.. because only 
TRIPL-TITE offers 
all these plus features! 


e PATENTED 3-POINT INTERLOCK, an ex- 
clusive Tripl-Tite feature, assures 
a tight, firm seal that won’t rattle 
. .. assures easier installation. 

@ SIX COLORS — in long-lasting, spe- 
cially-formulated baked-on enamel 
finish. 

@ ALODIZED ALUMINUM — Before paint- 
ing, Tripl-Tite is Alodized with 
Alodine on front for maximum 
paint adhesion and also on the back 
to prevent any possible corrosion. 

@ FLANGE WEEP HOLES are located in 
the bottom flange for air circulation. 

@ PRE-NOTCHED JOINTS make installa- 
tion easier and faster—also add to 
the appearance of the finished job. 

@ SLOTTED NAIL HOLES and curved nail- 
ing lip permit panels to be fastened 
securely, tightly, and quickly—with- 
out buckling or distortion. 

@ INSULATED BACKER BOARD — affords 
greater rigidity and added insula- 
tion—also deadens sound. 


4 


NATIONAL METAL 
PRODUCTS COMPANY 


Another quality product of 


| NATIONAL METAL PRODUCTS COMPANY 
| 2 Gateway Center + Pittsburgh 22, Pa. 
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STRICTLY here’s the 
ATLANTA, GA.: Georgia Metal 


WHOLESALE | 7 vl 
| 
Mouldings, Inc., has been appointed 


distributor here for Azrock Floor Fe.) € qi 4 gi 49 r € a te 
Products Division, Uvalde Rock As- y Le n 4 e@@ 


phalt Co. Firm will serve flooring 
dealers with the complete line of 
Azrock resilient floor tile. 


NEWPORT NEWS, VA.: Noland | | ee x EASIER 


Co., independent distributor of i doa 
plumbing and heating equipment, | x.) in master k a 
with 36 branches throughout the geo : . <a * FASTER 
South, recently elected new officers. : 

Lloyd U. Noland Jr., president since e : 

1951, was chosen board chairman. 4 * MORE 
John E. Sommers is president. He | on ae RE 
was branch manager at Richmond, SCHLEGEL ECONOMICALLY 
Va., later holding same posts in Miciras Neko tT 

Birmingham, Ala., and Washington, Weather- | ; * LOW COST 
D. C. He has been executive vice- stripping ; . 

president since 1954. M. Gardner | = ~ TOOLING 

Smith was elected executive vice- 
president, marketing. Smith served 
at Newport News, Va., Raleigh, 
N. C., and Macon, Ga., and was 
branch manager at Spartanburg, 
S. C. Rudolph F. Ourednik is new 
vice-president, personnel. He joined 
Noland in 1930, progressing through 


branches in Newport News, Va., and = : : = — > EXTRUDED ALUMINUM 


Columbia, S. C. 


NORFOLK, VA.: Walker & La- ~— IT : TILT WINDOWS 
Berge Co. has been appointed exclu- SN eee OFFER THESE ADVANTAGES 


sive building product sales agent for 

Building Products Division, R. C. 

Mahon Co., Detroit. The Norfolk 

concern will represent Mahon 

throughout southeastern Virginia @ 5-Extruded Sections iain 

and northeastern North Carolina. Simplified Assembly at Sill 
Blind Stop or Over- Only Small Inventory 


JACKSONVILLE, FLA.: Directors Lap Installation Meaded 
of Cameron & Barkley Co. recently 
elected new officers. They are D. E. 7 P ' i 
. " a Vv 1 Al lu , 

Black, vice-president and director of With only a small inventory of five Vulco Extruded you can 
sales; D. W. Gadberry, vice-presi- | 
dent and controller; L. R. Scrivener, as any tilt window produced. With only six hand tools and a screw driver 
assistant secretary-treasurer and per- you’re in business the Vuleco way. Complete instructions on simplified fabrica- 
sonnel director; and F. H. Venters, 
vice-president and director of pur- 
chases. Cambar is a supplier of ma- 
chine tools, and electrical, contrac- 

; j in- . A Leeder in the Industry since 
tors, plumbing and heating equip coun Member: Screen Manofec- 


ment. | QUALITY turers As i Nati i Com- 
MIAMI, FLA.: Southern Industrial euanaurere nation Storm Window ond 


Equipment Co. has been named ” < 
franchise representative here for | a Pe = 
Yale industrial lift trucks and trac- METAL PRODUCTS, Inc. 

tor shovels. Arthur N. Jolliffe, 20- 2801 6th Avenve, South, Birmingham, Ala 
year-“plus” veteran with Yale, heads NEVER / your COMPETITOR 

the company as president. William | 

Sutton is service manager. SALES OFFICES: Atlanta, Ga.: Birmingham, Ala; Chicago, Ill.; Liberty, Mo.; Los Angeles, Calif.; 


ATLANTA, GA.: D. G. Muir Co. Mountainside, N. J; New Smyrna Beach, Fla.; New York City; Tyler, Tex 
has been appointed sales representa- 
tive for the Nautilus No-Duct Range 
Hood in Georgia. Firm is pioneer 
representative in the state for Nauti- 
lus hoods, manufactured by Major Please send me complete information 
Industries, Inc., of Chicago. Muir |@ about VULCAN Quality Products and 
also will handle electrical supplies, |g VULCAN Service. No obligation. Cie STATE 
including electric wire and cable, [_ Biesaenactinttnenaartnnas cent demenmenennanern E 
and electric motors. MAIL COUPON TODAY 




















Low Cost Tooling Picture Window @ Drop-in Vinyl Glazing 


Frames to Mateh @ Burglar-Proof Locks 





fabricate any size Vulco Tilt Combination Window easier and as economically 


tion are furnished. 





To: Vulcan Metal Products, Inc. CHECK ITEMS OF PARTICULAR INTEREST TO YOU 
Dept. SBS rs 

SCREENS | DOORS | winoows | ENCLOSURES ] 
280! 6th Avenue, South, \ i It H 
Birmingham, Alabama NAME 











ADORESS 
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TAMPA, FLA.: Atlanta Oak Floor- 
ing Co. has appointed Harold Hern- 
don as traveling representative in 
the Tampa area, with Robert E. Lee 
as branch manager, and Ben B. 
Harper, Jacksonville, as district man- 
ager. 


ATLANTA, GA.: Addison-Rude- 
sal, Inc.. was among three distribu- 
tors in the southern area winning 
the “Jobber of the Year” award, pre- 
sented annually by Kordite Corp. 
Other winners are A. H. Ramsey & 
Sons, Inc., Miami, Fla.; and Build- 
ing Products Co., Baton Rouge, La. 
Awards — wooden wall plaques — 
were presented on the basis of un- 
usual improvement in sales volume, 
quality and number of sales meet- 
ings held, and participation in local 
promotions and cooperative adver- 
tising. 

RALEIGH, N. C.: Atlanta Oak 
Flooring Co. has moved to larger 
facilities here at 1322 Persons St. 
Local firm officers are Hugh Shock- 
ley, district manager; John Boyd, 
sales representative; and Jimmy 
Smith, branch manager. 


ROANOKE, VA.: Dixie Building 
Products, Inc., has been named as 
distributor of Amweld hollow metal 
doors and frames. Stock of most 
commonly used types and sizes of 
doors and frames will be kept at 


the warehouse here. Amweld line 
is made by a division of American 
Welding and Mfg. Co., Niles, Ohio. 


HUNTINGTON, W. VA.: General 
Building Supply, Inc., has been rank- 
ed as second in the U. S. in sale of 
Flexalum awnings for period end- 
ing May 31. The firm has advanced 
to top group of companies holding 
franchises, competing with firms in 
country’s largest metropolitan cen- 
ters. Last year General Building 
Supply won first place in a sales 
contest in a group of metropolitan 
centers comparable to tri-state in 
population. 


RICHMOND, VA.: Binswanger & 
Co., Inc., has opened a new branch 
at Rocky Mount, N. C., to service 
eastern North Carolina. M. L. (Ted) 
Misenheimer Jr. is manager of the 
new branch. New Binswanger man- 
ager in Florence, S. C., is J. Harry 
Marsh. He succeeds L. E. Winter- 
halter. Manager of Binswanger’s 
Fayetteville, N. C., branch is Dudley 
Pendleton. He succeeds Leon Crouch. 


ALBANY, GA.: Joe Brashears, 
president, Joe Brashears Steel, Inc., 
has been appointed Crawford door 
distributor for 27 counties in south- 
western Georgia. The Crawford line 
of residential garage and commer- 
cial-industrial overhead doors will 
be handled, including sales, installa- 


Does Your GAS BUILT-IN LINE 
Still Have An Old Fashioned 
EXPOSED VENT? 


De eel a 





TENNESSEE STOVE 


Then Investigate the NEW 


GAS OVEN with CONCEALED VENTING 
and BIG 18’ WIDE OVEN 

MODERN MAID is also the only 

line with a complete assortment 

of Super-thin RANGE TOPS that allow ieee 
DRAWER SPACE UNDERNEATH 





Write today 
for specifications 
and descriptive 

literature. 





CHATTANOOGA 1, TENNESSEE 
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tion, and service, through Crawford 
Door Sales Co. of Albany, a division 
of Joe Brashears Steel, Inc. 


CORPUS CHRISTI, TEXAS: Cor- 
pus Christi Brick and Lumber Co. 
here has been named distributor in 
this area for Frigidaire builder’s 
items. The line includes built-in 
ovens, surface section stoves, gar- 
bage disposers, dishwashers, refrig- 
erators, freezers, washing machines, 
and other appliances. 


BIRMINGHAM, ALA.: Birming- 
ham Sash & Door Co. is currently 
constructing a 22,500 sq. ft. addition 
to its plant at 901 N. 28th St. here. 
In addition to more modern display 
rooms added to present office area, 
the construction will give a total of 
86,000 sq. ft... . Richard Honeycutt, 
south Alabama and northwest Flori- 
da territorial salesman for BS&D for 
the past two years, will be trans- 
ferred here to take over a city terri- 
tory ... John Rabon has been ap- 
pointed territorial representative for 
south Alabama and northwest Flori- 
da; and Jack Davis, sales trainee, 
will head a sales territory in this 
area. 


MIAMI, FLA.: Peninsular Supply 
Co., with offices in Miami, Fort Laud- 
erdale, and West Palm Beach, Fla., 
has been appointed a distributor for 
Filon Plastics Corp., El Segundo, 
Calif. Other new Filon Plastic dis- 
tributors include Pyramid Products 
Co., Kansas City, Mo.; and J & J 
Steel and Supply Co., Odessa, Texas. 


WASHINGTON, D. C.: Georgia- 
Pacific Corp. here will handle distri- 
bution of Formica products in the 
Washington area, which includes the 
District of Columbia, Maryland, and 
Virginia. Appointment was made in 
order to better service the rapidly 
growing territory. 


DANIA, FLA.: Consolidated Gen- 
eral Products, Inc., Houston, Tex., 
has appointed McLean-Thomas here 
as distributors for Consolite fiber- 
glass skylights. Assigned Palm 
Beach, Broward, and Dade Counties, 
Fla., McLean-Thomas will service 
architects, builders, contractors, deal- 
ers, and general building trade in 
that area. 


KNOXVILLE, TENN.: Curtis Com- 
panies, Inc., Clinton, Iowa, has nam- 
ed Woodwork Distributors, Inc., here 
as wholesale millwork distributor for 
the area comprising eastern Tennes- 
see, southeast Kentucky, and west- 
ern Virginia. 


FORT WORTH, TEX.: Texas Sash 
and Door Co. here is one of four 
recently-appointed Southern distrib- 
utors for the Barclite Corp. of Amer- 
ica, New York. Also appointed were 
United Sash and Door Co., Baton 
Rouge, La.; New Orleans Sash and 
Door Co., New Orleans, La.; and 
Atlantic Oak Flooring Co., with 
branches in Tampa, Jacksonville, 
Miami, and Orlando, Fla. 
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Tomorrow's door is a cinch to hang: 
lt fits over — not in—the opening 


Part of a new concept in modern interior design, door, at left, overlaps opening, instead of fit- 
ting inside it. With this door, emphasis is placed on walls with simplicity and cleanness of lines, 
unobstructed by trim of any kind. Surface-mounted hinges swing door completely clear of 
opening at 90-degree angle. Door hardware, at right, developed by Stanley Works, New 
Britain, Conn., has push-pull action knob and noiseless operation. Strike is engaged with nylon 
cam of latch which holds door in with 12-pound constant pressure. 


Doors are now being hung over 
openings, rather than inside them. 

The result is that greater sim- 
plicity and sharpness of line is 
achieved, with walls unobstructed 
by trim of any kind. Overdecora- 
tive molding likewise is eliminat- 
ed. 

This concept — in both doors 
and hardware therefor — permits 
adoption of imaginative techniques 
in door shapes. It is now possible, 
for example, to use odd-shaped 
doors over conventional openings, 
or conventional doors over odd- 
shaped openings for obtaining spe- 
cial decorative effects. 

With such door, entire walls may 
be tied together as a unit through 
use of paneling, paint, wall paper, 
or plastics to give a harmonious 
effect, uncluttered by door trim. 

Developed by the National Assn. 
of Home Builders Research Insti- 
tute, the door uses surface-mount- 
ed hardware, called ‘“Surfaset,” by 
the Stanley Works, New Britain, 
Conn. With such, the door strike 
is engaged with nylon cam of latch 
which holds door in with a 12- 
pound constant pressure. 

Design of the surface-mounted 
hinges allows door to swing com- 
pletely clear of opening at a 90- 
degree angle. And door requires 
no planing or fitting; nor does it 
need wood jambs, stops, face trim, 
or mortising for hinges or strike. 


Hardware itself is unusual. Be 
cause of a push-pull action, knob 
does not turn, allowing a virtually 
unlimited selection of door pull 
to be used. Operational features 
latch and strike permit quiet ope: 
ation without usual distracting 
click of latch as door is released 
or closed. 


GIANT-SIZE CERAMIC TILE — A procedure 
making possible the setting of up to 15 square 
feet of ceramic tile in one piece has been 
developed by the Tile Council of America, 
Inc. Sheets, such as this 242’ x 6’ section 
bonded edge-to-edge with epoxy resin, re 
portedly balance as easily as a teacup 
Similar sheets have been in use for several 
years in bathrooms of homes at Levittown 
Pa., and are still in perfect condition. 
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Donald R. Wadle Resigns 
MLMA Director’s Post 


Donald R. Wadle, managing 
director of the Metal Lath Manu- 
facturers Assn., has announced his 
resignation as of September 30 for 
health reasons. 

Wadle was appointed technical 
representative for MLMA on the 
West Coast in 1939. He became 
managing director in 1946. After 
October 1, he will be association 
technical consultant, with resi- 
dence in southern California. 

Jack Fisher, currently technical 
lirector of MLMA, will succeed 
Wadle as managing director. He 
has been with the organization 
since 1953. 


> 


‘Golden Rule’ Repays 


(Continued from page 38) 


This came to a $7.50 sale, and more 
than an hour of assistance to the 
customer. 

We had another home-owner 
who was making his own stair- 
way in the recreation room, but 
vas stopped by the circular bot- 
tom riser. We told him to get the 
tread. The riser would have to be 
notched so that it could be sawcut. 
We sketched an explanatory pic- 
ture for him so that he would get 
the points of contact. 

Another customer was putting 
torage shelving in his attic. After 
learning approximately how much 
he wanted to spend, and after ob- 
taining dimensions, I believe we 
saved him some money on mate- 
rials. We cut the pine to size and 
made a sale of $13.80. 


Constant Instruction Requests 


This morning we also showed 
a customer how to put a door frame 
together, mitering the trim and 
dadoeing the jamb. We helped an 
officer plane some teakwood he had 
brought from Africa, with which 
he wanted to make a table. Some- 
one else had a problem of filling in 
a space between the wall and door, 
and selected a molding. 

Materials are not always bought 
at our operation. We had one cus- 
tomer who had salvaged walnut 
from an old barn and wanted to 
make a gun rack. 

But this assistance we give de- 
»elops customers. The projects they 
work on develop their skill and 
increase their satisfaction. They 
will go on to bigger and more 
difficult jobs with time and ambi- 


103 








THE . 


Coun Season 
STORM 
DOORS 


NOW —YOU HAVE YOUR CHOICE OF: 


A, Complete Combination Alumi- 
num Self-Storing Storm Door 
Units. 

B, tineals for you to assemble. 
important features: 

® Full one-inch door 

* Completely weather-stripped 

*® Equipped with piano hinge or 3 

stainless steel Oilite bearings. 


~ 





STORM WINDOWS 


We can ALSO furnish you with lineals for 
THREE types of completely weather-stripped 
combination aluminum Storm Windows 


1. Two-track overlap 
2. Two-track blind stop 
3. Triple tilt 


Write, Wire or Phone Today 


Please send me information on the fol- 
lowing 

[] Complete Storm Door Units 

C) Lineals for Storm Doors 

(_] Two-track overlap Storm Windows 

(] Two-track blind stop Storm Windows 
[] Triple tilt Storm Windows 


Name 
Company 


Address 


P.O. Box 26 
Powderly Station 
Birmingham, Ala. 








For more details on above items, use Coupon on Page 83 


tion, provided they get the right 
assistance that yields results. It 
builds future sales for our com- 
pany. 

One customer came in needing 
assistance with a flush door. Ap- 
parently he carried out instruc- 
tions to his own satisfaction, for 
a week later, he bought 14 flush 
doors. 

We run a small 3” advertisement 
weekly on the Saturday comic page 
of a big metropolitan Washington 
newspaper. We usually highlight a 
good value that some do-it-your- 
selfer. would appreciate — like 
flush doors, plywood, or a similar 
item. We spend about $100 a month 
on advertising, and find sales of 
those items very good. Occasion- 
ally we place ads in the periodi- 
cals and papers of local clubs and 
civic organizations. 

From time to time, we come to 
the assistance of home-owners who 
have embarked on a project which 
they have neither the time nor 
inclination to complete. Occasion- 
ally, we are asked to handle the 
project right from the start. 

Though our volume breaks 
about evenly between contractor 
and home-owner, we derive a great 
deal of satisfaction from the many 
new home-owners who are learn- 
ing for the first time how to han- 
dle hammers and screwdrivers. We 
anticipate even greater volume 
increase from this quarter. 


Lumberman’s ‘Dreamboat’ 
(Continued from page 49) 


They can also be placed out of 
use at either extreme end of the 
car to accommodate maximum 
length loads. 

Additional details of construction: 
Inside length 

Inside width, between stakes 
Inside height 

Distance between truck centers 
Distance between pulling faces 

of couplers 
Trucks — roller bearing, 70-ton capacity, 33’ 

diameter wheels 
Lightweight 75,400 Ibs. 

Load limit 134,600 Ibs. (70 tons nominal 
capacity) 


Sell More Kitchens 


(Continued from page 48) 


the house mussed-up over the 
week-end. 

Molay Bros. handles its business 
on a realistic basis. Instead of 
featuring price discounts, it goes 
after business on the basis of its 
nationally advertised lines, cus- 


Van 


WORLD’S MOST COMPLETE LINE OF 
ALUMINUM AND GALVANIZED 
VENTILATING LOUVERS ... 


different sizes 
and shapes to 
choose from 


NEW LoManCo TWIN SECTION 
A new stronger, sturdier twin section sta- 
tionary louver with wider mounting flange, 
8x8 mesh insect screens. Available in either 
aluminum or galvanized, 14 models . . . 6, 
8, 10 and 12 ft. base lengths, 2'4-12 to 5-12 
pitch. Other sizes also available on request. 


OTHER FAMOUS 
LOMANCO LOUVERS 


——S , 
LOMANCO VARI PITCH 
The original, patented adjustable 
aluminum louver. 10 models 
and sizes—4-12 through 
12-12 pitch. 


LOMANCO 

ROOF LOUVERS 

3 models and sizes— 
three sides open for 
more ventilation, 8x8 
mesh screens. Avail- 
able in aluminum or 
galvanized. 


LOMANCO 

CORNICE VENTS 

One piece aluminum 

or galvanized cornice 

ventilators available | 

in 3 sizes, complete | 
with8x8meshscreens === 
(Round Cornice Vent also available.) 


Here’s why 
LOMANCO LOUVERS ARE 


YOUR BEST BUY, BY FAR! 


@FHA accepted design. All LoManCo louvers meet 
the new revised FHA minimum property requirements 

@Heavy Gauge Construction. Only strong heavy 
gauge aluminum and galvanized materials used 
in LoManCo louvers 

@ Complete Selection of Models and Sizes. Largest 
selection available—with unique quality design 
features. 

See our complete line in Sweets Light Construction 

Catalog File 1b, or write for catalog. 


Louver 


MFG. COMPANY 
3603-SB Wooddale Ave. 
Minneapolis 16, Minn. 
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tomer services, and “hard selling.” 
While it sells on a 30 to 60 days 
basis, it tries to give the contractor 
time to close his loan. As soon as 
the contractor gets his money, 
however, Molay expects to be paid 
for its merchandise. 

In the mind of the Molay boys, 
there is nothing like personal con- 
tacts with contractors to get busi- 
ness — backed up by a reputation 
for reliability, achieved over a 
period of 20 years. Molay is a 
member of the Birmingham Home 
Builders Assn. and has. cooperated 
with several home builders in 
home shows. 


‘Bonus Checks’ Bonus 
(Continued from page 47) 


checks” during June, July, and 
August not only to create good will 
among regular and prospective cus- 
tomers, but to broaden the scale of 
sound publicity which our com- 
pany has been receiving for the 
past several months. 


Ornamental Block Sells 
(Continued from page 51) 


height of fence, and whether the 
customer does the work himself. 

Scalco Lumber also has begun 
manufacture of a patio tile, to be 
offered as a building specialty. The 
tile has an enamel-like finish and 
will come in various colors. 


Sell Prefabs to Farmers 
(Continued from page 41) 


delivered in one truck load. 

Structures are not sold on time 
payments. Regular terms are ex- 
tended to those entitled to buy on 
open account, but almost all are 
paid for in cash on completion, a 
habit which is encouraged. 

Biggest factor in the substantial 
increase in farm sales, according 
to Drake, is that Ferguson sells a 
completed job, agrees to supervise, 
does whatever necessary to make 
the job satisfactory, and picks up 
the check from a pleased customer. 

Maryville Lumber Co. promotes 
the sale of completed jobs, not to 
feed work to local contractors, its 
own crews, or the mill department 
which saws up dimensions, but to 
offer substantial savings to the 
customer wanting to use his own 
labor. 
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Free color-styling services: 


only from Certain-teed can you get 
for your Certain-teed customers the 
exclusive, free-of-charge exterior 
home color-styling services of Miss 
Beatrice West, well-known color 
consultant. The service covers color- 
styling of roof, siding, trim and accent 


Free merchandising services: 


now from Certain-teed can you get 
an all-inclusive promotion idea kit 
designed to help builders promote 
their new homes. Included are sug- 
gested newspaper ad layouts, radio 
and TV scripts, a detailed public 
relations program, sample home liter- 
ature, job signs, and mats. 


Ten basic colors: 


only from Certain-teed can you get 
a complete line of roofing shingles 
based on just 10 "Color-tuned” 
colors. You profit from the reduced 
handling, space 
faster turn-over. 


less warehouse 


BUILDING PRODUCTS 


Cortain-deedl®. 50:22 Products thaouzh Creatse Research 


a \ Laat 
CERTAIN-TEED PRODUCTS CORPORATION 


Ardmore, Pennsylvania 


Plants and offices throughout the United States 
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TACTCY & 
= MAFTEX:> 





ar BEST BUY IN THE BUSINESS! 


751 STRONG % Conforms to FHA and VA standards 
EFFICIENT % 1/2" and 25/32” thicknesses 
ECONOMICAL % Standard panel sizes 
ASPHALT- % Roof insulation also available - 
WATERPROOFED All thicknesses 


MAFTEX INSULATION BOARD SALES CoO., INC. 
Standard Oil Building, Baltimore 2, Maryland 
Spoctefiaing in Roof Insulation, Shesthing and Shingle Backer 


WE LOVE OUR CUSTOMERS -— And Give Them The Best Service!! 


Our wives are constantly complaining that we pay more attention to customers than we do to them 
Now, it was never our intent to slight the little women, but look at it this way: You can always 
hire somebody to cook and keep house, but you can’t replace a good customer 


We make our living by offering a complete line of building supplies and by giving the best in 
service still the South’s oldest 100% wholesalers and jobbers 
Write or call: 


BILL ZUBER 
BRUCE BYRD 


ee teil al t @ ey 


TELEPHONE DRoke 7-6404 ATLANTA 1, GEORGIA 


| 
| 
| 
| 
| 


While there is nothing compli- 
cated about a pole barn, it requires 
definite blueprints. Persons who 
have erected them can finish be- 
fore an average farmer, with two 
or three hired hands, can decide 
where to begin. Farmers need labor 
in the fields and with their live- 
stock production. Assured that the 
project will be properly laid out, 
competently supervised, and guar- 
anteed, they are quick to pick up 
the savings. 


Remodeling Residences 


Ferguson also sells remodeling 
jobs for residences and other struc- 
tures. For instance, if a farmer 
wants to add a room or a porch, 
Ferguson makes a working plan, 
figures lumber, nails, paint, and all 
other materials, and makes the 
farmer a price. During construc- 
tion, he checks the work, helping 
the buyer and himself save time 
for carpenters, painters, electri- 
cians, and plumbers. As superin- 
tendent and architect, he knows 
answers when _ questions arise. 
Such jobs are pre-cut as far as 
possible in the yard shop in Mary- 
ville. 

All erection takes place on site. 
No effort is made to erect and haul, 
even when the structure is small, 
except for farm feeders and similar 
structures completed in the yard. 

A line of Cuckler steel buildings 
was recently added to the lumber 
yard stock list. These buildings will 
be sold on the same basis as pole 
barns. 

Erecting farm structures with its 
own crews offers no obstacle to the 
firm’s regular business with estab- 
lished building contractors, since 
local contractors are busy with 
bigger jobs. They do not want 
small country jobs, often referring 
prospects to the lumber company. 


Cooperation with Contractors 


On the other hand, the lumber 
company cooperates with local con- 
tractors by sending them prospec- 
tive home builders. In some cases, 
they build homes, using local con- 
tractors. 

Other than know-how and work- 
ing templates for various sized 
farm buildings, little equipment is 
required. Most pre-cutting is done 
on a regular radial saw. Men work- 
ing in this department have been 
with Maryville Lumber for many 
years, and consequently have a 
high production factor. 

These men produce walk-in hog 
feeders, which sell for $295; calf 
creep feeders; and similar items, 
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such as cattle feeders and feed 
bunks. Orders for these items are 
always far ahead of production. 

Occasionally, a farmer figures 
that he can buy materials, build 
the farm structure himself, and 
save money. One farmer made a 
good start, but after trying to find 
some good carpenters for a couple 
of days, he turned it back over to 
Maryville Lumber Co. 


Lander Goes Ultra Modern 
(Continued from page 44) 


ed to see merchandise available. 
Then they went home to estimate 
quantity they would need for an 
intended project.” 

Feeling that there might be some 
difficulty in rounding up a sales 
crew for this semi-self-serve opera- 
tion, classified advertisements were 
run in both daily papers. 

“We now have seasoned, experi- 
enced sales personnel,” said George 
Jr. “Applicants came to us because, 
knowing of our expansion pro- 
gram, they saw a future, where 
they may have reached the end 
of the line in their previous em- 
ployment.” 

Inasmuch as the store is new, 
every salesclerk who “starts” a 
customer has to stay with him. 


Salesmen Stock Store 


Sales people stock the store. 
Thus, they learn where everything 
is located, and when a customer 
comes in for a “thinga-ma-bob,” 
every one knows where such 
“thinga-ma-bobs” are located. 

The store has almost every type 
credit plan that has been devised 
— open accounts, 30-60-90 day ac- 
counts, revolving credit accounts, 
easy payment plan accounts, lay- 
away accounts, and, of course, 
F.H.A. 

Credit applications are checked 
at the original yard, where the 
credit manager can be reached by 
direct wire. Those with established 
credit have their name, address, 
and amount of credit on file at the 
Chelmont store for immediate 
check. Credit cards are now in pre- 
paration and will be issued this 
fall. Central bookkeeping will be 
maintained at the original yard, 
which will service all the suburban 
outlets as they come into being. 

No provision was made for ware- 
housing in the Chelmont store, and 
buildings for storage to back up 
inventory in the sales area will 
be built for this purpose. 

As a semi-self-serve operation, 
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COST ONLY $3.32 A SQUARE FOOT 


Complete with air conditioning 


$1.46 @ sq. ft. for this 25,200 sq. ft. ware- 
house, including all accessories 


$4.00 a sq. ft. for this 6,000 sq. ft. warehouse 
and air-conditioned office. 


$2.00 a sq. ft. for this 10,000 sq. ft. hanger, 
including expensive hanger doors at each end 


HOME OF FREE ESTIMATES 


DIXISTEEL 


PRODUCTS 


P. O. Box 1714, Atlanta 1, Ga. e@ 


This 7,000 sq. ft. warehouse and 450 sq. 
ft. office of the Benton Bros. Drayage & 
Storage Co., Brunswick, Georgia, was 
completed in 40 days at a total cost of 
only $3.32 a square foot. This included 
a reinforced concrete floor 42” above 
ground level; two 10’ x 20’ canopies; 
three overhead doors; all heating, wir- 
ing and plumbing, including three toilets 
and shower; insulated, air-conditioned 
office with brick side-walls; painting. 

The Benton building is typical of the 
hundreds of Dixisteet Buildings erect- 
ed throughout the South—some for as 
little as $1.25 a square foot. 

There is a Dixisteet Building to suit 
your needs—from the smallest, to large, 
clear-span multiple units covering any 
area desired. 

Contact your nearest DixisteeL Build- 
ing dealer or write for descriptive lit- 
erature and details. 


Eight standard widths— 
30’ 40’ 50’ 60’ 70’ 80’ 90’ 100’ 


Lengths can be any multiple 
of standard 20’ unit 


Sidewall heights 10’ 12’ 14’ 20’ 


Multiple units of virtually 
any width, height, length 


¢ NO OBLIGATION 


Steel Building Division 


TRinity 5-3441 


For more details on above items, use Coupon on Page 83 





no sales slips are written. As iterns 
are purchased, the cashier codes 
them by various keys on the cash 
register. Consequently, inventory 
cannot be computed from sales 
slips. Instead, sales personnel are 
responsible for filling shelves in 
assigned areas — without the title 
of department head. George Jr. 
does not subscribe to meaningless 
titles which result in more chiefs 
than Indians. 

In the planning stages, it was 
assumed that an inventory of $30,- 
000 to $35,000 would suffice. On 
opening day the store had a $65,- 
000 inventory. 


Extensive Operation 


There is yet another reason for 
opening these type retail outlets. 
Lander is in the wholesale business, 
covering west Texas, New Mexico, 
and Arizona. They are using these 
stores to dramatically display their 
lines, encouraging other retail out- 
lets to handle them, and stimulat- 
ing home buyers to specify them 
to contractors. 

“We do no contracting,’ Staten 
concluded, ‘‘offering no competition 
for our contractor accounts.” 

Lander’s is just what shoppers 





“Bennett 


CROSS-CUT OR 


Retail lumber yards all over the 
U. S. and Canada are using the 
Bennett 2-Way Panel Saw to give 


quick, 
And Other Materials! 


a om 


WRITE FOR PRICES AND LITERATURE 


RICHARD C. BENNETT 


step Ge kB! 
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ice—at a profit. 


LACEYVILLE, PENNA 


want — a one-stop shopping oper- 
ation. They can buy a piece of 
pegboard cut to size, or take with 
them enough lumber, paint, ce 
ment, plaster, glass, window and 
door frames, and folding doors to 
complete an add-on room. 

“My heavens,” George Jr. re- 
marked, “what these people won’t 
carry out — we deliver free in a 
Volkswagon truck and in a full size 
truck assigned to heavy and bulky 
items. But, cash and carry volume 
is amazing.” 

With all the items stocked, only 
around five per cent are competi- 
tive’v priced ones, called “loss 
leaders.” 

“We hope to net around 3% per 
cent on this operation,” George Jr. 
concluded. 


Customer Consultation 
(Continued from page 43) 


Vannostran has more than 25 
years experience in the lumber and 
building supply business. He for- 
merly managed yards in Midwest 
City, Edmond, Oklahoma City, and 
other Oklahoma towns. He always 
has had definite merchandising 





2-WAY 


ideas to try out. When Chaffin 
Bros. officials gave him free rein, 
the customer consultation, crafts 
coordination, and one-package con- 
struction deal was worked out and 
put into operation. 


Popularity Gauge 


What officials of Chaffin Bros. 
Lumber Co. think of Vannostran’s 
operation may be gauged by the 
fact that plans are already in the 
making for a complete remodeling 
job, for expansion of building to 
cover a three-quarter block area, 
for increasing special services to 
the public, and doubling person- 
nel. 

“We hope to get our expansion 
job under way by late summer or 
early autumn,” King described. 

What do customers think of the 
customer consultation, one-stop, 
and one-package building deal? 

“It’s the best thing I’ve found,” 
commented customer James Wick- 
ham, who recently moved into a 
$14,000 home built with Chaffin 
Bros. assistance. 

“It saved me a lot of running 
around, worry, and no telling how 
many gallons of gasoline. And my 
house was completed on the exact 
day Vannostran told me it would 











DIXIE’S NEWEST 
ROOFING MANUFACTURER 











accurate, cut-to-size serve 





@ ACCURACY—all cuts ore 
consistently square. Verti- 
cal and horizontal scales 
ore attached for selective 
cuts. 


SAFETY—mmachine is fool- 
proof. Completely safe for 
unskilled help. 


RIPS OR CROSS CUTS 
without removing panel 
from machine. 


ONE MAN OPERATION—- 
one man can cross cut or 
rip a 4’ x 12’ panel quicker 
than two men con on o 


FEATURING 


‘TOP COVER” 


ASPHALT ROOFING 


Quality Products — Fast Service 





table sow. 





IEDMONT COMP 


AN WY 





MFG. CO. 





P. O. BOX 577 


DOUGLASVILLE, GEORGIA 


TEL. 4342-3 
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be,” Wickham commented. 

This, then, is typical of results 
Chaffin Bros. Lumber Co. is get- 
ting from inauguration of Vannos- 
tran’s plan. Whether building a 
new home, remodeling an old one, 
or constructing a big commercial 
building — it all adds up to profit! 


‘Firsts’ in Kansas City 
(Continued from page 37) 


When asked what contributed to 
the substantial gain last year, 
Smith replied: “Home building na- 
tionally was down in ’56 and ’57. 
Also, during the first few years of 
manufacturing pre-cut homes, we 
had to learn via the trial and error 
method at a gradual production 
pace, until the kinks were ironed 
out of the program. 

“Mr. Sweet stuck with it, how- 
ever, and when our production 
problems were corrected, he hit 
upon the idea of a catalog, a key- 
selling point for us. We feel we 
are now approaching the realiza- 
tion of Mr. Sweet’s plans for 
smooth, profitable operation, and 
are beginning to see successful re- 


a 
| 


100% PURE 


\ SHELLAC] 


rf 


Wey) 


(QUICK DRYING) 


PRIMER 


Consistent quality 
and fast delivery 
from a centrally 

located bleacher. 


FULTON CHEMICAL COMPANY 
SUMTER, S. C. 


SOUTHERN BUILDING SUPPLIES for SEPTEMBER, 1959 








turns, as a consequence.”’ 

Recent statistics for Greate 
Kansas City show that area plan 
ners anticipate 125,000 homes fo 
the “soaring ’60’s” at a cost of 
about two billion dollars. All 
Sweet Lumber’s 150-employees are 
geared to cooperate and work to- 
gether to obtain their share of this 
new building era. 


Grows With Area Expansion 


To meet the demand, a physical 
plant also has to be able to stay 
abreast, and R. L. Sweet Lumbe: 
Co. is growing with area expan- 
sion. Originally, the company’s 
railroad siding, on Roe, could ac- 
commodate 11 freight cars at one 
time. Today, the spur has been 
enlarged to handle 22 cars. Many 
men are assigned full-time to un- 
loading lumber, sheetrock, mill- 
work, and other materials. 

This spring a new building, 133 
x 70.8’, was completed. The unit 
is a building of pole-type construc- 
tion for the storage of packaged 
pre-cut homes awaiting delivery 
It is called “Building 5,” a staging 
area for Standard Homes. 

Another example of Sweet’s un 
usual capacity for seeing into the 
future, Building 5 was in his plan 
ning two years ago, awaiting con 
struction the day that sales vol 
ume merited additional expendi- 
ture. Erection of the building ti 
spring gears Sweet Lumber for the 
sales it feels will be a potentia 
for some time to come. 

There are five buildings on the 
8%-acre site. Besides Building 5, 
there are the administration build 
ing, sash and door unit, standard 
homes production unit, and a large 
warehouse. 

Typical of the pioneer spirit of 
Sweet Lumber, the Roe Blvd. plant 
now covers what used to be a corn 
field, surrounded by other cor 
fields. 

A former yard was destroyed in 
1951 by the disastrous flood that 
swept the Kansas City area. That 
same day, Sweet, with two of hi 
associates, selected the Roe Blvd 
site as the location where the yard 
was to be rebuilt. Now, an import 
ant trafficway, immediately behind 
the Roe yard, carries thousands of 
cars to and from the Kansas turn 
pike. When the new traffic flow be 
gan, Mrs. Sweet foresaw the need 
for another sign along the west 
wall of the large warehouse as 
natural advertising medium. In 
bright red letters the huge sig: 
lets motorists know that this is the 
home of the R. L. Sweet Lumber 
Co. 











“READY- MIX” 


PAYS 
OFF! 


Actual photograph Ready-Mix Instal- 
lation at Huston Lumber Company — 
at Carey, Ohio. 


Your Winslow representative can call 
on you, at your convenience, and 
prove, with “details and facts,” how 
you can set-up a profitable Winslow 
Ready-Mix plant at a reasonable 
overall investment. 

Here are some typical dealer reports . . 
“our Binanbatch investment paid for 
itself in approximately one year”. . . 
“big increase in tie-in sales since 
handling Ready-Mix in our yard”... 
“We get additional business in our 
area because we sell Ready-Mix.” 
lake advantage of the Binanbatch 
Ready-Mix profits . . . have our rep- 
resentative prove to you a minimum 
investment puts you in the Ready- 
Mix business! 

Send coupon for 
complete details. 


Winslow Scale Co. 


25th & Haythorne 


Please send us details on the Binan- 
batch for increasing over-all profits. 


Terre Haute, Ind. 


Name 
Address 
City 
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Officers of the company hold the 
interests of their employees and 
customers in mind as a prime, per- 
sonal necessity and as their great- 
est asset. Two publications, “Sweet 
Talk” for employees, and ‘Con- 
struction News” for customers, are 
mailed regularly to create a closer 
climate for all concerned with 
Sweet Lumber interests. 

In bringing news items of in- 
terest to the customers, Miss Reidy, 
who edits both publications, said 
that “Construction News’ costs 
about $400.00 an issue, but some 
issues are less. Published bi-month- 





FULLY ADJUSTABLE — 


Stepco Concrete Block 
Anchor Bolts 


Outstanding response has proven that Stepco 
provides the best means of securing a-wood 
plate or nailer to a concrete block or jumbo 
brick wall. 


Cutaway illustration shows how Stepco block 

anchor boit is used with two by six nail plates. 

Notice how this versatile bolt anchors itself 
. it's fully adjustable too. 


For the best in anchor bolts and profits, write 
or call Stepco today! 


STEEL PRODUCTS 
MFG. COMPANY 


PHONE TUCKER 6-3906 
P. 0. BOX 25 TOCCOA, GA. 


110 


| 








| 
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ly, it has been regarded by some 
persons on the mailing list of 8,000 
names as a service to the industry. 

About 200 issues of “Sweet Talk”’ 
are distributed éach month for em- 
ployees. The cost of this news let- 
ter, mimeographed on an attractive 
gray and red letterhead (the com- 
pahy’s colors), is negligible. It is 
a homemade product, turned out 
in the administrative offices. 

The “Pine Room,” a cafeteria 
and lounge for employees 
natty gray uniforms with red com- 
pany insignias and service em- 
blems, similar to the Army ...a 
name plate on each desk .. . clean 
trucks on the roads... and a feel- 
ing of working together that exists 
among the employees are some of 
the salient features that hold R. L. 
Sweet Lumber Co. in line with 
pacesetters in the lumber industry. 

Setting goals for the future has 
kept the company moving ahead 
under the leadership of the late 
Robert L. Sweet. Now, Mrs. Sweet 
and officers of the company are 
already thinking about the silver 
anniversary year of 1960. 

After that? Well, it will most 
certainly be another forward look 
to see what the next 25 years of 
success and progress will hold for 
the R. L. Sweet Lumber Co. 


Add $20,000 to Sales 
(Continued from page 40) 


beautiful walls program that the 
store sponsors continuously. 

While the customer for pine 
paneling buys only once, the wall- 
paper and paint customer repeats 
often. Mudgett commented that, 
since radio advertising emphasizes 
wallpaper and paints, many rural 
people have become regular cus- 
tomers. Formerly, some used mail 
order catalogs when they redec- 
orated every five or six years. Now, 
after listening daily to spot an- 
nouncements promoting wall beau- 
ty, they brighten up their homes 
every three or four years. 

Previously, few women came in- 
to the store. Since radio advertis- 
ing was initiated and the new dis- 
play floor built, more women than 
men come in the store. For their 
comfort, it is air-conditioned. Mud- 
gett, especially trained to sell 
paints and wallpaper, is on hand 
to help them. 


Picture Framing Display 


One of the interesting and at- 
tractive spots of the store, regarded 
as part of the beautiful walls pro- 


motion, is the picture framing 
display. Work is done in a back 
room, but the display table is by 
the wallpaper. Frames up to 8’ long 
are made in a variety of styles. 
This service is profitable, also play- 
ing a part in promoting floor traffic. 

Gunter started in business 20 
years ago as a sawmill operator. 
He now owns one of the most at- 
tractive building supplies stores in 
the state. Doing business in a town 
of 9,000, he has made the most of 
his opportunities by giving custom- 
ers good service and making them 
want to buy again. 
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Classified Advertising 














BUILDING MATERIAL SALESMEN 





Men experienced in either lumber or construe- 
tion to sell direct mill shipments West Coast. 
Rocky Mountain and Southern Lumber, Plywood, 
Millwork and other building material te con- 
Must be 


ambitious and capable of selecting and training 


struction and industrial consumers. 


others as sales area is expanded along with Sales 
Volume. In application give complete education- 
al and employment history. Write Box 106, 
Seuthern Building Supplies, 806 Peachtree St., 
N.E., Atlanta 8, Ga. 





SALESMEN WANTED 





BEL-AIR COMBINATION DOOR COMPANY has 
opening for salesmen in Southern States. Line 
established and well-known. Pay $100 week 
draw. Can carry other building industry lines. 
Must be well qualified, experienced and repre- 
328 S. Date St., 


sent good lines, Reply to 


Athambra, Calif. 





LINES WANTED 








Manufacturer's agent with 800 dealer accounts 
Louisiana, Mississippi needs additional line. 
If you seek aggressive representation to the 
retailer this is it. Warehousing possible. Box 
107, Southern Building Supplies, 806 Peachtree 
St.. N.E., Atlanta 8, Georgia. 





FOR SALE 





30,000 board feet Douglas Fir Air Dried S458. 
2x4 — 3’, 4’, 5’, 6’, and 7’ lengths. Grades run 
about 20% construction, and better. 25% stand- 
ard, 35% utility, 20% economy. $40.00 M F.O.B. 
Mill. Send replies to Friday Lumber Company, 
Tuscaloosa, Alabama, Neil Friday. 
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FREE! |. Your Copy of 
Our New Catalog... 








Introducing Our New Line of 
Stock Railings and Designs 


Featuring Ornamental Iron Columns 


Plus: Ornamental Cast Aluminum Furniture 
Anchor Bolts * Steel Buildings * Fabricated Steel 


Have you received Your Catalog? If not, a post card will 
bring one to you by return mail. WRITE TODAY! 


oy WA fe], Mm fel. i €- mal, [os For full epecifications ial iiiben ailana aa 
P.O. 8O%. 7335 ¢ WACO, TEXAS Arkla « Gaslite DivisioneShannon BuildingeLittle Rock, Arkansas 














A “TRUSS” that pays and pays and pays! 


All Plates and Trusses are ° nus? UNI, Our Plates are 20 Gage Gal- 

Engineered by Peabody E — TRUss ree eee oS See 
een Sy eee vanized Metal. We Use Spe- 

gineering Co. and Tested by cial Galvanized Nails. 
Pittsburgh Testing Lab. FULLY TESTED AND APPROVED 


Have Your Own Business — Make Pre Fabricated Trusses No Costly Equipment Needed. 
Write or Call for Complete Information .. . Some Franchises Still Open. 


UNITED TRUSSED ROOF CO. 
7000 Coral Way PHONE MO 7-108] MIAMI 55, FLA. 











| Truck Owners. 
WHEN YOU WRITE TO Advertisers | SXCaINrry yam 


down your loads 
IN THIS MAGAZINE... 7 TER! LOZ. 
| RAS — ge with the 
| SANE OMEN! CLARK-WESTERN 
cones? CABLE BINDER 
| 
| 


Tell Them YOU READ ABOUT IT IN 


Souther 
BUILDING SUPPLIES 


FASTER . Lighter cables, no heavy chains. 14 tooth ratchet assumes 
required tension. NO REPLACEMENT COSTS! Permanently mounted 
on truck or trailer, LESS COST! Installed complete with cable for '/, 
cost of other binders. ALL STEEL! No Malleable Iron Used. 

Available at all Freuhauf Branches. 


FOR MORE WESTERN PIPING & ENGINEERING CO., INC. 
INFORMATION, 
WRITE: 123 Kansas St. ©@ San Francisco 3 alifornia 
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Wonderful to behold — 
ROCKPORT REDWOOD 


Yes wonderful the giant Red- 
wood logs and the quality lumber 
Rockport produces from them. 
Always well up to grade. Noth- 

ing surpasses Rockport’s 
Certified Dry Redwood Bev- 

el Siding and Finish. 


Specify Rockport 
LOOK FOR THE END STAMP — “ROCKPORT” 


Rounds Lumber Company is exclusive distributor for Rock- 
port Redwood and sales agent for other leading Redwood 
mills. Rounds also represents producers of top quality Doug- 
las Fir, White Fir, Ponderosa Pine and Sugar Pine. 


ROUNDS LUMBER COMPANY 


Sales Agents 


General Office, Grotese Building, San Francisco 4, California 
Y n 6-0912 — Teletype SF-898 


9233 otters Drive, Dallas, Texas 
430 N. Waco Avenue, Wichita 1, Kansas 
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Desmond Bros. 

Dexter Industries, Inc. 

Dickey Clay Mfg. Co., W. S. 

Dierks Forests, Inc. 

Dina Pak Corp. 

Donald Durham Company 

Donley Bros. Co. 

Douglas Fir Plywood Assn. 

Dur-O-waL Division, 
Cedar Rapids Block Co. 


- 
a. ee 


x 
— 


* 


2 


Evans Products Co. 
(Western Div.) 


F 

Flintkote Co., The, Building 
Materials Division 3 

Flintkote Building Materials, 
A Div. of The F'intkote Co. $ 

Fry Roofing Co., Lloyd A. 

Fulton Chemical Co. 


Gardner Asphalt Products Co. 
Georgia-Pacific Corp. 
Grand Rapids Hardware Co. 
Grant Pulley & Hardware Corp. 
H 
Hager & Son's Hinge Mfg. 
co... ©. 
Hassinger Wholesale Co. . Ine, 
Haves Corp., The 
Homasote Co. 
Huttig Sash & Door Co. 
I 
Ideal Co. 
Independent Nail & 
Packing Co. 
Industrial Products Co., Inc. 
International Paper Co., 
Long-Bell Div. 
Wood Preserving Div. 
Insulite Division of Minnesota 
and Ontario Paper Co. 28, § 
Ives Co., H. B. 


Johns-Mz — Ine. 
Johnson Co,, C. S. 
(Koehring Suibsidi: ary) 


K 
Keystone Steel & Wire Co. 4 
Knape & Vogt Mfg. Co. 91 
Koppers Co., Ine., 
Polyethylene Div., Durethene 
Wood Preserving Div. 100 
Kordite Company . 


L 
Leslie Welding Co., Inc. 


Libbey-Owens-Ford Glass Co. 70, 71 
Lion Oil Co., Asphalt 

Products Div. 
Louver Manufacturing Co. 


MA 
Maftex Insulation Board 
Sales Co., Inc. 
Majestic Company, Inc. 
Marsh Wall Products, Inc. 
Masonite Corporation 93 
Master Metal Strip Service, Inc.. 64 
Maywood, Inc. 60 
Minnesota & Ontario Paper Co., 
Insulite Division 28, 29 
Misceramic Tile Co. Third Cover 
Moisture Register Co. 
Monarch Metal Weatherstrip 
Corporation 
M W Distributors 63 


National Lock Co. 15 
National Metal Products Co. 100 
National Mfg. Co. Back Cover 
Nichols Wire & Aluminum Co. , 


Oconee Clay Products Co. 55 


Pacific Lumber Co. 
Panelboard Mfg. Co., 

Inc. 
Phifer Aluminum Screen Co. 
Piedmont Co., The 
Puerto Rico Marble Ind., Inc. 


Q : 
Quaker State Metals Co. 
R 


Kepublic Steel Corporation 
Reynolds Aluminum Supply Co. 
Ridge Tool Co. 

Rock Island Millwork Co. 
Rosboro Lumber Co. 

Rounds Lumber Co, 

Ruberoid Company 
Rudiger-Lang Co. 


oo -hts =k * HIS 


samuel Stampling & Enameling 
Co. 


Santiam Lumber Co. 

Schlage Lock Co. 

Shakertown Corp. 

Shower Shield, Inc. 

Simpson Redwood Co. 

Smith Lumber Co., Ralph L. 

Southeastern Tool & Die Co. 

Southern Coatings & Chem. Co. 

Southern Door-Lite Co., Ine. 

Southern Metal Products Corp. 

Southern Pine Assn. 

Southern Sash Sales & 
Supply Co.. Inc. 

Steel Prods. Mfg. Co. 

Superior Fireplace Co. 


lfarter, Webster & Johnson, Inc. 96 
Teco Plywood 
Templin Associates, Inc. 
Tennessee Coal, 
Iron & Railroad Div., 
U. S, Steel Corp. 
lennessee Fabricating Co. 
Tennessee Stove Works 
Trinity White Div., General 
Portland Cement Co. 


Ualeo Aluminum Windows 

Union Lumber Co. 

U. S. Gypsum Co. 

U. S. Plywood Corp. 

United States Steel Corp., 
Tenn. Coal, Iron & 
Railroad Div. 

United Trussed Roof Co. 


Versa Products Company 
Vestal Manufacturing Co. 
Visador Co., The 

Vulcan Metal Products, Inc. 


Wabash Screen Door Co. 

Want Ads 

Ware Laboratories, Inc. 

Warp Brothers 

Weather-Proof Co. 

West Coast Lumbermen’'s 
Assn. 

Western Pine Association 

Western Piping & Engineering 


14 

21 
Co. 11 

Western Veneer & Plywood Co. 5 

Weyerhaeuser Sales Co. 17, 18, 6 

Williamette National Lumber 
Co. 

Williamette Valley Lumber Co. 

Wing Co., Be , Sam 

Winslow Govt. Standard Scale 
Works, Inc. 109 

Wood Conversion Co. * 


Zonolite Company 
Zuber Lumber Co. 
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is for everyone . . 


Misceramic now 
cash in on the profit 
Whether you are distrib 
the many advantages — 
greater income for you. 

From Misceramic’s” 
plete line of adhesive 
- fixtures and instailatior 

Get in on the trem 
for Misceramic’s easy. 
more profit for you 














EVERYTHING NECESSARY FOR TI NSTALLATIONS 


14 porcelain floor tile colors in eight desig 7 MISTEX crystalline glazed floor tile colors 
14 classic wall tile colors ° Matching tr Blending fixtures ° Installation materials 








Fiat 
CORNER 
IRONS 


CORNER 
fRONS 


@ were 
Fi. usm Pitas 


me 


Find it Faster, Sell it Faster 


--» WITH NATIONAL'S PICTO-GRAPHIC CARTON LABELS 


Your clerks will close sales faster—with greater customer satisfaction—when 
your shelves are stocked with those blue-labelled National boxes. No fumbling, 
no guessing what’s inside each box .. . it’s all right there on the Picto-Graphic 
' ‘ee i WRITE FOR 

label—what item, what size, what finish. One more reason why the big-volume FREE CATALOG 


dealers are swinging to National of Sterling. TODAY 


NATIONAL MANUFACTURING CO. 


14909 First Ave. Sterling, WWino's 





